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Lower 1954 Cadillacs Introduced— 


d with 1953 Cadillacs, the new models are up to 14 inches lower, depending on the model, and wheelbases are 
longer. A 230-horsepower engine powers all Cadillacs, which have redesigned bodies. The Series 62 four-door 
above is one of eight models available this year. (See line story and other photos on Pages 34 and 35.) 


Car Output Topping ’53 


349,325 Built So Far Despite Worker Layoffs; 
Chevrolet Outstrips Ford in Week 
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Up 
NESS ESTABLISHMENTS — To- 
4,212,400 on June 30, a net 
30,000 over the last half of 
according to Commerce De- 


Assets—Savings and loan 
increased their assets 


Lions 


S38 to a record $26.8 billion, or 


nt above the preceding 


* * * 


NAL INcomMeE—Was estimated 
nual rate of $308 billion in 
ad quarter of 1953, $2% bil- 

the second quarter, ac- 
to Commerce Department. 
Ow INventor«s — Stocks 
petroleum totaled 270,- 

barrels on Jan. 9, a net 
of 191,000 for the week, 
g to Bureau of Mines. 
INvEsTMENTS—U. S. firms 
p than $16 billion invested 
ign countries, according to 
Department. New in- 
dropped to $1.2 billion 
from $1.8 billion in 1952. 


Top Cars 


DC registrations for 11 


Mths of 1953, plus 14 states 
wecember : 


1952 Pos. 
791,186— 1 
666,847— 2 
391,106— 3 
291,763— 4 
247,840— 5 
204,175— 7 
227,816— 6 

» 167,744— 8 
144,886— 9 
104,286—11 
132,271—10 

83,560—13 
84,116—12 
61,377—15 
74,070—14 
37,871—17 
26,701—19 


Make 


fu; her details, see page 
issue. 
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By Tom Hewitt 
Staff Writer 
as recent worker layoffs, 
U.S. car production is running 
6.4 percent ahead of the like 1953 
period. 

The estimated 116,761 cars turned 
out last week brought the total for 
the first three weeks of the year up 
to 349,325 cars, against 328,386 in 
the same period last year. 

Also built last week, according 
to Automotive News es 
were 25,233 trucks, In the preced- 
ing week, production amounted 
to 114,388 cars and 24,968 trucks. 

Mainly responsible for last 
week’s boost was General Motors, 
which turned out more than half 
the total cars built. 

All GM divisions, except Pontiac, 
scheduled more cars than in the 
preceding week. 

* * ” 


(ana got a big jump last 
week on Ford division by 
scheduling 31, 800 cars, 


Los Angeles Show 
Gets Sales Season 
Rolling in High 
By Slim 
Staff Correspondent 
OS ANGELES.—The solid suc- 
cess of the Los Angeles Auto 
Show—the first of the 1954 season— 
indicates that public interest 
in new cars is intense as ever. 

This index to 1954 market 
possibilities was spelled out in 
10 days of capacity crowds and 
increased sales at the Los 
Angeles exhibit, which closed 
yesterday (Jan. 24). 

Attendance at the 10-day Los 
Angeles show was estimated at 
225900 by Charles H. Elmendorf, 
show manager and executive secre- 
tary of the sponsoring Los Angeles 
Motor Car Dealers Assn. That 
represents a 10 percent increase 


over the 1953 show. 
os o s 
Dts heavy rain and gener- 
ally bad weather, attendance in 
the opening days ran 14 percent 
ahead of 1953, Elmendorf said. 
Dealers participating in the 
show said sales were substanti- 
(See SHOW, Page 11, Col. 5) 


against 


| Ford’s 28,400. Ford worked only 
| three plants Saturday, 


compared 
with 15 in a week earlier. Ford 
division is adjusting its overtime 
for the rest of the first quarter, it 
is understood. 

Chrysler Corp.’s production 
declined some 2,000 cars last 
week, because Plymouth worked 
only four hours on both Tuesday 
and Wednesday to allow a “tem- 

porary readjustment of produc- 
tion schedules.” 

“Inventory balancing” halted 
Packard assemblies all last week. 
Work is to resume today (Jan. 25). 

Hudson resumed operations Wed- 

(Continued on Page 37, Col. 3) : 


Production 


Automotive News Estimates: 
U. 8. Cars, Trucks 


141,994 
139,351 140,934 


Last Prev. 1953 
Week Week Week 


For complete production totals 
by makes, see table, page 37. 
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GM Backs Optimism 


Over 1954. 


Sales With 


Billion for Expansion 


Curtice Sees Turnover of 6,300,000 Units This Year; 
Denies Firm Is Engaged in ‘Production War’ ; 
Doubts Annual Wage Is Feasible 


By Bob Finlay 

Managing Editor 
EW YORK.—Predicting a slight 
decline in car and truck pro- 
duction this year, but a growing 
automotive market in the future, 


| Harlow H. Curtice, president of 


General Motors, announced a new 
billion-dollar expansion program 
last week, 

Curtice predicted that the do- 


| mestic market would absorb 6,- 


300,000 cars and trucks in 1954. 
He believes GM will get about 48 
percent of the market, compared 
with 46 percent in 1953. 
Following up Curtice’s talk in 
connection with the opening of the 
GM Motorama in New York, Al- 
fred P. Sloan jr., chairman of the 
board, estimated that the expan- 
sion program might run to a bil- 
lion and a half dollars and extend 
over three years. 
* *~ * 
URTICE had said that it would 
be completed in the fall of 1955. 
The program is in addition to the 
$2 billion already spent on expand- 
ing facilities in the postwar period. 
Curtice recalled that the proph- 
ets of doom had been wrong 
about the prospects of the auto 
industry last year, and predicted 
they would be wrong again this 


year. 

Other highlights of Curtice’s talk 
and press conference included: 

1. An indication that the impact 
of seasonal customer demand stands 
in the way of a guaranteed annual 
wage in the auto industry. Curtice 
did not voice outright opposition to 
the UAW-CIO campaign, asserting 
he was withholding comment on 
specific proposals in connection with 
the new labor contract which comes 
up in May, 1955. 

* + * 
A DENIAL that there was a 

* production war in the industry 
as far as GM was concerned. Cur- 
tice said GM schedules are based 
on GM’s own appraisals of the mar- 
ket, and that policy would continue. 

3. He saw no overproduction on 

the part of GM,. explaining that 
GM wound up 1953 with only 1 
to 2 percent of the year’s produc- 
tion of cars left in dealer stocks. 

4. With respect to speculation in 
other circles that prices might be 


cut substantially in 1954, Curtice 
said that GM already had estab- 
lished prices for 1954 and added: 
“We establish prices only once a 
year.” 

5. Curtice foresaw a drift back 
toward fall introduction of new 
models. He expects next year’s cars 
to be introduced a little earlier, as- 
serting that December is not the 
best month for model cleanup. 


r[HIRTEEN pestih cars are in- 
cluded in the 1954 Motorama. 
Of these, Curtice said that he 
thought three deserved special con- 
(Continued on Page 30, Col. 3) 


Market Stiffens 
As Used-Car 
Demand Rises 


By Bob Lienert 
Staff Writer 
| Spa ig activity at both whole- 
sale and retail levels of the 
used-car business last week gave 
renewed indications that a stronger 
auto market is shaping up. 

The ratio of sales at whole- 
sale auctions last week stood at 
the highest pitch it had reached 
since June 2, 1952—a year and a 
half ago. 

Eager buyers snapped up 75 per- 
cent of all cars offered at nine 
representative auctions. A week 
earlier, at the same auctions, sales 
were 65 percent of offerings. 

. * 


— latter figure, however, had 
also represented increased buy- 
ing activity, since the sales ratio 
in recent weeks has been hovering 
around 60 percent. 

Wholesale buyers have also 
been more numerous and more 
active in their visits to new-car 
d ps. 

The swelling demand for used 
cars is not confined to the whole- 
sale field, however. Many dealers 
say they have noted a definite up- 
swing in used-car interest on their 


own lots. 
o om 


* 
NE dealer, who said he had 
drastically cut his used-car in- 
ventory a month ago in anticipa- 
(Continued on Page 10, Col, 1) 





Nash and Hudson Reassure Their Besides 


HE sales vice-presidents of Nash 

and Hudson last week reassured 
their dealers that both divisions of 
the proposed American Motors 
Corp. will retain separate dealer 
and sales organizations. 

“As further plans, now in the 

making, materialize, they should 

strengthen the dealers’ 
competitive position,” H, C. Doss, 
Nash sales chief, told his 1,500 
dealers. 

Hudson’s 1,800 dealers received 
the same assurance from Norman 
K. VanDerzee, sales vice-president. 

Unlike the Kaiser-Wilys merger 
of last spring, the formation of 
American Motors will not bring 
about a consolidated dealer net- 
work, it seems certain 

* ~~ * 
Tos consolidation, which will not 
become final until stockholders 


vote on it in March. has caused 
much speculation. 

Some quarters cae that the 
Nash Rambler will be marketed 
by Hudson dealers as well as 
Nash dealers. 

Another report is that the forth- 
coming small NKI car will be 
marketed by both dealer networks. 
The NKI (Nash - Kelvinator Inter- 
national) will undergo a name 
change, perhaps to AMI (American 
Motors International). 


vas NKI, in obGaittien in Eng- 
land, now is being shipped to 
the U.S. and warehoused for April 


introduction, a month later than 
originally planned. It thus will be 
a simple matter to change the 
nameplates. 

The steel-body NKI has an 85- 
inch wheelbase, 42 - horsepower 
engine, and weighs only 1,600 
pounds, It will be priced around 
$1,300, it is hoped. 

The most often mentioned specu- 
lation on the Nash-Hudson con- 
solidation is the savings which 
could be achieved by using com- 
mon tools and dies, body shells and 
engines, But it would take at least 

a year for such savings to start, 
industry sources say. 
* 


ORE immediate would be the 
savings on a unified sales-pro- 
motion and advertising campaign. 
On the of such items 


(Continued on Page 37, Col, 3) 









Highlights of GM } Motorama 





Chevrolet's Nomad— 

Taking up the styling of Chevrolet's Corvette, the experimental Nomad, shown at 
GM's Motorama, seats six persons. It has a 115-inch wheelbase, is 54 inches high 
and 191.1 inches long, and has a 150-horsepower, six-cylinder engine. 






Cadillac Unveils Park Avenue Model— 


This fiber-glass bodied four-door sedan, called Cadillac Park Avenue, goes on 
display at GM's Motorama show in New York. The trunk is sweeping in width and 
lowness. Below the rear deck lid is a special compartment housing the spare tire. 
Single-tone grey leathers are employed on the interior. Jeweler-sculptured concave 
V's and crests are recessed in the upper extreme surfaces of the hood and trunk lid. 














Oldsmobile F-88 ecauiittens. 


Sy This two-passenger sports convertible is powered by an advanced 250-horsepower 
version of the Rocket engine with a 9-to-1 compression ratio. Upholstery and steering 
wheel are finished in pigskin. Instrumentation is aircraft-type, with the instruments 
extending from the center of the dash panel. An airscoop in the center of the hood 
feeds air to the carburetor. Wheelbase is 102 inches, over-all length 16714 inches, 
and height 48 inches. 












































Pontiac Bonneville Special— 
Styled as a “man’s car,” 
has a 100-inch wheelbase. The driver enters the car by opening the hinged canopy, 


this experimental GM model, displayed at the Motorama, 





a clear bubble of safety glass. 







Cadillac Ushers In El Camino— : 


At the GM Motorama in New York, Cadillac introduced its new El Camino, a 
companion to the La Espada model. The experimental car has a fiber-glass body and 
hand-brushed aluminum top. Powered by a 230-horsepower overhead-valve V-8 en- 
gine, the El Camino has an overall length of 200.6 inches and a height of 51.6 
inches. The two aircraft-type seats are high backed and built into headrests which 
flow back to the rear window. 





_AUTOMOTIVE NEWS, JANUARY 25, 1954 __ 


By Tom Hewitt 
Staff Writer 

Th pees tough competition facing 
auto makers this year, 1954 
lines have been expanded, power 
has been increased, bodies have 
been lengthened and more deluxe 
optional equipment has been added. 
In their quest for buyers, auto 
firms apparently felt it was 
necessary to jazz up their offer- 
ings to a higher degree than 

originally planned. 

Producers of all but three of the 
16 cars already introduced boosted 
their horsepower ratings, The three 
are Lincoln, which stuck with its 
205-horsepower engine, Studebaker 
and Plymouth. 


* 
TILL to be anvelled are the 
Kaiser and Willys, both of which 
are expected to have higher horse- 
power. 
To widen their price range, 12 
of the 16 makers who have un- 


Car Dealers Join 
In Auto-Lite’s 
Mercy Project 


TOLEDO. — More than 22,000 
dealers, representing 10 makes of 
cars, are participating in a national 
program whereby contributions 
totaling $100,000 will be distributed 
to charity, it was announced last 
week by Royce G. Martin, president 
and chairman of Electric Auto-Lite 


Company. 
Dealers include those handling 
Chrysler, Hudson, Dodge, Nash, 


Plymouth, Packard, Willys, DeSoto, 
Studebaker and Kaiser, all 
members of the “Auto-Lite family,” 
Martin said. The money is being 
contributed by Auto-Lite and the 
car makers. 

The program, heralded as the 
first of its kind, is a featured event 
of the third annual “Auto-Lite 
Family Salute Program,” which 
opened Jan. 19 and will close Apr. 
12, It is being backed by a nation- 
wide radio, television and news- 
paper campaign. 

Martin said car dealerships from 
coast to coast would serve as regis- 
tration centers where local resi- 
dents 18 years old or over could 
enter their names and possibly en- 
rich the funds of their favorite 
charities, 

Of all those who have registered, 
25 names will be selected June 1 
in New York by a national com- 
mittee. These 25 persons will have 
the opportunity of naming a recog- 
nized charity or charities—large or 
small, religious or secular, national 
or local—to which the money is to 
be distributed. 

Top allocation will be $50,000. The 
next four persons, in order, will be 
allowed to designate grants of $20,- 
000, $5,000, $3,000 and $2,000. The 
remaining 20 persons will be able 
to have denations of $1,000 each 
made in their names. 


Army Reassigns 
Detroit Officers 


DETROIT.—Brig.-Gen. Gerson K. 
Heiss has been shifted from com- 
mand of the Detroit Ordnance Dis- 
trict to command of the Ordnance 


Tank-Automotive Center here. 


He will be succeeded at DOD by 


Col. Edward D. Mohlere, who had 
been Heiss’ assistant. 

Col. Harold C. Parsons has as- 
sumed command of the Detroit 
Arsenal. He had directed engineer- 
ing activities there during 1953. 


AAA Asks Car Makers 


For Uniform Shifting 


WASHINGTON. — Car makers 
have been asked by the American 


AAA President Ralph Thomas 
said he was “pretty well con- 
vinced that only an advanced 
scholar, automotive engineer or 
someone versed in identifying 
government ‘alphabet agencies’ 
could figure out the many loca- 
tions and lever positions of all 
the automatic transmission- 
equipped cars.” 





| More Models, More Power, More Options .. . 


‘54 Car Buyers Get Wider Choice 


veiled their 1954 offerings intro- 
duced models which have no 1953 
counterpart. Lincoln, DeSoto and 
Cadillac are the exceptions, But 
the latter has new longer and 
lower bodies on their cars. 

In a further bid for the luxury 
trade, Chevrolet and Ford this year 
began to offer additional power 
equipment — brakes, windows and 
front seats. 

* * * 

os to add new options in- 

clude Oldsmobile, power. seats; 
DeSoto, PowerFlite automatic 
drive; Nash, power brakes and 
electric window lifts; Plymouth, 
power steering; Dodge, PowerFlite 
and power steering; Pontiac, power 
brakes, air conditioning, raise-or- 
tilt front seats and power windows, 
and Packard, squeal-proof tires as 
standard equipment and tubeless 
tires as optional. 

Longer wheelbases or bodies 
were introduced by Oldsmobile, 
Cadillac, Buick, Pontiac, Dodge, 
Mercury and Plymouth. 

The power leader for 1954 is 
Chrysler, whose V-8 develops 235 
horsepower. Second is Cadillac, 
which was last year’s leader with 
210, with a 230-horsepower engine. 


+ * * 


THERS over 200 are the Pack- 

ard straight-eight, with 212; the 
Lincoln V-8, which stayed at 205, 
and the Buick Roadmaster V-8, 
with 200. 

In the low-price range, Ford is 
tops with its new 130-horsepower 
V-8, followed by Chevrolet’s six- 
cylinder engine, which develops 
125. 


Hudson, the first firm to intro- 
duce new models, started off the 
more-models trend by adding the 
Jet-Liner series, consisting of a 
four-door sedan and a club sedan 
with white Plasti- Hide interiors 
and more exterior trim than the 
Super Jet. 

Next out was Dodge, which added 
a “super deluxe” series known as 


Ford Dealer Whets Ad 


On a 1954 Chevrolet 

MIAMI. —“Flash!! Save $400,” 
said an ad which appeared in a 
local newspaper during the 
NADA convention. 

“New 1954 Chevrolet Bel Air, 
4-door, Powerglide, Less Than 30 
Miles, "Traded In on a New 1954 
Ford,” the ad continued. 

The ad was placed by J. D. Ball 
Motors, Inc. (Ford). Prior to 
taking over the dealership, Ball 
was manager of product sales 
and service for the Ford division. 











Plymouth Takes Wraps Off Belmont— 


An experiment in reinforced fiberglass construction, the Plymouth Belmont 
convertible is mounted on a standard Plymouth chassis. It is on display at C 
Corp.'s Harmony on Wheels show in New York. 


Dodge Displays Firearrow— 


This 194-inch long sports roadster displayed by Dodge at Chrysler Co.'s 
on Wheels display in New York is called the Firearrow and is a V-8 pc ered 
of a similar car introduced a few months ago. 


Stars in Chrysler Show 












the Royal V-8. All modelg , 
lengthened by four and five inchs 
* * % 


oe brought 
higher-priced series called 4, 
Belvedere, a name a ron 
its 1953 hardtop, just as Chevyau 
did the previous year. 

The Windsor line of 
was dropped and the 
Deluxe became the firm’s 
leader with tags only 
higher than for the Windsor 
1953. 


Nash added a 108-inch wheel}; 
Rambler four-door sedan to gi 
“one of the most diversified 
in the automotive industry,” Ot 
Ramblers have a 100-inch i 
base, Later it added a 108.' 
station wagon. 5 


N ALL-STEEL sli. 3 
called the Conestoga Wag) 
duced by Studebaker, bringf 
number of body types to 20, 
Mercury came out with the Sun 
(Continued on Page 37, Col. 1) ~ 


Chrysler Unveils 
Two Idea Cars 
At N.Y. Showing 


NEW YORK. — Two new “ig 
cars were put on display last 
in Chrysler Corp.’s Harmony 
Wheels show here in the Chr 
International Salon of the Chrysh 
Bldg. 

They are the Plymouth Be 
mont, a reinforced 
sports convertible, and the 
Firearrow, a V-8 powered fora 
of a similarly named Dodge “idea” alr 
sports roadster. 

The DeSoto Adventurer, a 
passenger sports coupe, which tha 
first shown last November in Dej— 
troit, also is on display. 

In’ addition, the exhibit includel 9 
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20 Plymouth, Dodge, DeSoto, Ch 
ler and Imperial models. The she 
closes Friday (Jan. 29). 
The Plymouth Belmont is t 
first plastic advance-designed car 
to be introduced by Chrysler Corp 
John P. Mansfield, Plymo 
president, said complete practicalit 
was one of the dominant con 
ations in designing the Belm 
By using a standard chassis, 
only slight modifications, Plyme 
has combined sports car looks ¥ 
a chassis design that has 
proved in billions of miles of o 
use for durability and reliability. 
The Belmont’s height, from‘ 
ground to the top of the d 
3284 inches. Overall length 
191% inches, and overall width, 
( Continued, on pags 3. Col, 1) 
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Yale Bprror’s Note: While John Munn 
on vacation, this space will be 

d by a history prepared by 
Munn of the early days of the 
industry when he was a Willys- 
Overland executive. 


. PS few realized it at that 
aif time but among the reasons for 
“ithe rapid growth to leadership at 
"i Willys-Overland is the fact that it 
“Siwas located in Toledo. 
m North Willys, who was 
ng expanded factory facili- 
s for his Indianapolis. plant, 
mrd about the idle Pope-Toledo 
plant, This company had failed as 
had the prepossessors of the 
buildings and machinery, the 
Losier Mfg. Co., builder of the 
5 Losier bicycle and the Lozier mo- 
tor car, and the Jewell Sewing 
Machine Co., which erected the 
original buildings, 
The buildings and equipment 
were in the hands of a bank and, 
of course, it wasn’t a difficult job 
for a young man like John N. 
y of Willys, with no funds but a lot of 
ambition, proven selling ability and 
valearadiating confidence in the future 
fof the industry and in himself, to 
sisell the local bankers on allowing 
—thim to take over the plant with 
iw. {promise to pay later and fill the 
korders for automobiles that had 
leq” already exceeded the capacity of 
the Indianapolis factory. 
It is aside from the question 
that it wasn’t very long after the 


e St. Louis Show 
no Expected to Pull 
“Over 100,000 


Yorp} ST. LOUIS.— More than 100,000 
out persons are expected to attend the 
%th St. Louis Auto Show, which 
mopens this Saturday (Jan. 30) and 

runs through Feb. 7 at Henry W. 
Kiel Auditorium. 

Russ B. Hammond, show man- 
ager and manager of the Greater 
j St. Louis Automotive Assn., said in- 
terest in the forthcoming show is 
%0 keen that he expects attendance 
to top the 100,000 of last year’s 
show. The 1953 event was the first 
in 12 years. ; 


More than 125 cars, representing 
_— makes, will be on dis- 


‘ 


a 


(Ou! 


wks 


Fe 


Although all available display 
space has been alloted, requests for 
jMore have been made. 
i The hall will be open from 11 
i to 10 p.m., except opening day 
j “en the display will be opened at 
) ord M. McClure (Ford) is 
| one of the show committee 
#%@ the second consecutive year. 

mer members of the committee 
a Clark M. Compton (Nash), 

3 Fehl (Studebaker), Claude 
yA rt (Buick), J. Rush James 
| Chevrolet), Jack Kennedy (Chev- 
jolt) — H. Roberts (DeSoto- 
{ nO , L. M. Stewart (Chrys- 
}/#-Plymouth) and Adolph H. Roe- 
{Der (Ford). 


Index 


* 





Advertising DNs 5% ogi diene + cei 29 
SX cats ao sinctldiial ola 4 
Avto Market DOOR ewig th 0 cevddie 14 
SS ee eee 22 

- RS ott i 2. icc mee 16 
Editorial Ze 5 i eee 4 

SRR Sere eer 33 
BS oo econ nc ccsciess 8 
ee Ue oe eee 28 
ME... Spouse wae cee hee 4 
mehandisins Memos .......... 36 

: BS aT creus Sb widteoisin 18 

| MTS s-« stein aig) Medio o aa tam 11 
Pacem (Fectory) ............. 19 
7 * New-Car AP ee Fe 32 
q Prices, Used Car, Averages ..... 6, 24 
} wetion by Makes ........... 37 
i } Registration. OS SPR Ae 32 
i ER ated Aeronr 23 
COMMIT cin asec cudha 12 


Washington 


Say 
2 





Dealers tell me 


By John O. Munn 


AUTOMOTIVE NEWS, JANUARY 25, 1954 





























plants were occupied that scrap 
metal was found on the premises, 
some of it sunk deeply in the 
ground, as well as unlisted inven- 
tory, the value of which was almost 
sufficient to pay off the bank. 

o + * 


Start with Little Capital 
OHN N. WILLYS was always 
able to establish credit with 
suppliers. In fact in the early days 
Overland, as well as most auto fac- 
tories, had little capital. They were 


financed on credit. Dealers were |! 


required to put up a cash deposit 
as a requirement to obtain a con- 
tract. 

While the purpose of this cash 
advance by the dealers was to per- 
mit parts to be shipped on open 
account, still the money was used 


to meet the payroll. The parts man- |j 


ufacturer and other suppliers ex- 
tended 90 days or more credit. The 
manufacture and assembly of au- 
tomobiles in the early days was 
no longer than a 90-day process. 


So by the time the parts and 
supply bills were due, the parts 
had been made into finished au- 
tomobiles and converted into cash, 
having been shipped to some deal- 
er with a sight draft attached to 
the bill of lading. 

Parts suppliers were to play an 
important part in establishing 
Willys-Overland Co. When John 
Willys took over the Toledo plants 
he urged Tom Warner, president 
of Warner Gear Co., Muncie, Ind., 
to bring up a lot of gear equip- 
ment to occupy unused space in 
these buildings. 


At the same time Isaae Kinsey, 
who owned a metal stamping oper- 
ation in Dayton and had previously 
supplied the Indianapolis factory, 
was induced to move his equipment 
to Toledo. 


This plan established Willys- 
Overland in a good position to man- 
ufacture more of its cars under 
one roof than most competitors. 
This arrangement saved capital in- 
vestment, the expense of much 
transshipment of parts and was 
the start of building up a staff of 
employes from a few hundred to 
more than 20,000 in the next 10 
years. 

* = » 


Well Chosen Location 


7 ano was a principal rail 
center. Railroads were the 
means of transportation in those 
early days. Toledo with its 23 rail 
lines enjoyed direct shipments to 
all markets. This saved both time 
and money. Toledo was located ad- 
jacent to most of the parts sup- 
pliers, which was another great ad- 
vantage. 

But perhaps of even greater 
importance in the development of 
Overland was the fact that To- 
ledo, in comparison with other 
auto manufacturing centers, was 
blessed with a large percentage 
of highly skilled workers. 
Willys-Overland immediately in- 
herited as a nucleus of a manu- 

facturing staff the skilled artisans 
and experienced supervisory force 
that had built Lozier and Pope- 
Toledo, both of which were among 
the fine cars of their day. 
- *” * 

Building Up Staff 
r WAS, of course, necessary to 

expand that force, but the re- 
cruitment was accomplished 
through employes already living in 
Toledo who worked for plants that 
required more than average skill, 
namely, Toledo Scale Co., Toledo 
Machine & Tool Co. Gendron 
Wheel Co. and other bicycle and 
juvenile vehicle manufacturers. 


Toledo was then the center of 
the metal wheel industry. Mil- 
burn Wagon Works, one of the 
largest in the field, was already 
on the decline. Recruitment from 
this factery made it possible to 
expand the body building depart- 
ment at Willys-Overland faster 
and with a higher degree of skill 

(Continued on Page 35, Col. 1) 


Up 45% on New-Car Sales, Says BBB... 





Buyer Plaints Rise 


NEW YORK, — Growing public 
doubt, suspicion and resentment 
over auto dealers’ sales policies 
have been reported by the Assn. of 
Better Business Bureaus, Inc. 

In the first nine months of last 
year, it said, 40,000 inquiries in 
the automotive field were handled 
by Better Business Bureaus across 
the country. 

Some 43 percent involved com- 
plaints, it said, a figure which is 18 
percent higher than the average for 


all business classifications. 
Compared with the same period 
of the previous year, new-car com- 
plaints were up 45 percent, used-car 
protests increased 12 percent and 
service complaints rose 22 percent. 
The association said BBBs in 
some areas are “fighting an uphill 
battle to maintain some semblance 


ernors of the association adopted 
two resolutions. One vigorously 
condemned the “unscrupulous 
minority” which it said is threat- 
ening the integrity of the auto in- 
dustry. The other asked business 
to refrain from using question- 
able business-getting schemes. 


In many parts of the country 


of order and sanity in this major} BBBs have been taking strong 


industry’s previously respected bus- 
iness methods.” 
Last Nov. 14 the board of gov- 





Jeffreys Showroom Becomes Classroom— 


As part of National Education Week observance in Chase City, Va., more than 
30 first-graders took their lessons in the showroom of Jeffreys Motor Co. (Chevrolet). 
Crowds of onlookers who peeked through the windows failed to distract the young- 
sters from their work. The children were rewarded with favors by the firm. 








Car Credit Up $21 Million 
In Month; Gain Slackens 


WASHINGTON.—<Automobile in- 
stallment credit increased $21 mil- 
lion during November, compared to 
an increase of $226 million in No- 
vember, 1952, according to Federal 
Reserve Board estimates. Total 
auto credit hit $10,358 million as 
of Nov. 30. 

The gain in car credit reflected 
primarily an increase of $49 
million in paper held by sales 
finance companies which was 
partially offset by a decline of 
$26 million at commercial banks. 

All consumer installment credit 


Seattle Dealers 
Vote to Cancel 


54 Auto Show 


SEATTLE.—The Seattle Automo- 
bile Dealers Assn. last week voted 
to cancel its 1954 auto show, which 
had been scheduled for Apr. 17-25. 

Thomas R. Gilson, secretary- 
manager of the association, said 
many dealers questioned the imme- 
diate sales benefits, and preferred 
to have their salesmen out “beating 
the bushes.” 

Some small dealers, he said, also 
were pinched for operating cash. 

Besides that, Gilson said, only 11 
lines had reserved space before the 
deadline. There was some feeling, 
he said, that the scheduled dates 
for the show, the only open week 
in the Civic Auditorium, were too 
late. 

The 1954 show was to have been 
the first time that exhibit space 
was sold to other than automotive 
dealers. Gilson said all deposits 
which had accompanied space ap- 
plications had been refunded. 

A show was successfully staged 
in Seattle in 1953. 

The Elmira (N.Y.) Automobile 
Merchants Assn. last month can- 
celed its show, scheduled for Feb. 
9-13. The show was to have been 
the first in Elmira since 1938. 





Smith Motor Razed 
BROOKHAVEN, Miss.—Fire de- 
stroyed the Earl Smith Motor Co. 
(Studebaker), here. Loss, including 
five new automobiles, was esti- 

mated at more than $100,000. 


outstanding increased $100 million 
during November to an estimated 
$21,586 million. This compares with 
gains of $350 million in November, 
1952, and $90 million in 1951. 

Auto paper is now distributed as 
follows: Commercial banks, $4,070 
million; .sales finance companies, 
$5,321 million, other financial in- 
stitutions, $559 million, and auto 
dealers, $408 million. Dealer credit 
increased $2 million during No- 
vember. 

During the year ended Nov. 30, 
auto credit extended by sales fi- 
nance companies was up $1,381 
million. Credit extended by com- 
mercial banks was increased by 
$900 million and the credit ex- 
tended by dealers showed a gain 
of $109 million. The auto credit 
of other financial institutions was 
up $112 million during this period. 

All types of installment credit 
increased during the month—repair 
and modernization loans by $19 
million, personal loans—by $20 mil- 
lion and other consumer goods 
paper by $40 million. 

An increase of. $29 million in 
charge accounts outstanding at de- 
partment stores during November 
more than offset decreases for 
other retail outlets. 


On the House . . 


stands against questionable auto 
dealer practices, There have been 
stern warnings and direct ap- 
proaches to dealer groups. 

The greatest public irritant, the 
association said, has been the use 
of “would-you-take” cards. Dealers 
who use such tactics, it said, should 
receive little sympathy. 

In some communities, the associ- 
ation said, dealers using “would- 
you-takes” can be arrested on a 
technical charge of soliciting with- 
out a license. It cited the case of a 
Charlotte (N.C.) dealer who re- 
ceived a 30-day suspended sentence 

(Continued on Page 31, Col. 1) 


Musical Revue 
To Highlight 
Chicago Show 


CHICAGO.—“Wheels of Progress” 
is the title of a stage revue that 
will highlight the 46th Annual 
Chicago Automobile Show, accord- 
ing to Edward L. Cleary, manager 
of the Chicago Automobile Trade 
Assn. 

As in previous years, the musical 
will be presented twice daily during 
the nine-day show, which begins 
March 13 at the International 
Amphitheatre. 

Sam Levy, head of the producing 
firm of Barnes-Carruthers Theatri- 
cal Enterprises, Inc., predicted that 
“Wheels of Progress” will surpass 
all previous revues. Dorothy Hild, 
noted choreographer, will return 
as director. 

Cleary and the exeoutive show 
committee have approved plans of 
Becker Bros. Studios for stage 
settings and general Amphitheatre 
decorations. 

Twenty community and suburban 
“queens” will be chosen from 
regional contests in the Chicago 
area to headline the cast of nearly 
100 singers, dancers, musicians and 
other variety artists. 

A flower garden, a fountain and 
an automobile turntable have been 
worked into the design for the 
mammoth stage. With a proscenium 
measuring 150 by 75 feet, the stage 
will span the west end of the Am- 
phitheatre’s 15,000-seat central 
arena. 


Denver Show 
Opens Apr. 19 


DENVER.—The Denver Automo- 
bile Dealers Assn. has announced 
that its auto show will be held Apr. 
19-25. 

S. M. Marcus is chairman and E. 
Jack Beatty is vice-chairman. 


NADA Convention Afterthoughts: While dealers were more serious 
than at any time in several years, they nonetheless were optimistic 
about the long pull in the auto business .. . Lotta talk about possible 

oak return of new-car distributors for some makes in 


colors, etc. ... 


vention . . 





Wemhoft 


some areas. Prompted by heavy burden placed on 
smaller dealers to carry wide range of models, 


NADA directors were irked by five-state meet- 
ing of Cadillac dealers in Atlanta during con- 
. Next year’s parley will be held Jan. 
29-Feb. 2 in Chicago . 
who replaced all his prewar salesmen (used to 
giving overallowances) with new men at war’s 
end, is now pondering if he may have to replace 
present salesmen who are used to high income 
and can’t cope with selling two cars for the same 
money as they got on one in past few years... 


. . One prominent dealer, 


Got back in Detroit just in time to hear and see Bill Power, Chev- 
rolet’s “master salesman,” put on his humdinger act before 1,000 
persons at Detroit Economic Club lunch . . . Ken Stewart has been 
appointed field representative for Northern California dealer asso- 


ciation. 


-Petre Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
™ the dealers on every used vehicle accepted in partial payment for a new 
A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
jovernments applied to the building and maintenance of highways. 

4. The elimination of government and bureaucratic controls over this 
industry. § 5. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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No. 1 Source of Dealer Aid 
Ils Dealer Himself 


NE of the most pointed statements at the recent NADA 
convention was made by the retiring president, Robert 
S. Armacost. He asserted: 


“Dealers have the future in their own hands... all they 
have to do is sell their merchandise at the prices established 
by the manufacturers. 


“Certainly they (the manufacturers) have, a long time 
ago, established the merchandising percentage necessary for 
dealers to operate efficiently at a profit. 


“If dealers would maintain their retail price level as their 
factory partners do, all problems in merchandising would 
disappear.” 

Now there may be room for argument. Factories say that 
the discount includes a margin for a trading loss on used 
cars. 


But the significance of the statement is that it puts the 
dealer’s fate squarely up to the dealer. 


It is often difficult for us to do the things we know we 
should. But it is much more difficult for us to get other 
people to do things we think they should do. 


In effect, Armacost is telling dealers: 


Don’t depend on the factory cutting production to make 
your business healthy. 


Don’t look to the legislators to guard your profits with 
manufacturing licensing laws. 


The first job is for the dealer himself to do the things 
that he himself should do to protect his business. Factories 
are not going to cut production as long as they can sell cars 
and trucks profitably to dealers. 


Dealers must know their operating costs. They must know 
how much they can trade and still maintain a profitable 
operation. They must know the difference between trading 
and discounting, which demoralizes the market. 

They must keep themselves in a liquid position. 


And they must do these things themselves. 
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A mid-western wit says 
there are two finishes to an 
automobile, lacquer and 
liquor.—_Saturday Evening 
Post. 

* * * 
Straight-Shooter 
I'll take an inspired salesman 
working with nothing but his 
bare hands, telling the truth 
with emphasis and _ sincerity, 


rather than an over - educated — 


sophisticate who puts on a sell- 
ing show which entertains 
rather than convinces. — Phil 
Kelly, managing director, Chivas 
Bros. Import Co. 


* * * 


Let’s Face It 


I propose to take sides and 
to make decisions . . . There is 
a special place in hell for 
those who, confronted with a 
real moral crisis, insist on re- 
maining neutral. I have no 
ambition to achieve such a 
special place.”—Gov. Goodwin 
J. Knight, of California. 

* * * 

Some people’s idea of coop- 
eration is, “You coo while I 
operate.”—McComs (Miss) En- 
TERPRISE-JOURNAL. 

* * * 


View on Men 


The German general, Von 
Moltke, attributed his success to 
use of the following formula in 
his treatment of officers: 

If a man was bright and busy, 
Von Moltke would make him a 
line officer. 

If a man was dull and busy, 
the general would order him 
thrown out of the Army. 

If a man was bright and lazy, 
Von Moltke would make him a 
staff officer. 

If a man was dull and lazy, 
Von Moltke would order that he 
be let alone; such a man even- 
tually would find his own proper 
place—Dr. John G. Jenkins in 
“Studies in Personnel Policies.” 

e * x 
Revamping 

I shudder to think what 
would have happened to Gen- 
eral Motors if it had changed 
30 of its 35 top men in the 
space of a year.—C. E. Wilson, 
defense secretary, discussing 
his revamping of the Defense 
Department, 

x * * 


Why Wait? 

It seems ironical that not un- 
til an industry is attacked as 
being harmful does it come out 
with the reasons for its exist- 
ence in the first place. — Tide 
magazine in an editorial on 
“Bettering advertising’s place in 
modern marketing.” 

a o* ES 


Perhaps I had better not die 
yet awhile. There is too much 


to do.—Konrap ADENAUER. 
° * a cg 


Tallyho! 


If together we can symbolize 
the great new Ford spirit, no 
problems will be tco great to 
solve, no hill too steep to climb 
and no competitor too tough to 
pass on the highway of progress. 
—Ernest R. Breech, executive 
vice-president of Ford Motor Co. 


10 Years Ago... 
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‘No Tradeins Allowed . . /’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to d 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Sounds Like Heaven 


Here in Denmark is recently 
made a special arrangement, and 
I am sure you will be interested in 
that. The idea is that no new-car 
dealer is allowed to take a used 
car in part exchange. 

We only want to concentrate on 
sales and service on new cars and 
not use our money and time on old 
cars. 

If the owner of the old car is 
unable to sell it, we bring it to the 
auction which is held every other 
day somewhere in the country, give 
the owner his money, and he is free 
to buy his new car where he wants 
to buy. 

About 85 percent of the dealers 
have joined and the 15 percent that 
haven’t are at the moment doing 
the business with the ones that 
can’t get enough for the old cars. 
So quite a few of the minority are 
having their places filled up with 
old iron at a too high price.—Ascer 


The Big Story 


That the first years after the war will see a rapid return to 1942 
models slightly modified, selling at from 15 to 25 percent above prewar 
list, seems a fdregone conclusion as a result of discussions at the 
recent SAE meeting . . . Planning of an army of salesmen ,“mostly 
nonexistent for the duration of the war,” must be done immediately 


to keep the wheels of industry rolling after the war, said Harry C. 


Moock, Plymouth vice-president . 


. . Aluminum will supplement but 


not replace steel in the postwar cars, according to Clinton Davidson, 


president of Management Planning, Inc. . 


. With operating ex- 


penses almost 98 percent of revenues, the trucking industry’s profit 
margin continued to narrow in November. While revenues shrank 
1.4 percent from October, expenses decreased 0.8 percent, according 


to American Trucking Assns. . 


. There were 48,631 fewer motor 


vehicles registered in Canada during 1942 than in the previous year, 
the total being 1,524,153 compared with 1,572,784 in 1941. 


—From the Files of Automotive News. 





BuxkkKenHave, Bukkehave & So 
(Ford), Svendborg, Denmark. 
a” * * 


In U. C, Dealer’s Defense 


Was amused to read the fi 
three headlines in your cw 
Used Car Notes. 

“Ex-Dealer Returns to Face Ta 
Case,” “Dealer, Salesman Admi 
Bank Robbery” and “Dealer 
quitted of Charge.” 

We used-car dealers must truly 
be underworld characters. Per 
sonally, I like the used-car busi- 
ness and most of its dealers. The 
only time a franchise would ap 
pear to have value today would 
be a very few minutes after leav- 
ing a factory sales meeting. 

The used-car dealer has but 
things: His reputation for fairne 
and his ability to buy and sell 
perior value. The new-car de 
provides capital and a setup % 
lets a factory provide a reputatio 
and tell him how to operate. 

Not all the honesty nor all 
brains, nor even all your sub 
scribers are franchised, So 
have some nice things writte 
about the poor, simple used-a 
dealer; withal, an independ 
businessman. — Tim Donovan, D0 
ovan Motors, New Hampton, Ia. 

* e * 


























Surplus 


I would appreciate it if 
would let me know of any 
magazine that catters to surp 
government sales. I underst’ 
there are such trade magaZl 
available. If you have their # 
dresses, kindly let me know.—* 
KaurMan, Montrose, New York. 

Eprror’s Nore:—-A new mage 
zine called Excess, The Natw 
Journal of Surplus, will soon 
available. It will be published 
Federal Procurement Pubhce 
tions, Inc., 10-42 47th Road, 
Island City 1, N. Y. 
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what makes a 
fine motor oil ? 








answer: 





First... choose the finest raw material Mother Nature 
produces, 100% Pure Pennsylvania Grade Crude Oil. 


Then ... process this choice raw material with the most 
modern refining equipment operating under the 
supervision of petroleum engineers and chemists who 
have spent a lifetime developing and refining 

high quality motor oils. 


Next... constantly improve the quality of the oil 
through an around-the-clock program of laboratory 
research and actual engine testing. 


Finally ...use modern chemical additives to provide 
extra protection against sludge, rust and acid action— 
and give that complete protection which today’s modern 
high-speed, high-compression engines must have for top 
performance. 


Quaker State does all these things to produce the 
world’s finest quality motor oil—the crowning result of 
over fifty years of leadership in the field of 

automotive lubrication. 


Your customers deserve the finest! 





RY bs 
j . 


always 
recommend 


Taras TTS 


... the rich, full-bodied, 
free-flowing, long-lasting 
100% PURE 
PENNSYLVANIA MOTOR OIL 


1 QUAKER STATE -OIL REFINING CORPORATION . OIL CITY, PENNSYLVANIA 
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UAW Insists evel Mein Recession . . . 


Job Outlook Good, Makers Say 


By Gerhardt Neumann 
Staff Writer 
OST hotly debated question last 
week in the labor field was the 
unemployment situation. 

In a letter to President Eisen- 
hower, in which he called for a 
conference to discuss ways and 
means of maintaining full produc- 
tion and employment, Walter P. 
Reuther, CIO and UAW president, 
declared that “a recession has set 
in” and that the decline in em- 
ployment is “a warning that can 
be ignored only at our peril.” 

However, Henry Ford II, pres- 
ident of Ford Motor Co., told the 
Poor Richard Club in Philadel- 
phia that “unemployment in De- 
troit does not amount to a hill of 
beans.” He admitted that there 
have been layoffs, but said they 
were only temporary. 

Ford was joined in his optimism 
by Harlow H. Curtice, president of 
General Motors, who at the open- 
ing of the Motorama show in New 
York declared that he anticipated 
little change in the high level of 
employment through 1954, 

There won’t be as much overtime 
as last year, he added, but there 
should be full employment at a 
normal work week. 

Continued defense expenditures, 
new housing starts and capital in- 
vestment, boosted by elimination of 
the excess profit tax, formed the 
basis for Curtice’s prediction. 

* 7 * 

ges a estimated that the 

labor force last December was 
smaller by 700,000 than a year be- 
fore. “This means,” he wrote the 
President, “that in addition to offi- 
cially reported unemployment of 
1,850,000 as of December, there were 
1,400,000 persons who would have 
been’ working or looking for work 
had there been greater possibilities 
of finding jobs.” 

Citing figures of the Michigan 
Employment Security Commission, 
Reuther said that in the Detroit 
area, 107,000 workers, or 7 percent 
of the area’s labor force, are “al- 


K-W to Establish 
Zone, Warehouse 


For Dixie Dealers 


ATLANTA, — A new zone office 
and warehouse to service Kaiser- 
Willys dealers and distributors in 
the southeast will open here soon, 
according to Edgar F. Kaiser, pres- 
ident. 

Kaiser, who was in Atlanta to 
attend a dealer meeting and pre- 
view showing of 1954 Kaiser and 
Wiliys vehicles, said the new dis- 
tribution center will handle $1 mil- 
lion worth of cars, parts and acces- 
sories at one time. 

The facility will service K-W dis- 
tributors and dealers in Georgia, 
Florida, Mississippi, Alabama, North 
and South Carolina, Tennessee, and 
parts of Arkansas and Virginia. 

Other top Kaiser executives at 
the meeting were Raymond R. 
Rausch, general manager of Willys 
Motors; Roy Abernethy, K-W gen- 
eral sales manager, and John Rais- 
beck, assistant general sales man- 
ager. 





Nash Zone Managers Meet— 

Advertising and sales promotion plans for 1954 were discussed at a meeting in 
Detroit by 24 Nash zone managers. The group was greeted by H. C. Doss, sales vice- 
president, and also heard an address by George W. Mason, president and chairman. 


| ready unemployed with more lay- 
offs expected in the weeks ahead.” 


Ford emphasized the fact that 
his firm is still operating 9% 
hours a day, six days a week and 
that it could cut production by 
18 percent without laying off a 
single person, merely by elimi- 
inating overtime. 

In a letter to Secretary of Labor 
James P. Mitchell, Reuther out- 
lined a program to provide steady 
employment. 

His recommendations include the 
enactment of Federal standards for 
state unemployment benefits from 
65 to 85 percent of the state or 
national average, whichever is 
higher; a $1.25 minimum wage; ex- 
pansion of the social security pro- 
gram; an increase in tax exemp- 
tions from $600 to $1,000, and a 
full-equity program for farmers. 

* * * 


S FAR as General Motors is 
concerned, considerable 
progress has ‘been made already 
toward stabilized employment and 
a@ guaranteed annual income, 
Harlow H, Curtice, GM president, 
told a news conference in New 
York at the opening last week of 
its Motorama. 

Curtice declined to say what 
GM’s attitude would be toward the 
UAW’s plan for a guaranteed 
annual wage when the issue comes 
up next year, but he cited examples 
of GM’s efforts to provide its em- 
ployes with a steady income. 

Over the last 16 years, Curtice 
emphasized, employers have paid 
$18 billion into state unem- 

ployment funds, GM’s_ contri- 
bution was more than $240 
million. 

Curtice mentioned three steps 
taken by the auto industry to 
stabilize employment: 

1. Shifting the date of model 
changeovers and shortening the 
duration of the changeover shut- 
down. 

2. Overtime work during periods 
of peak demand. 

3. Raising basic pay rates. 

Average earnings of hourly rated 
employes of GM in 1952 were 
$4,432 a year, Curtice said, and 
“substantially higher” last year. 

The seasonal factor in the auto 
sales, according to Curtice, is the 
greatest obstacle to a guaranteed 
annual wage. Other problems are 
how long a worker could be paid 
for unemployed time and whether 
laid-off workers should be required 
to seek work elsewhere. 

* * . 


MORE than 6,000 employes of 
Chrysler Corp. of Canada were 





3,222 Cars Bootlegged, 
Carolina Group Says 

RALEIGH, N.C.—According to 
the North Carolina Automobile 
Dealers Assn., 3,222 new cars were 
sold by nonfranchised dealers in 
the state during 1953. 

Sales, it said, were: 

Chevrolet, 1,473; Ford, 976; 
Plymouth, 184; Oldsmobile, 133; 
Pontiac, 128; Buick, 83; Cadillac, 
713; Mercury, 65; Dodge, 28; 
Chrysler, 18; Studebaker, 14; 
Lincoln, 13; DeSoto, 11; Nash, 6; 
Packard, 5; Henry J, 4; Hudson, 
4, and Willys, 4. 













idled last week by a strike of 27 
powerhouse employes at the Wind- 
sor plant. 

The power plant workers walked 
out as a result of a wage dispute 
with the firm and in rejection of a 

(Continued on Page 38, Col. 1) 


New Truck Region 


Set Up by Dodge 


DETROIT.—William S. Woolsey, 
truck general sales manager of 
Dodge, last week announced that 
a Jacksonville 
(Fla.) truck 
region had been 
formed to assist 
Dodge truck 
dealers in Filori- 
da, southern 
Georgia and 
southeastern Ala- 
bama., 

The new region 
is the 23rd in the 

‘ Dodge truck sales 
Paul T. Glick setup. Previously 
it had been a part of the Atlanta 
region. 

Paul T. Glick will be manager 
of the new region. He served as 
district manager and district truck 
manager of the Atlanta region from 
1945 until 1949, when he became 
city manager in the Minneapolis 
region. 





Special Tags, Special Fees 

LITTLE ROCK, Ark. — Auto 
owners in Arkansas who wish to 
reserve special license numbers for 
their cars from year to year will 
have to pay for the privilege. The 
1953 Legislature imposed $5 fee for 
this service, which usually is re- 
quested by approximately 5,000 
owners. 


Used-Car Bulletin from Detroit... 





Latest Auction Prices 


(Copyrighted, 1953, by Automotive News) 
(Aptco Auto Auction. Sales every Wednesday ) 


JAN. 20 


Ng 
freezing all day, Sold 79 cars out of 
116 entries.) 


BUICK — '52 Special 4-dr., $1,110* 
Super Riviera 4-dr., $1,470*. 50 
Special 2-dr. $640°,’ $550°, $455°; 
4-dr., $575*, $555*. °49 Special 2-dr., 
gee" Super 4-dr., $530*. '47 4-dr., 

CADILLAC — '53 (62) 4-dr., $3,275*. 
'48 (62) 4-dr., $900°, 

CHEVROLET — '52 SL Deluxe 2-dr., 

’51 SL Deluxe 4-dr., $725*, 
$710*; club coupe, $865*. 0 SL 

Spevial 2-dr. 


$490; club coupe 
SL Deluxe 2-dr., $550*. 49 WH De De- 
luxe 4-dr., $450. 


CHRYSLER—’ 49 Winasor 4-dr., 
’47 Windsor 4-dr., $215. 
‘© — '52 Fire Dome club coupe, 
$1,137°. 

DODGE—’50 Coronet Diplomat, $730*; 
4-dr., $590*; Wayfarer 2-dr., $505. 
FORD—'53 Main (8) 4-dr., . 52 
Custom (8) 4-dr., $1, 065*; Custom 
(6) 2-dr., $825, '51 Custom (8) 2-dr., 
$675, $650*. "50 Custom (6) 2-dr., 
$335; Custom (8) 4-dr., $585, $565; 
Deluxe (6) 2-dr., $370: Deluxe (8) 
2-dr., $375; Custom (8) 2-dr., $560, 
= 49 (8) 2-dr., $375, $310, $260; 
$335; (6) coupe, $29 
HUDSON 51 Super (6) oben, $600". 

"49 2-dr., 5, 


$410°. 


KAISER—'51 4- dr., $350. 
LINCOLN — '50 ‘Cosmopolitan 4-dr., 
$475*. 
MERCURY — ’52 2-dr., $1,200. °50 
"49 coupe, $425, 


coupe, $615, $220. 
410 


$410. 
NASH — ‘51 Statesman 4-dr., $545; 
mage ges 4-dr., $540. ‘50 "states- 


man “$300. 
OLDSMOBILE’'5i (98) 4-dr., $1,090*. 


50 (88) 2-dr., $550°; coupe, $686; 

(98) 4-dr., $650*, $620*; (76) 4-dr., 

$575*, $570". '49 (76) coupe, $330. 
s 


'48 station wagon, $155*. 

PLYMOUTH — '52 Cranbrook 4-dr., 
$775. °51 Cambridge 4-dr. $600: 
Special Deluxe 4-dr., $675. "50 4-dr., 
rae coupe, $310; station wagon, 


PONTIAC—’ 52 (8) 4-dr., $1,100*. 50 
(8) 2-dr., $675*; 4-dr., $675*, $650°*. 

STUDE: ER — ’51 Land Cruiser 
4-dr., $600; Commander 4-dr., ; 
Champion coupe, $490. 


Us — '41 Interna 
Stake, $200. a 
* * + 


JAN, 13 


(Weather very cold. Sold 88 

of 126 entries.) es 

BUICK — ’51 Special 4-dr., $1,045°, 

a ae coupe, $1,200*. ’50 ‘special 4) 
$660*, $675*. '49 Special +-de, 


$300, 
CADILLAO — '53 (62) 4-0. $3,400, 

"51 (62) 4-dr., $1,965°; (60) 4-dr 
$2,210°. °50 (62) 4-dr., ‘si, 810°, $1, 


750°, $1,670°*. 
CHE —’52 SL Special 2-dr,, 
$765. °51 SL Special business 










ar., 
Wayfarer. 2-dr, 
2-dr., $410. '47 Gaston cub tae 


FORD—’52 Victoria, $1,230; Main 2. 

dr., > *51 Custom (6) club coupe, 
50; 2 , $550. ’50 (6) 2-dr., $560, 
ary (6), 4-dr., $310. 
1 4 


51 4-dr., 
MEROURY—'52 4-dr., $1,280°, $1,255", 
'51 4-dr., $720; “chub coupe, $860, '50 
ooen” 20. °49 club coupe, $405, 
NASH — ’51 Ambassador 2-dr., $420; 


4-dr. 
61 Holiday, $1,150°, 
$700; (88) 4-dr,, 
-, $700. 








$130. 
PONTIAO—'52 (8) 2dr., 
(8) 2-dr., $935*. 50 (8) 2-dr., srs. 


$1,220 

“o (6) 2-dr., te te (% 2e., ” $575*; 
STUDEBAKER -- "61% 

$615, $425. 


*Indtcates automatic transmission or overdrive, and (pai, power steering. 
Other Auction reports are on Pages 24-25. 





Studebaker Dealer Councils Set to Meet 


SOUTH BEND.—C. K, Whittaker, 
sales vice-president of Studebaker, 
announced plans last week for 
meetings of four regional dealer 
councils, 

The first meeting of the 
western council will be held 
Wednesday (Jan. 27) in Los 

and will be attended by 
dealers from the Los Angeles, 

San Francisco 


and Portland 

(Ore.) branches, 

The other three councils, com- 
prising Studebaker branches east 
of. the Rocky Mountains, will be 
held in South Bend on Feb. 3rd, 
Feb. 5th and Feb. 8th. 

The council meeting Feb. 3 will 
include dealers from the Dallas, 
Kansas City, Omaha, St. Louis, 


Truckers Denied 
Injunction to Halt 


Ohio Road Tax 


COLUMBUS, O.—A request by 31 
interstate truckers from six states, 
including Ohio, for a temporary 
restraining order against enforce- 
ment of Ohio’s new axle-mile tax 
has been turned down by a Federal 
Court. 

However, Judge Lester Cecil 
agreed to ask the presiding judge 
of the Federal Circuit to convene 
a three-judge court for a full-scale 
hearing on a permanent injunction. 

The complaint charged that Ohio, 
by its action, had canceled existing 
reciprocal tax arrangements with 
other states, thus impeding the flow 
of interstate commerce and impos- 
ing “prohibitory operating costs” 
upon motor carriers, with serious 
effects on consumer prices and the 
national economy. 

Ohio tax and highway officials 
named as defendants in the civil 
action, it was stressed, have pub- 
licly refused to extend exemption 
from the new highway-use tax to 
other states. 

This refusal could result in re- 
taliatory action by other states and 
recreate the “prohibitory burden of 
multiple state taxation” of motor 
carriers, the complaint said. Repre- 
sentatives of 10 southern states last 
December resolved to revoke rec- 
iprocity agreements, effective 
March 1. 





Memphis and Cincinnati branches. 

The council of Feb. 5 will in- 
clude dealers from the New York, 
Philadelphia, Boston, Atlanta and 
Pittsburgh branches. 


The council meeting Feb. 8 will 
be attended by dealers from the 
Chicago, South Bend, Cleveland, 
Buffalo and Minneapolis 
branches. 

Whittaker said that all four 
council meetings will be attended 
by H. S. Vance, Studebaker presi- 
dent, and Paul G. Hoffman, chair- 
man of the board. 

“These meetings,” Whittaker said, 
“mark the launching of a dynamic 
sales program for 1954 in which 
aggressive company dealer cooper- 
ation will be of prime importance.” 


Whittaker added, “Our dealer 
organization includes many veter- 
ans who have more than a quarter 
of a century of automobile selling 
experience, and today are recog- 
nized as among the outstanding 
merchandisers in the industry. 


“The assistance and guidance 
of our dealers, as expressed 
through the dealer will 
be of great mutual value in the 
execution of the intensified sales 
oe: anal asa al 


The formal establishment of 


Dealer Hayes, Aide 


Face Tax Case 


SALT LAKE CITY.—Four joint 
and four individual income - tax 
indictments have been filed against 
Grant E. Hayes and Ronald J. Mc- 
Donald, president and secretary- 
treasurer respectively of Grant E. 
Hayes Motor Co. (Studebaker). 

The grand jury joint indictments 
allege that Hayes and McDonald 
reported company earnings of $133,- 
228 and paid $31,750 in taxes for 
the years 1947 to 1950. The in- 
dictments claim that the firm 


actually owed $79,590 on an in-|/ 


come of $211,986. 

Four individual indictments 
against my My charge him with 
paying $13, in taxes, when $44,- 
845 was due. McDonald is charged 
with only paying $3,430 for the 
four-year period and that he should 
have paid $5,282. 





Studebaker dealer councils leaves 
only Packard and Pontiac without 
fully organized dealer advisory 
councils. 

The practice at Packard has 
been to call in key dealers about 
three times each year for dis- 
cussions with top factory officials. 
At these meetings, dealers’ 
problems are aired and many: of 
the purposes of advisory councils 
are accomplished, according to 
Packard officials. 

It was learned last week that 
James J. Nance, Packard presi- 
dent, and Clare Briggs, market- 
ing vice-president, will soon take 
@ swing around the country to 
talk with some of their key 
dealers, 

A factory spokesman said that 
this plan was evolved because the 
company realizes that different 
areas are experiencing radically 
different merchandising problems. 

Pontiac officials declined last 
week to comment on earlier reports 
that dealer advisory councils would 
be set up by Pontiac in the near 
future. 









































Melchert Training Car-— 


A 1954 Hudson Super Jet is oresented 
by Walter Melchert (left), of Melchert Bros. 
Garage, Seymour, Wis., to the Seymow 
Union High School for driver training. ™ 
car has dual brakes and clutch controls. 
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: His way of life makes 
| automotive advertising 
: 3 times more effective 


in Country Gentleman! 


— farmer’s daily business and living require cars for transportation— 
trucks for hauling—tractors for farm power. And for all three auto- 
motive units, the farmer needs tires, fuels, lubricants, parts and accessories. 









Nobody else uses so much automotive equipment! 


That is why automotive advertising is three times more effective in 
Country Gentleman . . . the most effective selling force in the great car- 
truck-tractor farm market! 





Greatest selling 
force in Americas 
greatest automotive 

market! 


3-Unit 
Automotive Ownership 









One or more cars in 88.6% 
of Country Gentleman families 






Two or more cars in 20.6% 
of Country Gentleman families 






One or more tractors on 70.1% 
of Country Gentleman farms 


One or more trucks on 46.9% 
of Country Gentleman farms 











Source: Starch, July 1953 
Consumer Magazine Report 





oar 


A Curtis publication + circulation now more than 2,600,000 
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FOR FACTORY 
Auto Makers Buy Steel 


In Cautious Fashion 


7_ oo fact that steel ordering and projected car production 
are presently out of step can be readily explained if the 
current situation is critically examined. 

Failure of the auto firms to order steel in the quantities 
required to support a first-quarter production of 1,700,000 


units does not necessarily iio an peseible until 90 days ahead 
mean that the industry will) of anticipated use. 


not reach these goals. A ma-/ This practice is hardly likely to 
jor steel supplier had previously in-| continue indefinitely. The present 
dicated that steel ordered by the downward pressure on steel prices 
car builders from his company did | Plus anticipated uninterrupted sup- 
not indicate that auto output plies of steel justifies this buying 
through March would exceed the| Practice now. 

1953 total by as much as 10 percent. a ee a 

This is a period of adjustment Non-Uniform Increases 

in steel buying for the car manu- NOTHER factor is the non-uni- 
facturers, perhaps the most crit- form distribution of the antici- 
ical in the postwar period. While | pated increase in car production. 
auto firms normally buy much | Ford and General Motors have 
of their steel 90 days in advance, | moved their schedules up in the 
current practice is to buy as lit- | first quarter. But there is no indi- 
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cation that Chrysler or the inde- 
pendents are following suit. 

Rather, the reverse seems to 
be true. Unless present signs fail, 
shrinkage in the schedules of 
these auto makers during the first 
quarter may offset any increase 
by Ford and GM. 

Behind the Detroit steel situation 
is a basic change in buying habits 
that cannot be ignored. Automotive 
steel buyers have become more con- 
servative. A few months ago, a De- 
troit steel buyer usually bought 
considerably in advance of his ac- 
tual needs on the theory that steel 
would be increasingly difficult to 
get. 

Today, the situation is reversed. 
With an apparently easy market 
for steel ahead, automobile pur- 
chasing departments have natur- 
ally restricted their purchases to a 


minimum. 
* + * 


A Chance to Change 
OME have even permitted their 
inventories to drop below safe 
levels to take advantage of a long 
awaited opportunity to realign their 
steel sources. 

While Detroit steel buyers do not 
anticipate a decrease in the basic 
price of steel, it is no secret that 
concessions on extras and freight 


if’s time to talk 
plainly 
about today’s motor oils! 


7 


@ Too many exaggerated claims are 
being made for some of today’s oils. 
As you well know, the result is that 





‘clear up a lot of this con- 
fusion. You know better 
than anyone else that nobody can make a 
superior oil out of an inferior crude. 


Additives are useful, of course. They can do 
many important things. 


BUT ADDITIVES, IN THEMSELVES, 
DO NOT LUBRICATE. 

They can be added to any oil. 
To very good oil. 

To very poor oil. 


The quality of the basic oil is what deter- 
mines the kind of lubrication a motor gets. 





We are telling the plain truth about today’s motor oils to the millions of motorists who read 
Saturday Evening Post, Collier’s, Time, Newsweek, Holiday, Country Gentleman, Progressive Farmer and Successful Farming. 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION - 


many of your customers are confused 
about what oils are best for their cars. 


That’s why we are telling millions of car 
owners in our national advertising this year: 
Today's BEST oils 
start with 
Nature’s BEST crude 


This plain truth—that you can’t start with 
an inferior crude and build a superior oil 
—will be understood quickly by all your 


customers. 


That's why it is more important than ever 


to stock and sell a 
brand of Pennsylvania 
Motor Oil. 


And you'll get more 
profit too! 


Oil City, Pennsylvania 
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Pa 


of the war, the traditionally pax 
mistic steel industry hag exes 
grounds for its pessimism, 
traditionally opportunistic 
dustry is apparently taking fy 
vantage of its improved bh 
position for steel. 
* * 
J 


Tool Exposition ¥ 
Attracts 9,115 
Industry Visitors 


BROOKLYN, N.Y. — 
International Machine Too] 
tion, which opened here 
ber, has attracted 16 a bg 
from the metal-working industries 
in its first 12 weeks, according ty 
Paul Volyn, chairman of the Spon. 


soring committee. k 
rom 
p 


Ei “3 


Flexible Metal Tubing— 


The RT-6 flexible metal tubing, manv- 
factured by Flexonics Corp., Maywood, 
lll., is used to silence noise in cars. The 
flexible hose covers the manifold pipes 
running between engine and muffler. 
Among cars using the new acoustical 
treatment along front and exhaust pipes 
are Lincoln and Mercury. 














“The first 9,000 visitors 
sented firms from 22 states and 
foreign countries,” he said, “ang 
every day from far and near eg 
a steady stream of engineers py; 
chasing agents and plant officials: 

The report goes on to say thai! 
during the first two weekg 
than $250,000 worth of equ 
was sold, and “although sales hs 
steadily increased from the § 
days, it is still too early to 
an accurate determination of 
volume.” a 

Since the opening, 27 new 
have been added to the exhibit, 
18 additional American and fon 
tool manufacturers con’ ed 
applied for space, 

Among the additions are a aa 
Italian production threading lathes! 
the Thomas Metalmaster Dig 
grator (U.S.), a line of Wer 
Gang Slitters (Great Britain) 
hydraulic duplicating attachz | 


absorption have been made. Steel 
suppliers who have been getting an 
extra price for certain specialty 
steel items have also been forced to 
trim their price margins substan- 
tially. 

The situation adds up to the 
fact that true competitive con- 
ditions have now returned to 
steel buying for the first time 
since the start of World War II. 
For the first time since the end 


of advanced design. 
* * * 
Coating Material Offere 
EAST PROVIDENCE, R. | 
Chem-O-Sol, a plastisol formu 
tion for coating of mate a 
dipping, casting, spreading, 
pressure forming or sprayi 5 
produced by Chemical Pre ] 
Corp., King Philip Road, 
Providence, R. I. The product 
usable in several automotive ap 
* + x 


Equivalent Valve Manual 


LOS ANGELES. — Equi i 
Valves Co., P. O. Box 816, Static 
H, Los Angeles 44, Calif., has a 
nounced a revised and er 
edition of its manual. The manual 
compares valves of 20 makers by 
materials, type, size, pressure 
rating and structural variations. 
Price for the looseleaf manual is 
$19.75. Revision sets are offered for 
$10, 


* * * 
Casting Impregnation 

NEW YORK.—An eight - page 
booklet on casting impregnation 
has been issued by Polyplastex In- 
ternational, Inc., 441 Madison Ave, 
New York 22, N. Y. Entitled “You 
Remove the Stigma From Casting 
Impregnation When You Use The 
Polyplastex Way,” the booklet e- 
plains that the impregnation sy 
tem assures density and increases 
the pressure tightness of castings 


x * * 


New Stokes Catalog 
PHILADELPHIA.—The complete 
line of Stokes presses for fully au- 
tomatic molding and semi -aute- 
matic molding, preforming and &- 
trusion, are described in a 2eW 
eight-page catalog, No. 525, issued 
by F. J. Stokes Machine Co., 
adelphia. Free copies are avaliae 
from F. J. Stokes Machine & 
Philadelphia 20, Pa. 
* on * 
Plating Agent 
OAKLAND, Calif.—Magie 5¢ 
Industries, 477 Wickson Ave., 
land 10, Calif., offers a super-!u® 
cant and plating agent name 
‘Magic Molygraf.’ It forms & ™ 
ror-like film on crankshaft bear® 
cylinder walls, wrist pins, 
and valve guides, its maker & 
thereby reducing heat and frict 
and resulting in lower wear 
increased engine life. 
” + * 


New Finish for Plastic 
CHICAGO.—A new finish fo% 
acrylic plastic has been annoume” 
by Logo, Inc., 13799 S. Avenue 
Chicago. It is available in I 
mented colors and metallics 
unpigmented gold and alumin 
metallics. Name of the new # 
is Logoquant SF252. a 


















0 ee 
y~ Guaranteed 












irom 
the highest grade crude oil in the world 
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: Specified by More Car Manufacturers 
. y | 
i 
v. Since the earliest days of the industry, car manufacturers have entered each 
An model year with a host of new improvements that represent added value 
The for the motoring public. 
ex- 
rys- NOW While all of these advancements have contributed to greater motoring 
> NG enjoyment, the “new car features” that have basically altered previous 
} , motor car standards of performance are relatively few in number. For 
IS AS EASY AS accelerating example, four-wheel brakes, a Bendix development, brought new safety 
“Xi to the highways; automatic transmissions materially increased driving 
to - ease; and today another great new feature, Bendix* Low Pedal Power 
mk Brake, is recognized as a revolutionary advancement in motor car control. 
= It is the only low pedal power brake that has met the test of millions of 
_ miles. In fact, Bendix Low Pedal Power Brake is specified by more manu- 
facturers than any other make. It is the product of Bendix —world’s largest 
producer of power brakes and leader in braking developments since the 
; earliest days of the industry. 
- To make your line more popular, it pays to equip with the performance 
ned proven Bendix Low Pedal Power Brake. — ons: Us. par. wr, 
it is no longer necessary to lift the foot and exert leg B bd PRODUCTS 
Ho to bri to a stop. With th 
peso cece oa oe Tees Ul BENDIX sivis:c, SOUTH BEND 
as the accelerator, an easy ankle movement, much like 6 
working the accelerator, is all the physical effort re- wy ok +A Bend 
ired for braking. And b ly pivoting the foot 
sored tr Artie: And by mary rca ee tot TA) Senay 
for made in far less time. 





Division 





Leotublt!/ moRE DRIVING COMFORT, 
LESS FATIGUE AND GREATER SAFETY 





Export Sales: Bendix International Division, 205 East 
42nd St., New York 17, N. Y. © Canadian Sales: 
Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Canada 
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At Both Wholesale, Retail o 9-0 


Market Stiffens; U. C. Demand Up 


(Continued from Page 1) 


tion of midwinter doldrums, now 
finds himself understocked. 

“I’m keeping everything I take 
in trade to retail myself,” he 
said. “Ive got to build up my 
stock to give my customers a fair 
shake on selection.” 

Another alealer is elated by the 
way his used-car sales have jumped 
in recent weeks. 

“Remember,” he said, “that used- 
car sales govern the market. If 
you can’t sell the used car, you 
can’t sell a new one. A good used- 
car market lets us go a little higher 
on trades, and that extra $25 or $50 
can pump a lot of steam into the 
customer. 

“In the long run, though,” he 
added thoughtfully, “I guess the 
whole thing depends on the organi- 
zation and how it operates.” 

* = * 

EALERS are most interested in 

the improving used-car picture 

by the way it affects new-car pric- 
ing. The general feeling is that a 
healthy used-car market is the big- 
gest single factor in helping to 
avoid overallowances. 

Some dealers who admit they 
were operating “giveaways” in- 
stead of sales departments only 
a few months ago, now say they 
are getting the full retail price 
on new cars, or very near it. 
“We're picking our trades now, 

too,” one said. 

Price-consciousness also has been 
a particularly predominant factor 
in the used-car strengthening. 

A dealer, who said wholesale 
buyers have been crowding his of- 
fice, added that they are buying 
only at close prices. 

* * - 
—— put a bid on the cars 
they want,” he said, “and that’s 
that. 

“I’m surprised though,” he went 
on. “A lot of times that bid is high 
enough so that we feel we can let 
the car go.” 

The price lid is being clamped 
on a little tighter at the used-car 
auctions, too. Again this week, 
despite the greatly increased 


turnover, bidders showed little 
inclination to drive each other 
up. 


Concerted efforts to hold down 
prices, naturally, are reflected in 
retail pricing. Lower retail prices 
apparently have been of some im- 
portance in hiking used-car activi- 
ty on the lots. 

Used-car sales in Cleveland so 
far in January, are running just 
a shade below 1953 levels. In Akron, 
they have taken a sharp upswing, 
totaling 520 in the most recently 
recorded week, compared with 361 
in the previous week. New-car sales 
also increased in Akron, going from 
214 to 321. 


* * * 


LTHOUGH the used-car market 

has been tight in Buffalo, deal- 
ers there expect sales to pick up 
shortly. A marked improvement al- 
ready has been noted on the Pa- 
cific coast. 


Auction operators are highly 


Fruehauf Appoints 
Neumann General 


Sales Manager 


DETROIT.—Appointment of Fred 
S. Neumann as general sales man- 
ager of Fruehauf Trailer Co. was 
; —_ announced last 
week by C. L. 
Schneider, sales 
vice-president. 
Neumann, who 
joined Fruehauf 
in 1938, had been 
Fruehauf’s divi- 
sion manager in 
the Great Lakes 
sales territory for 
the past year. 
He previously 
had served as a 
salesman in the St. Paul branch; 
head of the Detroit general sales 
and government contract depart- 
ment; Cleveland sales manager, 
and Columbus branch manager. 





F. 8S. Neumann 


pleased with the way things are 
going. Nearly all report lots of 
buyers, spirited bidding and strong 
demand. A few say their only prob- 





Used-Car Dealers Pick 
Miami For Convention 


DETROIT, — The Miami area 
has been picked as this year’s 
eighth annual convention site by 
the steering committee of the 
National Used Car Dealers Assn. 
The dates and hotel will be an- 
nounced later. 

NUCDA President R. W. Work- 
man announced acceptance of 
the bid submitted by Stacy 
Rowell, president of the Florida 
Used Car Dealers Assn. Chicago ~ 
and Los Angeles also had sub- 
mitted convention bids. 

Because of promotional activity 
being considered, the steering 
committee postponed for at least 
a month the selection of a slogan 
contest winner. 













laa 
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lem is getting enough consignments 
to satisfy demands of the buyers. 

The continuing decline in the 
overall average price of whole- 
sale used cars slackened last 
week, according to Automotive 
News’ index. 

The index average dropped $14 
to a level of $666. The average price 
for '49s was increased by $2 to 
$440. Other models fell. Hardest hit, 
compared with the their rate of 
losses or gains of the previous 
week, were '53s, ’51s and ’46s. 

The ’53s were down $53; to $1,- 
716; ’52s fell $29 to $1,079; ’51s fell 
$13 to $795; ’47s fell $6 to $231; ’50s 


Hillman Minx Introduces '54 Models— 


New design features and color combinations are incorporated in 1954 ; 
Britain's Hillman Minx, which include the Californian (above), a sedan convemis| 
and an estate car. Highlights include a restyled rear end, with longer : 
high-mounted integral twin rear lights containing built-in reflectors. Prices are said 





fell $5 to $592; ’48s fell $3 to $284, | to be unchanged. H 
and '46s fell $1 to $193. 

The price spread between mod- : . P 
oe rice sPread betwee c,| Ford Picks Luss As Chile Manager 
was (previous week’s spread in pa-| NEW YORK. — Appointment of | Luss, a member of the staff ; M 
renthesis): '53 to '52, $637 ($661);| Federico Luss as general manager | the Ford International offices He 
"52 to ’51 $284 ($300) ; ’51 to ’50,|of Ford Motor Co. in Chile, has |New York, succeeds George la 
$203 ($211); ’50 to '49, $152 ($159);| been announced by Arthur J. Wie- | Matray, who had been in charge the 
749 to 48, $156 ($151); ’48 to ’47,| land, general manager of Ford In- | Ford’s Chilean operations & 
$53 ($50), and 47 to '46, $38 ($43).| ternational. 1925. ! 


Please excuse our dust. 


Since V-J Day, the West Coast welkins have 
sounded with gladsome Chamber of Commerce 
cries as the covered wagons continue to deposit 
new arrivals. 

The City of the Angels spawns new chicken 
wire and stucco subdivisions, water shortages, 
traffic jams and smog; meanwhile plaintively 
cautioning incipient immigrants that Advance 
Reservations are advisable. 

Southern Florida each season bugs the eyes 
of winter visitors with fresh-sprung townsites, 
and telephone directories of new settlers who 
even spend thé summer there. 

And one time whistlestops all over the map 
show sprouting suburbs. 

Population—it’s wonderful! 


Wane most communities hail their Census 
blessings, New York is as silent as North Dakota, 
which had none. 

Population is nothing new in these parts. It’s 
been around a long, long time. After the first few 
million, the novelty wears off. During the rush 
hours, Population can be a darn nuisance. 

In sober fact, having known more population 
than other places for a couple of centuries, New 
York gains more population than other places. 

The 1950 Census credited City and Suburbs 
with a decade growth of 1,483,429—an increase 
larger than the total population of any but the five 
largest US cities! 

Currently inthis area, the population increases 
more than 3,000 every week—an annual increment 
almost equivalent to another Tulsa, without the 



















disadvantages of Oklahoma! Or almost anoth 
Hartford, Conn., where national advertisers” 
to see if advertising sells something. j 

New York’s spectacular spread comes ff 
propagation, the longer life span, and influx. 

Every year enterprising industries leave 
locales of their origin, to set up headquarter 
Manhattan skyscrapers; and settle transplat 
employees’ families in Queens apartments or 
houses in the suburbs. 

The quota busters in every business bid 
the firm’s New York office, as the fastest route’ 
pelf, promotion and vice presidencies. 

The bright young folks forsake the burgs 6 
their birth to bring their talents to the Big Town. 
The guys and gals with more red corpuscles, of 
a kinetic something in their souls—come to tty 
on for size the world’s biggest marketplace. 

For lotus eaters, the sun and security seekers, 





the minimum ‘woliaal and wanters, other places 
have more lure. The migrants to this metropolis 
crave the climate of Opportunity. and the Big 
Chance to become Better Customers! 


New york is not only this country’s bigge# 
and best market, but bigger and better than 
—with more than fourteen million people, 10@ 








Horgan Heads Fund— 


The automotive committee of the 1954 
“france campaign of the Greater New 
York Councils of Boy Scouts of America 
will be under the chairmanship of Ralph 
Horgan (left), president of Ralph Horgan, 

Ht inc. (Ford). Horgan, who has worked on 
+0] the Scout campaign for several years. 
a a 


More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 
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million families! And growing faster than ever! 

And no other market anywhere has The News 
—with more than two million circulation! 

All you need to know about The News is that 
New Yorkers like it better than any other news- 
Paper—like it enough fo go out and buy it from 
newsstand or store every day in the year! 
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Axle-Mile Tax Blasted 


Truck-Trailer Makers’ Parley Moves Strongly 
Against ‘Third-Structure’ Levies 


BOCA RATON, Fila.— Emphatic 
opposition to any “third-structure” 
tax laws imposed on the motor 
carrier industry was a main theme 
of the 13th annual convention of 
the Truck- Trailer Manufacturers 
Assn, here. 

General discussion and specu- 
lation centered around the cur- 
rent Ohio axle-mile tax contro- 
versy, and the retaliatory actions 
of 16 other states which threaten 
suspension of reciprocal relations. 


TTMA adopted a resolution urg- 
ing repeal of.all “third-stgucture” 
taxes, and asked the Governor’s 
Conference, which met in Atlanta 
last week, to take action and make 
every effort to restore reciprocal 
relations. 

Traditionally, the convention was 
told, special taxes on the motor 
carrier industry have been “two- 
structure” levies—that is, consist- 
ing of registration fees and fuel 
taxes. 

Carl Humes, of Humes Truck & 
Trailer Mfg. Co., Steubenville, O., 





and operator of Humes Transfer 
Co., told the convention that in his 
case, the Ohio axle-mile tax would 
cost him more than the transfer 
company’s net profit for 1953. Other 
Ohio-domiciled firms, he said, were 
finding themselves in the same sit- 
uation. 

Humes added that the axle-mile 
tax levy was so costly to ad- 
minister that only a little of the 
estimated $21 million revenue 
would find its way back for high- 
way-building uses, 

Major resolutions adopted by the 
convention included: 

1. A reiteration of TTMA’s de- 
mands for repeal of Federal auto- 
motive excise taxes. 

2. An appeal to Congress to give 
every consideration to the possi- 
bility of an increased appropria- 
tion for highways. 

3. A call for elimination of un- 
certainties in Taft-Hartley Act pro- 
visions on prohibiting secondary 
boycotts, and clarification of the 
law to assure fullest authority to 
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The population of New York City and suburbs 
is increased by more than 3,000 people every week 


THE [4 N EWS, New York’s Picture Newspaper 


with twice the circulation of any other newspaper in America... 
220 East 42nd Street, New York City . . 
155 Montgomery St., San Francisco. . . 


. Tribune Tower, Chicago . . 


1127 Wilshire Blvd., Los Angeles 


the states in the enactment of their 
own labor-relations laws in the 
handling of labor disputes. 

4. Strong support for the PAR 
objective of an adequate road pro- 
gram in every state by 1955, 


The association elected John C. 
Bennett, president of Utility 
Trailer Mfg. Co., Los Angeles, as 
president to succeed William E. 
Grace, executive vice - president 
of Hobbs Mfg. Co., Fort Worth, 
Tex. 

Other officers named were C, L. 
Schneider, vice-president of Frue- 
hauf Trailer Co., vice - president; 
Robert R. King, president of Amer- 
ican Body & Trailer Co., vice-presi- 
dent, and C. Bradford Sheppard, 
president of Strick Trailer Co., 
treasurer. Fred T. Roberts was 
named vice-president for associate 
members. 

New directors include C. W. Alex- 
ander, Lufkin Foundry & Machine 
Co.; Harry Eyler, Trailmobile; John 
Andrews, Andrews Industries; Wil- 
liam E. Grace, C. E. Dorsey jr., 
Dorsey Trailers, Inc.; Ralph Veen- 
ema, Veenema & Wiegers; Walter 
C. Ronk, Transport Trailers, Inc., 
and E. J. Lucas, Kingham Trailer 
Co. 

Jack Cole, president of the Amer- 
ican Trucking Assns., delivered the 





No other newspaper, magazine, TV or radio 
station in New York reaches more New Yorkers 
—or delivers your advertising message with more 
certainty and effect, at a lower cost. 

If you need to find business this year, a News 
representative will be glad to show you how, and 
where; and why! Call any office. 
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main address at the business ses- 
sion. William Grace, retiring presi- 
dent, gave the annual report. 


Acting as chairmen of discussion 
groups were E. J. Lucas, taxes; P. 
H. Barlett, “piggyback” operations; 
L. C. Allman, highways; George R. 
Davis, defense preparations, and S. 
E. Biggs, fire hazards. 


Obituaries 
Gen. Earl Ricks, 
Flier and Dealer 


HOT SPRINGS, Ark.—Maj. Gen. 
Earl T. Ricks, partner in Ricks- 
Clinton Buick Co. here and com- 
manding officer of the Air National 
Guard, died Jan. 4 in Walter Reed 
Hospital, Washington, D. C, 


During World War II, Gen. Ricks 
supervised construction of air bases 
in northern Africa and commanded 
an Air Transport Command unit 
based in Miami. 

After the war he was elected 
mayor of Hot Springs in a veter- 
ans’ reform movement, Lakes con- 
structed to expand the city’s water 
supply during his administration 
were named for him shortly before 
his death. Gen. Ricks was an out- 
standing figure in pioneer aviation 


in the southwest. 
* * * 


George W. Benham 
DETROIT.—George W. Benham, 79, died 
Jan. 8. He began manufacturing’ the six- 
ol Benham automobile in Detroit in 


L. W. Hill 

WASHINGTON, Ga. — L. W. Hill, 70, 
Buick dealer in this area for many years, 
died Jan. 10. 

. . s 
George F. Lasher 

DETROIT.—George F. Lasher, 60, plant 
manager of the Detroit stamping plant of 
General Motors’ Fisher Body division, died 
Jan. 19 in a hospital in suburban Grosse 
Pointe Farms after a brief illness. Mr. 
Lasher joined Fisher Body in 1912 as a 
metal worker and was promoted to foreman 
of the metal department™ in 1915. In 1920, 
he was made superintendent of metal work 
and in 1924 was 
stamping plant. 


Paul 'N. Wheatley 
oa a Mass.—Paul ~ Wheatley. 
died Jan. 16. He was president of 
Wheatley Motors Co. here for 25 years and 
president of Wheatley Products Co., maker 
of machinery. 


made manager of the 


* * * 


J. H. Ballard 
LONG BEACH, Calif.—J. H. Ballard, 
former chief technical engineer of Sealed 
Power Corp., died at his home here Dec. 
28. He was 67. Mr. Ballard joined Sealed 
Power in 1929 and served in various 
capacities until his retirement in 1951. 


Frazer Cuts Ties 
With Kaiser Corp. 


TOLEDO. — Joseph W. Frazer, 
who formed Kaiser-Frazer Corp. 
with Henry J. Kaiser in 1945, has 
resigned as vice- 
chairman and di- 
rector of Kaiser 
Motors Corp., 
severing all re- 
lations with the 
company. 

Frazer con- 
tinues as chair- 
man of Graham- 
Paige Corp., now 
an investment 

\ holding company, 
J. W. Frazer and as chairman 
and president of Standard Uranium 
Co. 


rp. 

Said Frazer, “I tried to give ad- 
vice and counsel, but Henry and I 
still didn’t agree, 80 I decided to 
get off the board.” 


Show 


(Continued from Page 1) 


ally greater than they had been 
at shows in past years. 

Salesmen working the show re- 
ported the 1954 turnout produced 
more good prospects, ready to buy, 
than other shows had done. Seven 
of the salesmen contacted on the 
show floor were veterans of more 
than 15 previous shows, 

. * . 





HE Pan-Pacific Auditorium, site 

of the show, was lavishly deco- 
rated. Interior walls and the over- 
head structure were hidden by 
decorations, Inverted cones hid the 
pillars and produced unique light- 
ing effects in six colors. 

The committee in charge of the 
show included: 

B. E. Greene, president; Ray 
Wilson, vice-president; Hamlin W. 
Nerney, treasurer; Dan Ashcraft, 
secretary, and Irvin Kaiser, Ted 
Wessen and Phil Hall, directors. 
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AUTOMOTIVE WASHINGTON 


Tax Revision May Cut 
Revenue $1.5 Billion 


By William Ullman 


Washington Correspondent 


7 House Ways and Means Committee is now in the 
midst of daily executive sessions to put the finishing 
touches on a general tax revision bill which may ultimately 


cut taxes $1.5 billion. 


Viewed as the most far-reaching overhaul of the Nation’s 


revenue code undertaken in 
half a century, the bill will 
aim at correcting scores of 
existing faults and inequities in the 
law. 

It will touch upon every feature 
of the Federal tax system except 
rates. 

_ These are expected to be the sub- 
ject of later legislation when the 
committee takes up the Adminis- 
tration’s proposal to postpone for a 





year the Apr. 1 
drop in corpo- 
ration taxes, and 
to defer indefi- 
nitely the de- 
crease in liquor, 
gasoline, auto and 
other excise taxes. 
The committee 


experts, headed 
by Colin F. 
Stam, and the 
Treasury ex- 
perts, headed 





by Dan Throop Smith, assistant 
to the Secretary, have been at 
work since last summer pre- 
paring a tentative bill for the 
committee, 

Among the suggestions on which 
the staffs have agreed are pro- 
posals for more liberal depreci- 
ation allowances, a start on the 
elimination of double taxation of 
corporate dividends, increased 
medical expenses, some relief for 
working mothers, more liberal de- 
pendency definitions and other 
tax-relief changes. 

* 


Making It Simpler 


I“ THE course of the general 
revision of the Federal revenue 
law, the language of the code, now 
filled with all sorts of archaic 
words and phrases dear to tax 
lawyers, will be reworded “for 
ease of understanding,” a Ways 
and Means Committee announce- 
ment said. 

Sections will be placed “in 
more logical sequence” and at 
the of each chapter 
and subchapter of the new tax 
bill there will be a helpful guide 
as to the provisions contained 
in the division. 

Ample cross-references will also 
be inserted in the rewritten code 





Loyal Handy Man— 


Thomas Johnstone (left), sales and con- 
tact executive of the Jam Handy Organi- 
zation, Detroit, is honored by Jamison 
Handy, president, upon his completion of 
25 year® of service with the firm. 


so as to give taxpayers clues to 
related provisions and- to other 
laws. 

. + oJ 


Other Tax Bills 

was the House tax-writing 
committee is revamping the 

revenue law, other members of 

Congress are busy introducing 


their own ideas on taxation. 
The first of a number of ex- 











WHEN YOU SEE the number HM89410 on the 
cup—and HM89446 on the cone—it’s safe to assume 
that the tapered roller bearing is a size often used 
on pinions. But you’re a whole lot safer with the 
*Timken”’® trade-mark beside the number. That 
means you’re getting extra quality and services. 





WE MAKE CHECKS IN 3D with this universal 


measuring machine. It measures the length, width 
and depth of machine and gage parts. Accurate to 
fifty millionths, it’s another example of how far we 
go to put precision in our bearings—to help make 
them the number 1 value for your car’s moving 


parts—the vital zone. 








MOST CAR MANUFACTURERS use this service: We 


There’s safety in numbers like this 








test their transmissions and axles to catch excessive axle 
deflection in the design stage. Customers then get written 
reports with recommendations for stiffening housings or 
shafts, changing to other sized bearings, etc. We offer 
many engineering aids like this to our bearing customers. 





WE PUT EVERY ROLLER under a magnifying glass to 
search for surface flaws. It’s one of many inspections that 
helps assure that every Timken bearing has the same high 


quality. Always specify ‘“Timken’”’ 


with the bearing num- 


ber. And for full value, always use a Timken bearing cup 
with a Timken bearing cone. The Timken Roller Bearing 


Company, Canton 6, Ohio. 


TIMKEN is number 1 for VALUE where value counts most... in the vital zone 


TRADE MARK REG. U.S. PAT. OFF. 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL AND THRUST -@)— LOADS OR ANY COMBINATION “oe 
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pected contreversial bills 
from Rep. George 
‘Michigan Re 

of the House Public 
Committee. He in 
with President Eisenhower’, 
quest, continuation of the preg. 
ent two-cents-a-gallon tax 


Tall 


gasoline, 

Under the Revenue Code of 1951, 
this tax rate is scheduled to drop | f 
back automatically Apr. 1 to 1 
cents a gallon, at the same 
that other excise rates are 
back to their pre-1951 level, 

Dondero said the higher rate 
gasoline is necessary to Provide 
Federal revenue for badly needeg 
highway construction. 

Although the 
generally considered as a 
ure to raise money for 
construction, only a part 
actually goes for that 
Dondero pointed 
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be 
$575 million a year—only 

25 percent of the amount 
in by the tax. 

The proposal for extension 
despite demands from State 
ernors that the Federal] 
ment leave this tax field to 
states. During hearings last 
the House also heard suggestions 
that it let the added % cent die 
states could add jt to their tax, 

+ * 


Auto Board Planned 


PLans for the setting up of 
automotive industry 
make recommendations and 
cooperation to the automotive 
vision of the Business and 
fense Services Administration ar 
progressing, and a definite 
nouncement probably will be 
late next month or early in 
The program is in line 
hope expressed by Secretary 
Commerce Sinclair Weeks 
last year that all segmen 
American industry and 
could be brought, in some 
or other, into advisory contact 
with the Department of Commerce 
to make that agency of greater 
usefulness in its field of ope 
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manufacturers, parts makers, 
trade association executives and 
leading in 
such as Automotive News, 
Present thinking in the automo- 
tive division is to have nine 
sentatives each for car, truck 
parts manufacturers; three 
the truck-trailer field, and 
from the truck body 
Other allied lines may be expected 
to have from one to three repte- 
sentatives. 
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Solution or Threat 


ILL MARSH, executive - 

tary of the National 
Independent Tire Dealers, 
wrote an item which is 
nent for car dealers as 
tire dealers. Said Marsh: 

“Just received a mailing 
from a large bus company 
says that practically every 
planner, traffic engineer 
parking expert as well as 
economists, topflight 

and leading newspapers 

agree that the only p 
solution to the problem of 
congestion is less use of 
automobiles and 
zation of public trans 
facilities. 

“At the moment we are 
particularly disagreeing with 
transit company in this sta’ 
For obvious reasons, they are 
moting the use of buses. 
one thing is certain, if t 
only answer to the traffic D! 
then it is a sorry day for 
dependent tire dealer. 

“With the large tire 
turers dominating the sale 
tires to the bus compa 
means of mileage contracts, 
across-the-counter business of 
tire dealer will be s 
paired if this is the utimate 
clusion.” 
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Beerman Quits Post 


AWRENCE BEERMAN, 
headed the replacement pe 
section of the automotive @ 
of NPA from its inception until f 
became a part of the new Susi 
and Defense Services Adminisi® 
tion, has quit Government 
He said that he wanted t 
turn to the parts industry. 
present he is in Texas. 
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SAE Told About Ford’s Mechanical ‘Sitter’ . . . 


me 
ro, 
an 
hes 
Ine 
re- 
~ By Sam Sampson 
Staff Writer 
961, DETROIT.—“Oscar,” one of the 
few truly average men in existence, 
Z is playing a large part in providing 
ime | more seat comfort in today’s auto- 
fo mobiles, according to Edwin C. 


of Ford Motor Co. 
is an “80 percentile map,” 
to test the “seatability” 
vehicles. He weighs 165 
is 5 feet, 9% inches tall, 
his body segments have been 
in both size and weight to 
average proportions. He is put 
er with adjustable “joints” 
can be made to assume al- 
any position. 

ckard told about Oscar at the 

ty of Automotive Engineers 

ual meeting here. Formerly, he 

a number of seats were built 

on to company execu- 
to make final selection. 

is no longer the method of 

ion, since extensive tests con- 

with Oscar have pointed 
out what is most needed for the 
general public. 

Past studies, Pickard said, 
have determined that any person 
sitting in the front seat of a pas- 

| genger car will slouch about an 

= incn, and when riding in a rear 
seat, will slouch about two inches. 
sive Because Oscar is “jointed” in the 
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are 
And regardless of how much a 
person slouches, it has been tound 
his head is normally in a 
ical position with relation to 
; his neck and body. Oscar’s head is 
ore equipped with levels 
e his ears and in his torehead 
t it may be kept precisely 
same position in successive 
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Pickard said, after the 
e size” of a new model has 
laid out, seating engineers use 
to fit the average man into 
compartment with the greatest 
comfort, 
eminine counterpart of Os- 
not been constructed, ai- 
there has been considerable 
talk about it. For the most part, 
ever, engineers feel that Oscar 
highly satisfactory for test pur- 


eevee? 


: 





since he is just a shade 
than the average man. Most 
difficulties are reported by 
on the heavy side of the 
rather than the lighter side. 
the same meeting, rrofessor 
Walter E. Lay, of tne wepartment 
of Mechanical and Industrial Kn- 


TL 
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_ of } "sults of some tests ne conducted 
ntly | % “what happens to a passenger 
When traveling in a car.” 

With the use of special equip- 
Ment, Protessor Lay was abie to 
Measure the degree and direction 
of motion of each pivotal point of | 
the body when traveling over a| 
tough road, 

@ &@ prewar car with one 

Temoved, Professor Lay 
ted a movie camera to the 
of a car. The camera photo- | 
ed the movement of the! 
while passing over a series 
PS On a concrete roadway. 
Opposite side of the car, a 
Was set up to show the 
Motion of the car in re- 
a level surface. 
showed that the head 
the most motion. ‘tne 
of the head is somewnat 
ae on the end of a 
‘rotessor Lay said, since 
is fairly heavy and mounted at 
of tne relatively slender 


Ff; 


etlteytt 


pirat 


® several runs, the driver 
“K his hands from the wheel to 
how movement increased 
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the passenger with some sort of a 
hand rest on the right side of the 
car to reduce his movement. 


Professor Lay also showed slides 
and told of experiments conducted 
by German scientists Many years 
ago on human posture. For the 
most part, the scientists were Army 
men, and were primarily interested 
in learning how a man might best 
carry himself with a full pack. 


The scientists were successful in 
weighing each part of the body, 
Professor Lay said, and at the con- 
clusion of their work had estab- 
lished an average weight for the 
arm, head, lower leg, upper leg, etc. 

(Pickard had pointed out 


Virginia Revenue Gains 

RICHMOND, Va.—The State Di- 
vision of Motor Vehicles reports 
that $4,766,696.93 was collected in 
State gasoline taxes during Novem- 
ber. This pushed the 11-month to- 
tal to $55,786,121.85. November col- 
lections ran $278,599 higher than 
those for the corresponding month 
of 1952. 








‘Oscar’ Sits in for Common Man 


earlier that the specific weights 

of Oscar had been matched care- 

fully with the weights suggested 
by the German scientists.) 

A third paper, “The Universal 
Positioning Seat Track,” was read 
by F. C. Matthaei jr., of American 
Metal Products, Detroit. 

Matthaei’s paper dealt with the 
advantages of the universal posi- 
tioning seat track. He said that 
seat adjustments will enable the 
large percentage of the population 
—all those deviating from Oscar’s 
proportions—to be better fitted be- 
hind the wheel. Also, the seat ad- 
justments allow all members of the 
family to drive more comfortably. 

It was pointed out that driving 
fatique, on long trips, can be re- 
lieved by re-positioning the seat. 
Most of the adjustments, Mat- 
thaei said, are constructed to re- 
lieve nerve pressures near the 
pivotal points of the body. 

At present, some low-priced cars 
are being equipped with adjustable 
seats with manual controls, and the 
more expensive cars are offering 
power-actuated adjustments, 








Hunter-Dealer Roach Opens New Building— 


Celebrating the opening of his new $700,000 building in Houston, Jack Roach, 
Ford dealer and famed big-game hunter, was host to more than 55,000 visitors, 
according to the company. In the display room, Jack Roach sr. and Jack Roach jf. are 
surrounded by spectators, whose interest was divided between the car displays and 
Roach's game trophies. The building is Roach’s second dealership in Houston. Mayor 
Roy Hofheinz opened the plant officially by cutting his way through “jungle vines” 
with a machete. A new car and bonds were given away. 


Could YOU stay in business 
if THIS happened tomorrow? 





Effective follow up 
builds service profits 


More and more dealers are 
improving customer relations 
and increasing service volume 
with the Remington Rand plan 
for “calendar follow up.” Using 
the movable signals of Visible 
Tip folders, this accurate, 


labor-saving system 


maximum use of shop facilities 
—keeps business humming. 


assures 


Colored signals on the tops of 


folders show at a glance those 
customers whose cars have not 
been serviced for one or two 


months (or for any 


selected 





Low-cost figuring and cash control 
for your parts and accessories 


A serious fire will hit 1 out of 12 
businesses in the U.S. during 1954. 
If fire strikes your business when 
vital records are in use (as nearly 
half of all fires do), would those 
records, and your business, survive? 
Before answering, bear in mind that 
you can not rely on “fireproof” con- 
struction to protect your records. 
Fireproof buildings don’t burn, but 
their contents often do...even from 
a fire that starts across the street! 

Get expert advice on the important 
questions of record protection from 
your local Remington Rand repre- 
sentative. He can help you pick the 
right type of insulated cabinet, file, 
desk or mobile unit to meet your 
particular needs. He can help you 
plan point-of-use protection that is 
the biggest “insurance” value avail- 
able for the records you need to stay 
in’ business. Also get our 8-page 
illustrated folder called “Nobody 
thought to put away the records...” 
Circle SC684. 


FREE! Fire Hazard Calculator 


This handy device will 
enable you to deter- 
mine just how much 
and what type of pro- 
tection you should 
have for each work 
station. Get your easy- 
to-use calculator from 
the local Remington 
Rand representative, 
or circle SC745 on the 
coupon below. 








ie Without stabilizing intiuences. 


Tips for Trailer Dwellers 
OF erg a GO.—A booklet for own- 
i | Mobile homes, listing certi- 
| Service and repair facilities 
Mout the country, has been 
by the Mobile Homes Man- 
Assn, Copies are avail- 
free from Certified Service, 
6, 


aah 


20 N. Wacker Drive, Chi- 





period). A copy of the service 
order is filed-and the signal set 
over the month during which 
the work was performed. No 
posting is required. Signals 
are reviewed periodically and 
folders are pulled where fol- 
low up action is indicated. 
This simple operating pro- 
cedure is proving profitable for 
many progressive dealers. To 
get all the details on Visible 
Tip Follow-Up Folders, circle 
LVB567 on the coupon. 





The Remington Rand Cash Register 
accumulates a control of total sales 
for the day and gives you 9 codes for 
distribution while ringing up sales. 
In addition, your parts or accesso- 
ries departments will be able to use 
the portable adding machine inde- 
pendently for checking supplier in- 
voices, taking inventory and other 
figuring jobs after the close of 
business. The removable steel money 
tray comes with a locking cover, so 
it can be placed in the safe at night. 
For all the details on this inexpen- 
sive, complete cash register, read our 
brochure number AD585. 


Flemington Ftand 





Remington Rand, Inc. 
Room 1630, 315 Fourth Ave., New York 10 


“Yes, I'd like to have the literature circled” 
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Sales Conditions in Various Areas... 





_ Auto Market Reports 


Amarillo, Tex. 
New-car sales in Potter County 
(Amarillo) totaled 81 in the week 
ended Jan. 8. New-truck sales were 
11, 

Car sales were: Ford, 15; 
Plymouth, 12; Mercury, 11; Chev- 
rolet, 10; Dodge, 8; Oldsmobile, 7; 
Studebaker, 5; Chrysler, 4; Pon- 
tiac, 3; DeSoto, 2; Buick, 1; Hud- 
son, 1; Lincoln, 1, and Packard, 1. 

Truck sales were: Chevrolet, 5; 
GMC, 3; International, 2, and Ford, 
1, 

a2 * + 


Buffalo 

After watching prices drop 
sharply in recent months, used-car 
dealers in the Buffalo area are ex- 
pecting the market to begin to 
show some firmness within the next 
month. 

Dealers noted that the big sup- 
ply of new cars has depressed the 
used-car market generally. When 


this surplus is cleaned up, the used- 


car market should. begin to show 
stability, it was said. 

A tightening of credit in recent 
months also was cited as a reason 
for slower used-car buying. 

Buffalo new-car dealers believe 
that automobile producers will keep 
a tighter control on new-car output 
during 1954.—(George E. Toles.) 

= 


* * 


Tacoma, Wash. 

Ford has held first place for 
three consecutive months in new- 
car sales throughout Pierce county, 
a release of sales figures for De- 
cember revealed. Plymouth nosed 
out Chevrolet for second place, 
marking the first time the latter 
finished below second place. 

Figures represent sales of new 
cars and trucks only through Dec. 
24, Pierce County officials cut off 
releasing figures until after com- 
pletion of 1954 car license plates 
registration. 


Chevrolet took over first place in 


You can count on 


new truck sales, with Ford in sec- 
ond place, reversing their positions 
held in November. 


Most notable increase in sales for 
the short month was turned in by 


business research of the University 
of Pittsburgh. 


The car sales situation was in 
sharp contrast to general business 
activity, which advanced to 171.2 
on the bureau’s seasonally ad- 
justed index as compared with 
162.4 the previous week, The rise 
largely reflected increased indus- 
trial production and freight ship- 
ments. 


The Pittsburgh steel ingot rate 


Hudson, more than doubling its| rose to 89.5 percent of practical ca- 


November record, Another sharp 
increase was registered by Cadillac 
and Chrysler. Many dealers, how- 
ever, showed sales as great, or 
greater, for fhree weeks than they 
did for an entire month of No- 
vember. 


Breakdown of December sales: 

Ford, 75; Plymouth, 41; Chevro- 
let, 35; Oldsmobile, 17; Mercury, 
16; Hudson, 15; Dodge, 14; Buick, 
11; Chrysler, 9; DeSoto, 8; Nash, 
8; Studebaker, 8; Pontiac, 7; Cad- 
illac, 4; Lincoln, 2; Kaiser, 1, Pack- 
ard, 1, and Willys, 1.—(R. E. 
Sconce.) 

* * 7 
Pittsburgh 

New-car registrations for the 

week ended Jan. 9 showed a pro- 


| 


pacity during the week, This rate 
is based on capacity as of Jan. 1, 
1953.—(Leon M. Leffingwell.) 

x * * 


' Nashville 

Car registrations in Nashville 
from Dec. 1 to Jan. 5 were re- 
ported at 82 new cars and 227 used. 
Ford, Chevrolet, and Plymouth 
dominated, with 34, 21 and 11 units 
respectively. Nash and Mercury 
came in fourth with 4 each. 

Dealers believe that next 
month’s auto show, first since 
prewar years, will be a definite 
stimulus to car sales, 

R. E. Moody jr., manager of the 
Federal Reserve Bank’s Nashville 
branch, reports that the general 
business outlook for 1954 is good. 


Thompson's Performance-Tested steering linkage 





A set of Thompson dual bearing tie rod ends gets the water 
treatment as part of a continuing test to determine the 
durability of this Thompson linkage. 

This test, duplicating actual road conditions of the greatest 
extremes, is conducted for several weeks. Actually, in some 
tests, Thompson steering linkage units are subjected to the 
equivalent of more than 100,000 miles. Units are periodi- 
cally removed from the testing equipment and carefully 


analyzed for wear. 


You can count on 


Thompson Products 


MICHIGAN PLANT 


Detroit a 





Fruitport e Portland 


‘aces of miles of all kinds of driving 
—mud, water, ruts, jars and jolts—that’s the 
testing story behind Thompson’s dual bearin 
tie rod ends. It’s the story of Thompson Prod- 
ucts’ exacting steering engineers who carefully 
performance-test linkage in a laboratory espe- 
cially designed to duplicate all road conditions. 
In addition, these linkage units are extensively 
road-tested by Thompson engineers. 


Behind this story is the continuing search for 
improvement—in materials, in performance, and 
in manufacturing procedures. New materials, 
new manufacturing processes, new designs are 
all subjected to grueling performance tests, such 
as the one pictured here. Day and night this set 
of Thompson dual bearing tie rod ends will be 
subjected to mud, to water, to periods of dryness, 
and to periods when impact is applied. 


The end result of exacting analysis of wear 
and tear and of thousands of miles of simulated 
driving, is the best possible linkage systems for 


cars, trucks, buses, and tractors. 


nother result 


is the successful development of such revolution- 
ary steering aids as Thompson’s ball-joint front 
suspension, the greatest advance in automotive 


steering in 20 years. 


If you have a steering linkage problem, let 


Thompson’s steering engineers help you. J 
write or phone Thompson Products, 


ust 
ichigan 


Plant, 7881 Conant Avenue, Detroit 11, Michi- 


gan, WA 1-5010. 



















nounced decline from the previous | He sees “some readjustments, but 
week, according to the bureau of | no sharp breaks or rises.” 


Among trends noted last Year: 
Department store sales rose 8 pep. 
cent over those of 1952. Bank debit, 
in central and eastern Tennesaee 
advanced 12 percent. Farm 
modity cash income was off 6 per. 
cent in December. Production cogt, 
kept climbing.—(Jesse C. Burt ir) 

* 


* * 


Cleveland 


New-car sales in the Cley 
area for the first 10 days of 194 
totgled 973, as compared with 114 
for the same period a year 
According to Leonard Fuerst, clerk 
of courts, 

Sales of used cars for the first 19 
days were 1,135, just under the 1953 
figure of 1,322. Truck sales totale 
84 new and 75 used, as compared 
with 122 and 76 in 1953, 

Year-long figures for 1953 show 
that Ford pushed strongly to take 
top spot from Chevrolet, but 
failed to make it. Chevrolet just 
eased out Ford with a total sale 
of 16,171 against 15,358. The two 
were far ahead of tne rest of the 
field, with Plymouth taking third 

spot with 7,328. 

Total new-car sales in this 
were 76,784, as compared to a 
figure of 56,784. Used-car. sales 
1953 totaled 82,501, as compared 
with 75,000 the previous year, 

All told, General Motors, For 
and Chrysler captured 90 percent 
of the market. They sold 60,592 
hicles, as compared with 7,153 fc 
all other makes. All 12 lines of the 
Big Three, plus Studebaker and 
the sports car group registered 
sales gains for the year, with Chey. 
rolet, Ford and Plymouth, making 
the biggest gains. In foreign makes, 
the MG placed first with 52 sales— 


(Sanford Markey.) 
* * * 


Louisville 

Louisville new-car sales in Decem. 
ber totaled 1,232—the best Decem 
ber since 1950—to bring the year’ 
total to 18,179. 

Sales by make for the year were: 
Chevrolet, 4,945; Ford, 4,261; Plym 
outh, 1,426; Buick, 1,195; Ponti 
1,060; Studebaker, 894; Oldsmobile, 
811; 763; Dodge, ; 




















on! 


Kaiser, 

63; Lincoln, 63, and Henry J, 14. 

New-truck sales in December tc 

taled 155, bringing the 1953 turn 

over to 2,517—(A, W. Williams. 
* * - 


Dallas 

Dallas new-car dealers sold 2,68 
units in December, compared wi 
2,760 in the previous month, 

Ford maintained its lead over 
Chevrolet, 794 to 636, Other sales 
were as follows: Buick, 204; 
Plymouth, 173; Oldsmobile, 171; 
Pontiac, 168; Mercury, 161; 
Dodge, 96; Nash, 72; Cadillac, 
63; Chrysler, 48; Studebaker, 33; 
Lincoln, 17; DeSoto, 14; Willys, 


11; Packard, 10; Hudson, 3; 
Kaiser, 7; Henry J, 1, and miscel- 
laneous, 8, 


New-truck sales were as folle 
Ford, 113; Chevrolet, 101; Dodge 
44; International, 33; GMC, @ 
White, 13; Willys, 3; Mack, 
Studebaker, 2; Autocar, 1, and m 
cellaneous, 1—(Ruby Fenoglio.) 

. = = 


Minneapolis 
Hennepin County (Minneapol 
new-car dealers had their 
biggest year in history in 1953, ae 
cording to delivery figures comp 
by Finance and Commerce, @ i} 
business newspaper. 

Deliveries last year totaled 35, 
464, second only to the 1950 total 
of 39,650. The 1953 figure was 3 
percent over the 27,060 of 1952. 

New-car deliveries in Decems 
totaled 1,468. For the first time 
many months, Ford came 
front, followed closely by Cne 

A breakdown by makes she 
the following: Ford, 359; Ch 
300; Plymouth, 149; Buick, 3 
Mercury, 102; Oldsmobile, 100; 
tiac, 80; Chrysler, 46; Dodge, 
Nash, 38; Studebaker, 38; Vem 
32;, Cadillac, 23; Hudson, 11; 
coln, 10; Packard, 10; Kaiser, 
Willys, 5, and miscellaneous, 
(Donald M. Lyons.) 





Foster Appoints Raley 
Jim Foster, head of the BUGly 
dealership in Van Nuys, Calif, 
announced the appointment 
Jack Raley as t gee 
manager. Raley is a former * 
son dealer. * 
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1) And Again in 1953— 
for the third straight year — 
S THE POST-GAZETTE 





Is the ONLY Pittsburgh Daily 


To Set An All-Time High 
In Total Advertising Linage! 
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What a record! In 1951 the Post-Gazette was 
the only Pittsburgh daily to set an all-time high 
in advertising. This was true again in 1952. 
And now again in 1953—for the third straight 
year—the Post-Gazette is the ONLY Pittsburgh 
daily to set an all-time high in total advertis- 
ing! ... breaking even the records of 1951 and 


1952. 
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Something Is Happening in Pit#sburgh 


Pittsburgh Post-Gazette 


Pittsburgh's Most Interesting Newspaper 
Represented nationally by Moloney, Reagan and Schmitt 





















Dealer 


Francis Hammond, auto dealer 
of Augusta, Ga., won for himself 
and his wife an all-expense trip to 
the Rose Bowl game between UCLA 
and Michigan State. 

The contest was sponsored by a 
rubber manufacturer. The trip is| 
valued at $2,000. | 


* * * 


Car for Canadian School 


The Maritime Automobile Assn. | 
has presented a dual-control car to | 




















































the Moncton (N. B.) high school | 
for driver education. A similar car) 
is in use at St. John, where voca- | 


highway safety. 
* . 


Middlesex Quits Business 


After 17 years, Middlesex Village 
Motor Co., Lowell, Mass., has gone 


Pontiac. 
> . * 


Klopfer, Sons Team Up 


Mercury dealership at Fairfax 





DELCO RADIO 


tional school pupils are taught| Lawrenceville, Va., 
a new building, repor 


Doings 


Circle in Fairfax, Va., under the 
name of Klopfer Motors, Inc. His 
sons, Russell jr. and Albert, will be 


sales, 


* * * 


Scott on C of C Board 
W. R. Scott, of McEldowney 
Motors, Inc., Johnstown, Pa., has 
been elected to the board of di- 
rectors of the Johnstown Cham- 
ber of Commerce, 
* * * 


Brunswick Builds 


in charge of 


Brunswick Chevrolet Co., Inc., 
is constructing 


| eral manager. 


* 
Richmond (Va.) Motor Wins 


out of business. The firm handled| Ford’s Four-Letter Award 


| Ford’s Four-Letter Award for | 
| outstanding dealership operation| Jim 
| has been presented to Richmond Jim Reed Chevrolet Co., served as 

Russell I. Klopfer, former vice-| Motor Co., Inc., Richmond, Va. The co-chairman of the publicity com- 
president of Mayflower Motors,| dealership, at Tenth & Broad Sts.,| mittee of Big Brothers, Nashville 
Washington, has opened a Lincoln-/| was established in 1916. 





e DIVISION OF GENERAL 








King sr., president; 


Wilson Nash in Fort Worth 


Holds Grand Opening 

Formal opening was held re- 
cently for Wilson Motors, Inc., 
Fort Worth’s only Nash dealer. 

Co-owners are Walter and 
Jimmie Wilson who also have 
the Nash franchise in Dallas. 
Walter Wilson is a former presi- 
dent of National Used Car 
Dealers Assn. The sales manager, 
Billy Burns, has served with 
Nash in Fort Worth 15 years. 


Smith Promotes Two 


A. B. Smith Chevrolet Co., Port- 
ts R. S. Wat- land, Ore., has promoted Dewain L. , 
+ | kins, secretary-treasurer and gen-| Houseman to assistant sales man-| raise funds for underprivileged 


Waverly G.| ¥ 

King jr., vice-president, and Walter | | 

L. Strang, executive vice-president. 
* + + 
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New Pontiac Dealer— 


Brown-Kincaid Pontiac is a new dealer- 
ship in Los Angeles. It is headed by Dan 
Brown (center) and Herb Kincaid (right). 
With them is Don M. House, Los Angeles 
zone manager. 


| ager, and J. A. Cramer to used-car | children. 


manager. Frank Porter remains as 
sales manager, and A, B. Smith as 


owner-president, 


| 


Reed in Charity Drive 


| Charity organization which sold 
Officers of the firm are W. G. special editions of newspapers to 


SAFER 


Delco Signal-Seeking Tuner 
eliminates hazards of eyes-off-the-road 
Auto Radip Tuning ! 


It’s so ea 


MOTORS ° 


vice-president of 


KOKOMO, 


J & + 
Tifton (Ga.) C of C Elects 
6 Dealers to Board 
Six Tifton (Ga.) automobile 
dealers are listed among the 17 
members of the board of direc- 
tors of the Tift County Chamber 
of Commerce for 1954. The retir- 
ing president is among the six. 
Jack Burkhalter, Chevrolet 


‘ho 
es 










to get a station with hairline pre- 
cision wen your car radio is one with a Delco 
SignalSeeking Tuner! And so safe, too, for 
therg’s never a need to take your eyes from 
th¢ road to change stations. A touch on the 
lector bar and the Signal-Seeking Tuner 
takes over, finding a station electronically, 
tuning it to pinpoint accuracy, doing it auto- 
matically. Press the bar again and another 
station is brought in for your listening pleasure 

. . and so on across the dial. The Delco 
Signal-Seeking Tuner operates perfectly wher- 
ever you drive . . . it does a better, quicker, safer 
job of tuning a car radio than you can do 
yourself! This great forward step in auto radio 
is exclusively Delco’s. Available on several 
fine American cars. Ask your car manufacturer. 


BELCS 
AUTO RADIC 


INDIANA 





| Neuberger 








—— 


dealer, retiring president, 
on the board. Other dealers in the 
group are Denean Stafford, (Lin. 
coln - Mercury), Clark 
(Ford), Elston Johnson ( 
baker), Alton Childs (Pontiae) 
and J. ©, McNeese ( 
Plymouth), Lyndon has been j. 
elected treasurer of the board 
* . 


* 


Rosenberg Buys Firm 
Elliott Rosenberg has bought 
Walter Motor Co. (Dodge- 
outh), Jefferson City, Mo. ang 
named the firm Elliott Motor 
s 


Nebel Goes Indoors 


Nebel Motor Co. (Cadillac-Oigs. 
mobile), has opened an indo 
used-car department at its former 
location at 609 Jefferson St., Jeffer. 
son City, Mo. 

* 


te. 
Co, 


17 Car Keys, Auto Stolen | 
Thieves stole 17 sets of car 
from the Springfield Motors, 
used-car lot in Springfield, I, 4 
1941 auto also was taken. 
t * + 


Johnson Names Callaway 


James S. Callaway, has beep 
named special fleet car and truck 
sales representative for Johnson 
Ford Sales Co., Toledo. 

= * + 


Walter Joins Murphy 
Earl K, Walter, formerly a deal. 
er, has joined the Gerald Murphy 
Buick dealership in Oakland, Calif, 
as sales manager. . 
* * 


Remodeled Coast K-W Outlet 
Draws 2,000 to Opening 

Searchlights, special invitations 
and a pilot production model of 
the Kaiser Darrin sports car 
drew more than 2,000 visitors to | 
the opening of the remodeled j 
showroom of Exchange Auto 
Sales, 2121 E, Firestone Blvd, 
Southgate, Calif. 

Owned by Vic DeBrouwer, who 
has been in the auto business at 
that address since 1937, the deal- 
ership handles Kaiser and Willys. 


U. C. Post for Pemberton 


Graydon Murphy has appointed 
Jack Pemberton as used-car man- 
ager of his Studebaker dealership 


in Oakland, Calif. 
* * 




















Corbusier Builds 


Construction is under way on 4 
new buiiding on College Ave. in 
Bryan, Tex., to house Corbusier 
Chevroiet Co., owned by W. H. Cor- 
busier. Completion is expected by 
May. 








and Eddy Form 


Bronx Nash Dealership 

AJ Neuberger and Kenyon Eddy 
have formed a Nash dealership 
in the Bronx, N, Y. 

Neuberger is president and Ed- 
dy vice-president of the dealer 
ship, which does business as Nash 
Bronx Westchester, Inc, 

* * a 


Miller Turns Author 
Al Miller, body department mat 
ager of Greene-Haldeman (Chryt 
ler-Plymouth), Los Angeles, is the 


author of a booklet entitled “What 
|'to Do Abeut That Accident.” The 


company is distributing it free. 
a * ” 


Lake Names Trio 


E. Peerce Lake has announced 
three new department heads at his 
Buick dealership: Ed 
used-car; Richard Eberly, service 
and Jack K. Sakai, body shop. 


Liddon Offers Mink 
Liddon Pontiac, Inc, 1% 
Broadway, Nashville, offered 98% 
prize a $4,000 mink coat, in cor 
nection with showing of new 
Pontiacs, ri 
o 


Bernard Bankruptcy 

A receiving order in bankrupt] 
has been made against Bernal 
Motors Ltd., St. John, N. B, with 
the Canadian Credit Men's 
Assn. as trustee of the estate. 


* * s 


New Firm in Ontario 


Weston Motors, Ltd., 14 N. 
St., Weston, Ont., has been 
pointed a Chevrolet-Oldsmom™ 
dealérship, according to Lore 
Snider, president. The com 
succeeds J. T. Farr & Sons, 
whose principals have retired. 
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58,000,000.00 


-the largest advertising expenditure ever placed 


In any year in any newspaper anywhere! 


Chicago Tribune total advertising 
revenue, 1946 —1953 





1946 1947 1948 1949 


$29,000,000 $36,000,000 $42,000,000 $43,000,000 


a last year placed in the Chicago Tribune over 
$58,000,000.00 in advertising. Their investment set a new 
high in advertising revenue for the Tribune. It represents the 
largest advertising expenditure ever placed in a year in any news- 
paper in the world. 

This record-breaking advertising volume—more than $1,000,- 
000.00 a week—highlights the tremendous sales opportunities 
available in the Chicago market. When you think of the millions 
of transactions it represents and the billions in retail sales which 
make it possible, are you satisfied that your advertising plans 
are set up to get all the sales you can get here? 

Consider that this $58,000,000.00 expenditure in the Tribune 
represents the judgment of those who spent less than $100.00 and 
those who spent over $2,000,000.00 in the Tribune last year. And 
consider also that the greater part of the expenditure was placed 
by those who check results, day in and day out, week after week, 
thruout the year. 

No matter what income group or groups they sell, the closer 
advertisers are to their customers, the greater their reliance on 





1950 1951 1952 


$47,000,000 $51,000,000 


the Tribune. Last year advertisers placed more of their promotion 
funds in the Tribune than in all other Chicago newspapers com- 
bined —and far more than they spent in any other type of medium 
in order to get business in this market. 

$58,000,000.00 is impressive testimony regarding the produc- 
tivity of advertising in the Tribune. When advertisers spend that 
much in a single medium, it must be because it has the basic 
qualities that pay off for advertisers. In view of these facts, are 
you apportioning your budget to take full advantage of the 
exceptional sales power of the Tribune? 


* * * 


THE OUTLOOK for sales in the Chicago market in 1954 is good. 
You can expand your operations here with confidence. And no 
matter what you sell, you will get greatest returns from your 
advertising by using the Chicago Tribune. 

A Tribune representative will be glad to sit down with you and 
your advertising counsel and outline for you a program that will 
help you get more sales in 1954. Why not ask him to call? 


Chicago Tribune 


THE WORLD'S GREATEST NEWSPAPER 


ADVERTISING SALES “cago New York City 


A. W. Dreier 
REPRESENTATIVES 1333 Tribune Tower 220 E, 42nd St. 


Detroit San Francisco 
E. P, Struhsacker W. E. Bates 
Penobscot Bldg. 155 Montgomery St. 


Los Angeles 
Fitzpatrick & Chamberlin Fitzpatrick & Chamberlin 
1127 Wilshire Blvd. 


1953 
$55,000,000 $58,000,000 
























OIL EXTRACTOR—Model AO-120, for use 
on spray-painting air lines, is said to trap 
all oil, water, rust particles and other 
foreign matter. A baffle (1) spirals incom- 
ing air down the tube, flinging out im- 
purities by centrifugal force, and a 


double-action filter (2) screens out foreign 
matter and absorbs moisture. Binks Mfg. 
Co., 3122 Carrol! Ave., Chicago 12, Ill. 
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NON-GLARE MIRROR—The Continental, 
which is mounted on an angle, may be 
rotated by loosening a screw to give ap- 
proximately double the adjustment allowed 
by other mirrors, the maker says. It is 
available with either round or triangular 
head. George C. Knight Co., 19720 W. 
Eight Mile Rd., Detroit 35, Mich. 





VACUUM GAGE—This instrument, which 
reveals sticking valves, carburetor malad- 
jvstments or leaking intake manifolds, is 
available without extra charge to those 
who purchase two cases of Siloo crankcase 
additive. Petroleum Solvents Corp., 331 
Madison Ave., New York, N. Y. 

s ¢ 8 





CLOTHES 
26 garments without obstructing rear view 
or doors, it is stated. The rack hangs on 
the car's own coat hooks, and extra coat 


RACK—The Avuto-Bar carries 


hooks are included for cars not so 
equipped. Goode Products Co., 7542 Maie 
Ave., Los Angeles 1, Calif. 

* * s 


Metal Object Coating 


A new “Dip-Pak” formula, No. 
661, has been announced by Fidel- 
ity Chemical Products Corp., 470- 
474 Frelinghuysen Ave., Newark, 
N. J., manufacturer of labor-sav- 
ing cleaning and stripping materi- 
als. “Dip-Pak” No. 661 will remain 


from —50 to 160 degrees. It func- 


tions as a semi-permanent coating 
for metal objects, as a strippable 
coating for metal, ‘as an insulating 
and potting compound for objects 
not subjected to heat in excess of 


160 degrees and as a plating stop- 
off. 
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ment contains 
makes. The Evrseal pressure caps are de- 


signed to incorporate, for the replacement 


market, the latest improvements. In addi- 


tion, four new caps are offered. Stant 


Mfg. Co., Inc., Connersville, Ind. 
6:2 8 


PRESSURE CAP DISPLAY — This assort- 
16 caps for all popular 


cleaners can be added in small 
quantities to petroleum solvents 
and then sprayed on the metal 
surfaces and easily rinsed. Because 
they are used in such high dilu- 
tions, the cleaners are said to be 
very inexpensive. 


















CLUTCH RELEASE BEARING—This is one 
of 87 new clutch release bearings and 
assemblies now offered by Dorman Prod- 
ucts Co., Inc. It is claimed that misalign- 
ment can be avoided by use of these all- 
steel replacements, precision - made to 
close tolerances and chemically treated to 
resist rust. The line covers cars, trucks 
and buses. Dorman Products Co., Inc., 


1004 Sycamore St., Cincinnati, O. 





WATERLESS CLEANER—tLan-Lin, a water- 
less hand cleaner containing lanolin, is a 
creamy product which liquefies easily, re- 
moving dirt, grease, grime and stains, 
the maker says. It comes in one, two and 
4'%4-pound cans. Radiator Specialty Co., 
1700-1900 Dowd Rd., Charlotte 1, N. C. 





PIVOT BURNISHING—The new Steinel 
machine for finishing of bearing surfaces 
comes in two models. SR2n takes a mini- 
mum and maximum diameter of work from 
0.019 to 0.078 inches, while SR3n takes 
from 0.039 to 0.314 inches. Morey Ma- 
chinery Co., Inc., 383 Lafayette St., New 

York 3, N. Y. 








POWER TAKEOFF — This drive, which 
connects to a pump, consists of a 14-inch 
flexible shaft in combination with a 
square telescopic bar and tube. The shaft 
provides a powerful and quiet drive that 
requires little maintenance, according to 
the maker. The unit is used on dump 
trailers and petroleum trucks. Stow Mfg. 
Co., 443 State St., Binghampton, N. Y. 

>. ¢ *@ 





AIR TOOL—This Caldwell hammer 
measures 934 inches in overall length 
with a 1%-inch barrel diameter. It is 
offered in two handle styles: Piston type 
and knob type. Tools, it is stated, are 
readily inserted, held firmly and removed 
easily. Burgess Thomas Co., Bloomfield, 


N. J. 
aa 


Turco Offers Emulsions 
For Cleaning Metals 


A line of seven emulsion cleaners 
for the removal of grease and oil 
from metal has been developed by 
Turco Products, Inc., 6135 S. Cen- 
tral Ave., Los Angeles 1, Calif. 

The manufacturer claims that the 

7 6 e 
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BRAKE DRUM LATHE—Model 3000 Safe-Turn brake drum lathe has a 2%-inch 
spindle and 31-inch cross feed support. It also features Infimatic Feed, which allows 
adjustments from .002 to .020 inches while lathe is cutting. (In the Jan. 11 issue, 
Automotive News erroneously reported “adjustments up to .002 inches.) The lathe, 


at the NADA show in Miami Beach. 


flexible at temperatures ranging | made by Ammco Tools, Inc., Commonwealth Ave., North Chicago, Ill., was on display 




































WATER SEPARATOR—This fuel filter and 
water separator combination unit, which 
removes water from diesel and other fuels, 
is said to filter out dirt, rust and solid 
particles down to one micron in size. It 
enables diesel engine operators to save 
on injector repairs, reduce ‘down time” 
and lengthen the life of the engine, says 
Fram Corp., Providence 16, R. |. 


* > * 


por 





PEDESTAL DRAIN—Designed for drain- 
ing of crankcase, transmission (both reg- 
ular and automatic) and differentials, the 
unit is said to provide fast and clean 
disposal of waste oil without danger of 
spillage. A detachable bowl permits the 
complete draining of automatic transmis- 
sions. Stewart-Warner Corp., 1826 Di- 
versey Parkway, Chicago 14, Ill. 





FOR FLOORING—Grip Grating Type B| | 


is made with a half of a diamond open- 
ing 13/16 inches between bearing bars, 
combining safety with comfortable walk- 
ing, it is said. The product can be used 
for flooring, platforms or mats, according 
to Bustin Firm-Grip Grating Co., Dover, 


N. J. 
* 8 ® 


°54 Pentiac Colors Matched 


Development of lacquers to 
match all colors for 1954 Pontiac 
cars has been announced by Don 
A. Seeley, manager of the automo- 
tive division of Martin-Senour Co., 
Chicago. 


IN. J. 






































SPECIALIZED 
SPARK PLUG SERVICE 














SPARK PLUG SERVICING — The 
pion Sales Center is a service 
dising unit which provides for 
tion of tools and equipment for 
plug servicing. Measuring 70 by 42 
inches, the all-steel unit is illuminated 
concealed fluorescent light. Champion} W. 
Spark Plug Co., Toledo 1, O. : 

s ¢ 8 
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FLOOR CRANE—This half-ton portable | 
floor crane is equipped with a safely re- 
lease valve which automatically stops over- 
loading, its maker says. Capacity is 1,000] ¢j, 
pounds. The highest beam position is 92] tiy, 
inches, while beam length is 32 inches. pre 
Stratton Equipment Co., 2030 E. 105th} ma 
St., Cleveland, O. 

: * 


estou 











SEE. Sk SBEETE*ES FEF 


CLUTCH SETS—Each set, containing all 
parts, consists of a Powerflex clutch plate} ent 
and remanufactured pressure assembly.| itor 
New gaskets, pilot bushings, springs and Oh: 
guide plates are included where needed. Wa 
Accurate Parts Mfg. Co., 1600 S. Ashland} doh 
Ave., Chicago 8, Ill. 

Me 


a - a 
Booklet on Anvils To 


An 18-page booklet giving dala} 4g 
on types, uses, designs and dir 
fications of anvils, plus typical) tri 
range of stock patterns, av: 
and methods of production, has 
been made available by Fisher 
Norris, Eagle Anvil Works, 
ment D, Bloomsbury St. 













SIDE MIRROR—This Mode! KD 71 is 
addition to a line of mirrors. The @ 
placeable 6% by 16%-inch mirror ® 
sists of silvered plate glass, 
against weathering and cushioned of 
breakage in heavy steel frame. © 
steady vision—close by and distanh= 
claimed by K-D Lamp Co., 1910 Els 
Cincinnati, O. 
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James Gram, Detroit certified 

s accountant, has been elected 

weector of Universal Products 

s Inc., Dearborn, it is announced 
VY. H. Kendall, president. 


* 2 * 






likening Elevated 

Board Chairman 
Whe board of directors of Wilken- 
@ Mfg. Co., Philadelphia, maker 
@ Pedrick piston rings, has ele- 

3 vated F. W. Wil- 
kening, one of the 
founders and 
president since 
1921, to the post 
of chairman of 
the board. 

William E. Wil- 
kening, who has 
been with the or- 
ganization since 
1936, most recent- 
con ly as sales vice- 
wz president, was 
elected president. At the same meet- 
ing, Henry E. Gerstley was named 
vice-chairman of the board. He 
continues as treasurer. ° 

* + * 


Textileather Lists 4 Changes 


In Administrative Staff 
Jules D. Lippmann, president of 
Textileather Corp., Toledo, has an- 
nounced four major changes in the 
company’s ad- 
ministrative staff. 
The new as- 

ents are: 

Forrest Lott, 
who has been at 
company’s 
nt as vice- 
president in 





search and devel- 
opment, will as- er 
sume an execu- 

tive administra- 0° Forrest Lott 
tive post with the title of vice- 
president-development and will 
maintain an office at the company’s 
headquarters in the Wayne Build- 
ing, Toledo. He has been with the 
firm for 31 years. 

In other changes, Lippmann an- 
nounced, John A. Weber has been 
famed general production manager 
of both the Textileather and To- 
ledo Dye Works divisions of Texti- 
leather Corp.; Edward G. Hamway 





- hag been appointed director of re- 


search, succeeding Lott, and 
Charles R. Mayer becomes chief 
administrative engineer. 

. + * 


Christian Elected President 


Of Richmond Boosters 


Harry F. Christian has been 

dected president of the Old Do- 
minion Automotive Booster Club 
(B-35), Richmond, Va. ; 

Other officers are George C. Val- 
entine, first vice-president and ed- 
itor of The Cavalier; William C. 
Qhaney jr., second vice-president; 
Walker H. Waters, secretary, and 
dohn Connor jr., treasurer. 

o . om 


Maremont Appoints Flanagan 


To Direct Pratt Sales 


4. F. Flanagan has been appointed 
director of sales for Pratt Indus- 
ties, Inc, it was announced by 
Maremont Auto- 
motive Products, 
Inc., which re- 
cently acquired 
control of Pratt. 


maintain offices 
at 1600 S. Ashland 


over 35 years’ ex- 
perience in the 
, automotive re- 

placement parts 
industry, and formerly was mid- 
Western 4 


divisional sales manager 
for Maremont. _ 


oJ * * 
Briggs Aide Joins Chrysler 
4s Body Plant Manager 
John E. Brennan, general man- 
_ of the automotive body divi- 
of Chrysler Corp., announces 
ne of Kenneth 8S. 
as factory manager of 
- Evansville na est one of 
y er Corp. 
from Briggs Mfg. Co. 
Ord had been assistant to 
FD. Schulte, who is retiring after 
& as manager of the Evans- 


Flanagan will}: 


ville plant since 1943, Both Craw- 
ford and Schulte have been associ- 
ated with the plant since it was 
opened by Briggs in 1935. 


* * * 


Auto-Lite Names Rep 
William T. Whitten has been ap- 


pointed district representative for |; 


Auto-Lite Battery Corp. in the Sac- 
ramento (Calif.) area, according to 
W. E. Blank, sales manager. 

* * * 


Top Post to Butensky 


Meyer J. Butensky, formerly ex- 
ecutive vice-president, has been 
elected president of Branch Motor 
Express Co., New York. 

* 


Ampco Names Watson 


“Monk” Watson, Colon, Mich., 
has been named factory represent- 
ative for the Ampco line of prod- 
ucts in Michigan, it has been 
announced by Draper Harvey, vice- 
president of Automotive & Marine 
Products Corp., Boston. 

Watson has been connected with 


Much EASTER 
Cold Weather cTarRti 
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the industry for many years, and| rector of development at the firm’s 
has handled lubrication service|Avon Lake (O.) experimental sta- 


products since 1932. 
> + * 


Willard Battery Appoints 


Coulter as Sales Chief 


David A. Coulter has been ap- 
pointed director of sales and 
advertising of Willard Storage 

= Battery Co, it is 
announced by C. 
E. Murray, presi- 
dent. 

Coulter has held 
sales mManage- 
ment positions 
with Plomb Tool 
Co., Blackhawk 
Mfg. Co. and New 
Britain Machine 
Co. He also has 
done manage- 
ment consultant 
work in the building of sales and 
merchandising programs in the au- 
tomotive field. 


* 7 + 
Goodrich Appointments 
Harry B. Warner, technical vice- 
president of B. F. Goodrich Chem- 
ical Co., has announced the appoint- 
ment of Dr. Robert J. Wolf as di- 





David A. Coulter 


tion, Also named were Claude H. 
Alexander, as technical coordina- 
tor in the Cleveland office, and Dr. 
Benjamin Zwicker, as coordinator 
of product development. 

* - + 


Chevrolet Appoints Webber 


To Central Sales Promotion 
Appointment of Donald W. Web- 


ber as an assistant manager of the| 


sales promotion department in the 

Chevrolet central office in Detroit 

has been announced by W. E. Fish, 
general sales manager. 

Webber started with Chevrolet in 

1934, serving in the Cleveland zone. 
* * + 


Orlanski Joins Marquette 
Robert Orlanski has been ap- 
pointed executive assistant to Har- 
ry E. Rotert, president of Mar- 
quette Petroleum Products, Inc., 
Chicago. Orlanski has spent two 
decades in the automotive business 
in the Detroit area. 
+. ° 


Controllers Pick Hetley 
George H. Hetley, comptroller of 
the Harrison radiator division of 
General Motors, Lockport, N. Y., 
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has been appointed chairman of 
the education committee of the 
Controllers Institute of America. 

* * * 


Van Norman Names Black 


Jacksonville District Chief 


B. O. Black has been named 

manager of the Jacksonville dis- 

eee trict of Van Nor- 

hs man Co.’s auto- 
motive division. 

Black has been 
in the automotive 
after-market field 
for many years 
and since 1949 
has been in the 
jobbing business 
in Blytheville, 
Ark. 

His headquar- 
ters will be at 
4450 Iroquois Ave., Jacksonville, 
Fla. 

+ 7” 


Inland Ups Youngberg 


Elliott C. Youngberg, formerly 
assistant traffic manager, has been 
promoted to traffic manager of In- 
land Steel Co., Chicago. He suc- 
ceeds Ralph R. Flynn, who retired 
after 41 years of service with the 
company. 








eee when a MICKERS vane type pump 
is used for hydraulic 
power steering . 















This schematic diagram of 


Vickers pump shows how sliding 
vanes are retracted at normal en- 
cranking speeds. No oil is 
ped and there is practically 


gine 
pum 
no starting load. 





Vickers Pump with integral volume 
control and relief valves and oil 


reservoir. ‘ 


4 Similar diagram of Vickers pump 
shows how pump vanes are ex- 
tended when engine is running. 
Pumping then begins and con- 


tinues at all engine speeds. 
@0@0000000068080 





Vickers Pump with integral volume 
control and relief valves. 


ENGINEERS AND BUILDERS OF OFL 


In cold weather, the starting load is multiplied while 
battery power is greatly reduced. Under severe condi- 
tions any added load may be enough to make the 
difference between starting and not starting. 

In power steering, a hydraulic pump with fixed teeth 
or lobes may add greatly to the starting load. On the 
other hand a Vickers Balanced Vane Type Pump adds 
practically nothing to the starting load because it does 
not pump oil until the engine fires (see sketches at left). 
As a result, cars with power steering that uses a Vickers 
Pump start much easier in cold weather. 

There are numerous other reasons why Vickers pumps 
are now in use on many leading automobiles with power 


steering. 


WICKERS Incorporated 


Division of the Sperry Corporation 


1532 OAKMAN BLVD. e DETROIT 32, MICHIGAN 


HYDRAULIC EQUIPMENT SINCE 
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Happiest 


ay 


A mighty force of enthusiastic good will is 
working every day for Nash dealers everywhq - 
For exceptional owner satisfaction is one of t 
great bonuses that Nash dealers enjoy in sell 
the cars that are famous for economy .. . fal 
for safety . . . famous for exclusive comfort 
features . . . famous as the cars with a “doul 
lifetime”’. 


Here’s the kind of talk that inspired the pos! 
above which will be appearing on over 5500! 
across the nation in February— 









! folks | know drive 








WILL NEVER OWN ANY OTHER! “I spent two months 
this summer with my wife and two boys, with at least a 
ton of camera and camping equipment loaded on my 
Nash Ambassador. 

“So far as I am concerned, I will never own any other auto- 
mobile. I gave it an unmerciful beating and to this day I 
don’t have a body squeak. We drove 15,000 miles and spent 
12 to 14 hours a day on the road. That in the average car 
is pretty rough on the adults but especially so on the 
children. I found that by putting the front seat down, my 
wife could sleep stretched out across the back seat while 
my two children slept side by side on the lowered front 
seat.” —L. M., New York, N. Y. 


208 MILES... .9.6 GALLONS! ‘I have a Nash Ambassador, 
4-door, Hydra-Matic Drive . . . drove 208 miles, used 9.6 
gallons ...the speed was 40 to 60 m.p.h. . . . gas was meas- 
ured almost to the spoonful.” —J. F. B., Norwood, Ohio. 


NINE STATES ON A TANKFUL! “The tank (Nash Rambler) 
was filled in New Hampshire . . . passed through Vermont, 
Massachusetts, Connecticut, New York, New Jersey, Penn- 
sylvania, Delaware to Maryland—390 miles ...on 17 and 
a fraction gallons.””-—C. G. S., Wilmington, Del. 


JOY TO DRIVE! “I drove from Beloit to Minocqua, Wis. 


(275 miles) on 8.8 gallons . . . 31.2 miles per gallon. . . 


Rambler is a joy to drive.” —M. A., Beloit, Wisc. 


PLEASED! “I am very pleased to tell you that there are no 
faults in this car (Ambassador with Hydra-Matic) . . ; last 
week drove 195 miles on 9.9 gallons of gas with a speed 
between 60-65 miles per hour.” —H. C. M., Franklin, Ind. 


9 


my 


$.026 PER MILE! ‘I have 52,709 miles on my Nash States- 
man. The car averaged 20.8 miles per gallon . . . actual 
operating expense including maintenance, insurance, li- 
cense, etc. ...is $.026 per mile.””— E. B. B., Binghamton, N.Y. 


$2.10 FOR 35,000 MILES! “I own a Nash Ambassador 
Custom—Hydra-Matic. 35,000 miles on the car now... I 
spent $2.10 last Saturday, the first money I have spent for 
repairs . .. My motor is in first-class shape and runs like a 
top, in fact the whole car is in first-class shape.””—L. D. U.., 
Vista, Calif. 


SAVED MY LIFE! “I was hit by an ore transfer train weigh- 
ing 140 tons loaded with ore . . . crossing railroad tracks 
going to work ... 


“They say Nash is the only car that could have saved my 
life . . .",.—A. L., Mingo Junction, Ohio. 


1954 
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AMBASSADOR «+ STATESMAN «+ RAMBLER 
Built With A ‘‘Double Lifetime”’ . . . 
Your Safest Investment Today . . . 
Your Soundest Resale Value Tomorrow _ 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 
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Plymouth Wins Race in Ecuador— 


The 1953 national road race staged in Ecuador, in honor of the 419th anniversary 
of the city of Quito was won by Luis Silva Buitron, driving a 1951 Plymouth. Buitron 
covered the rough course of 357.16 miles—from Salinas at sea level to Quito at an 
altitude of 10,000 feet—in six hours 33 minutes 26 seconds at an average speed of 
54 miles an hour. Among cars in the race were eight Fords, seven Chevrolets, one 
Mercury and one MG. The second-place winner was only two seconds slower than 
Buitron, while the third-place winner came in 59 minutes 50 seconds later. 


Inventories Drop 
OTTAWA, — Inventories of| pared with 206 in September, based 
Canadian vehicle manufacturers | on 1947 being 100, according to the 
dropped to 195.8 in October, com- | Government. 





Now! each key 


Pt ha -3 
up to 50% 
hand motion 


Now, you can add and list without depressing a motor 
bar! On this new National every amount key is electri- 
fied! Simply press the keys you want to add—the ma- 
chine does it instantly! You save up to 50% hand 
motion, 

National’s “feather-touch” action makes it easier than 
ever to press two or more keys at once—more time- 
saving! All ciphers print automatically—still more time 
saved! Operators like it—they do their work with so 
much less time and effort. 

Printed words cannot explain all the advantages of 
this “Live” Keyboard. You must see it to believe it. See 
it today! 

For demonstration phone nearest National office or National dealer 








A 


but the tenant cannot recover un- 
proven damages. 





THE NATIONAL CASH REGISTER COMPANY, varron 9,010 
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Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 
Attorney at Law 


LANDLORD always is liable 
for breaching a lease contract, 


Therefore, where an auto dealer 


claims, ae on eat yf rene 
prove, t he e cial | 
losses from loss of sales, the land- | Sues for Lost Profits 
lord who breached the lease is not | 
liable. 


For example, in Paul v. Cam- 
den Motor Co., 255 S. W. (2d) 418, 
the testimony showed facts as 
Camden Motor Oo. 
rented a building from a landlord 
named Pauli. In the lease con- 
tract, Paul agreed to remodel the 
building for the use contemplated 
—that is, the operation of an 


the roof, to enclose the front 
with glass in order to provide an 





“Live” Keyboard plus 8 
other time-saving fea- 
tures combined only on 
National: Automatic Clear 
Signal * Subtractions in red 
* Automatic Credit Balance 
* Automatic space-up of tape 
when total prints ¢ Large 
Answer Dials ¢ Easy-touch 
Key Action °¢ Full-Visible 
Keyboard, Automatic Ciphers 
* Rugged-Duty Construction. 





ecisions 


to put the elevator and wiring in 
first-class condition. 

Paul failed to make all of the 
‘agreed alterations. Meantime, Cam- 
|den Motor’s Lincoln-Mercury 
|franchise had become 
;and it rented another building for 
|$25 a month more. 
| 2 * az 


AMDEN MOTOR sued Paul for 
damages which included the 
|loss of profits it would have earned 
;on the sale of cars if Paul had 
|complied with the terms of the 


| lease contract. 
court held Paul 
| liable to Camden Motor for $3,- 


dealer contended, but failed to 
| prove, he lost as a result of Paul’s 
breaching his contract. The 
higher court said: 
| “We hold on the facts presented 
| that there was substantial evidence 
|of damages to appellee (Camden 


now you 
can forget 
motor bar! 










———isdae 
Motor) to support the 
awarded by the trial court 
on the items, without taking 
account any amount for logs 
profits on car sales.” 

= * o 


Must Prove Damages 


Svat teens, this highe; 
court held that Camden Moty 


could have recovered from Pay} 
full profits it lost by failure of Paul 
to remodel the building, if th 
dealer had definitely proved the 
amount of damages he lost. In this 
respect, the higher court said: 


“Where one party to a cop 
tract is prevented from perform. 
ing the same by the fault of the 
other party, he is entitled to gp. 
cover the profits which the 
dence makes it reasonably 
tain he would have made had th: 
other party carried out his 
tract.” 


An example is Black v. 

224 S. W. 439, 440. This court held 
that, as to profits on the sale of 
cars, the courts generally agree 
that profits that have been lost as 
a natural consequence of breach of 
a lease contract may be recovered 
by a dealer as an item of damages 
However, as explained above, the 
dealer must prove the amount of 
profits he lost. 

* 


Idaho Truck Weight Law 


Being Tested in Courts 

A test of the Idaho truck load 
maximum weight statute passed by 
the 1953 Legislature developed from 
the arrest June 4 of L. C. Bengo- 
chea on a charge of a 3,190-pound 
excess load. 

The basis of the case is the claim 
that discrimination is shown in 
the law that allows trucks hauling 
logs, pulpwood, stull, poles or piling 
to haul up to 79,000 pounds and 
carry a 5 percent axle overload, All 
other trucks of same size are re- 
stricted to 72,000 pounds and no 
axle overload. 

The case has been heard in the 
justice court and appealed to dis- 
trict court where Bengochea was 
convicted. The decision will be ap- 
pealed to the Idaho Supreme Court. 


Pacific Finance 
Creates Division, 


Fills New Posts 


LOS ANGELES. — Maxwell C. 
King, president of Pacific Finance 
Corp., has announced that a credit 





J. F. Seeley 


O, A. Mann 


and collection division has been 
established to serve the operating 
divisions of the firm. ’ 

Vice-president J. F. Seeley, who 
was in charge of the credit and 
collection function previously, has 
been named manager of the new 
division. 

Appointed assistant manager of 
the sales finance division was C. 
A. Mann, formerly western regional 
manager and an employe of Pacific 
Finance since 1929. 

King also announced that 
Pacific’s western and northwest 
regions had been co 
under the supervision of Don Speef, 
whose new offices will be at the 
firm’s home office in Los 

Other new appointments include 
Gene Lindberg, assistant division 
manager in charge of the north 
west and southwest regions; Art 
Woessner, assistant — man- 
charge of e 
region, and W. M. Cockrell, assist- 
ant division manager in charge of 
consumer loans. 


Hammes Sells Tractor Deal 
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Oil Group Notes Drop 


occasions in recent weeks. 

The executive committee of the 
Illinois Assn, of County Superin- 
tendents of Highways, meeting in 
Springfield, adopted a resolution 
urging the state to increase its 
aHotment of motor fuel tax funds 












23 
ernment should continue to have a 


responsibility for the development 
of an integrated highway system. 
+ * * 


Deaths Drop 


November Traffic Toll 8 Pct. 





ing $100,000 per mile and stretching 
from New York to Los Angeles 
could be built with the funds which 
will be saved through the lower 
costs. 

The magazine lists specific sav- 
ings in five states—Alabama, Ar- 
kansas, Maine, Nebraska and Wis- 
consin—ranging as high as 24 per- 
cent. 


tion of additional major high- 
ways and where the operation of 


trict with 
Lakes. 


the Federal gasoline tax be termi- 
nated, but that the Federal gov- 


* 
“| Of 10% in Road Costs |e rriic ni in sac Below Year Ago 
= expand improvements for Feder- Traffic deaths in November 
aul By Gerhardt Neumann level, while it is estimated that | 9!-aid secondary roads. totaled | 3,820, according to the 
the Staff Writer Nebraska will save $1,600,000 | The resolution expressed the be- gga ve om eae ——-. of 
the} 4 10 PERCENT decline in high-| through a combination of lower |lief that with higher allotments ee eee at 
this A way construction costs will pro-| costs and higher revenues. approximately 750 additional miles | . The Council reports that mileage 
duce an estimated $320 million} Wisconsin road costs have|of roads could be improved each | was 5 percent higher for 1953 and 
“windfall” for the | dropped by $1,100,000 in the early | year. .| that with 6.9 deaths per 100 million 
= oe sarery "ation’s road pro-| months of 1953, with a resulting ie ile ee miles the lowest toll for any year 
the | Nowcn's age gy pene saving of $8 million. trom |Farm Road’s Share in the history of traffic accidents 
re. e cos eclines vary from 
) as Petroleum Indus-| state to state, the committee esti- Pa ie ee: Deen eae teathe "Shanes h November in 
Bbc ies C ittee. Farm Bureau Federation at & 
, TL omm ae mates that the average drop is its meeting in Chicago took the 1953 totaled 34,380, compared with 
yrana e committee | about 10 percent. : 280 t 
a says that the de-| With total highway construction —- ae ee re 1982, eee pines i eA ee eae 
; AUTOMOTIVE ©TC#se started | expenditures for this year esti- oa ea ive allocated on the The first auto owner to be li- es 
set, ws early in 1953 and | mated at $3,200,000,000 by the Bu-| Hoe .°) Te a ve needs as deter-| censed in Scotland always took Admiral in Road Job 
held NE has accelerated|reau of Public Roads, the saving|™!med by objective analysis and| bunches of carrots with him ona 
of in recent months, | would amount to $320 million, or | 7°24 ratings. — drive in order to pacify frightened || Rear Adm. Francis B. Old has 
sree | mainly because of greater competi- | enough to build 3,200 miles of high- Besides urging a uniform traf- | horses on the road. been named executive director of 
t asi tion among contractors. ways at $100,000 per mile, the com-| fic code for all states, the Federa- we ao ee a cae i 
hott 4 survey by the Tax Economics mittee believes. “eee tion also went on record as favor- | ,uon highways may be economi- | will retire from the Navy after 35 
red} pulletin, publication of the com- ad Fund Probl ing toll roads only where traffic | cany set up on a toll basis. years of service. Old has been com- 
ges} wnittee, reveals that a highway cost- | Ro u rootems congestion justifies the construc- The Federation also urged that|mandant of the ninth naval dis- 
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5 yous problem of road funds has 
been in the limelight on various 
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Lower Highway Costs 
REPORTS that a November 
contract letting in Alabama cov- 
ering 28 projects brought bids to- 
taling $8,051,000, compared with en- 
gineers’ estimates of $9,071,000. 

In Arkansas, 14 contracts were 
awarded in October for $3,100,000 
or 24 percent below the engineers’ 
estimate of $4,100,000. 

Road building costs in Maine, 
it is stated, are back to the 1951 
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Dealers Sponsor 
Safety Contest 
In New Orleans 


A traffic safety essay contest, of- 
fering $600 in prizes will be con- 
ducted for four weeks under the 
sponsorship of the New Orleans 
Automobile Dealers Assn., the 
city’s department of public safety, 
the Metropolitan Safety Council 
and the New Orleans States. 


Prizes will be awarded to persons 
sending in the best essays com- 
aad this sentence in 100 words 
or less: 


“I suggest the following to im- 
prove traffic safety in the city of 
New Orleans:” 


A $25 defense bond will go to the 
Person sending in the best essay 
each week of the contest. From the 
four winners will be selected the 
first-place winner who will receive 
$300 in cash, and the second-place 
winner, $200. 


FUEL THE LATEST 
Standard of the World” 
No ordinary carburetor can do justice to the super power 
of the brilliant Cadillac Le Mans. It is significant, 
therefore, that two standard 4-Jet Rochester Carburetors 
were chosen to fuel the mighty motor of this latest “Standard 


of the World.” Significant, too, is the fact that more and more 
motor cars are depending on Rochester Carburetors for 


greater performance plus outstanding economy. 


» 
New Hampshire Plans | 
High-School Roadeo 
The first roadeo of its kind in 
New Hampshire for high school 
students will be held in Gilford 
next. May. 

The event, climaxing the driver- 
education programs now being con- 
in 70 high sehools, is pro- 
Moted under supervision of the 
Motor Vehiele Department. 
t forms of roadeos have been 
Sponsored in the past by the New 

pshire Truck Owners Assn. 
The state’s driver - education 
has been conducted with 
full cooperation of the New Hamp- 
Automobile Dealers Assn., 


SS°RFSSSER RRR Bene 2885 Soe 6—6h6RRO 








of h provides cars for the schools. 
| Codillae Ke Mat rrwveret ty «20 
il y elphia Chevrolet Group | V-8 engine, this Cadillac experimental sports car is as 
the mes Norton President | breath-taking in performance as it is in beauty. 
uth R. W. Norton has been named 
a ice Te Bat 
. & 
has Evans is vice-president; W. R. ROCHESTER PRODUCTS 
I, trees, S7e © Wade DIVISION OF GENERAL MOTORS en 
a” ihe board of directors consists | ROCHESTER, N.Y., U.S.A. ao 
is a > meee, ALSO MANUFACTURERS OF GM STEEL TUBING ~~ 
W. 0. Fetters, ee AND ROCHESTER CIGAR LIGHTERS 
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Used-Car Auction Prices 
Market Trend 


Activity at wholesale used-car auctions last week was at the high- 
est pitch it had reached since the week of June 2, 1952, 

At nine auctions last week, 75 percent of all units offered were 
snapped up. Of 1,649 cars consigned, 1,240 were sold. A week earlier, 
the ratio of sales to offerings was 65 percent, The ratio had hovered 
in the neighborhood of 60 percent in previous weeks. 

Despite the increased activity, prices fell again. According to Auto- 
motive News’ index, the overall average wholesale price last week 
was $666, or $14 less than it had been a week earlier. 

The only advance was credited to ’49s, which crept up $2, The 
losses were: ’53, down $53; ’52, down $29; ’51, down $18; ’47, down $6; 
50, down $5; 48, down $3, and ’46, down $1. 

Prices marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 


MASON CITY, IA. 


(Lapiner Auction Co, Sale every Wednes- 

day. Prices are for sale of Jan. 13.) 

(Sold 89 cars out of 137 offerings.) 

BUICK—’54 Super 4-dr., $3,020* (ps). °53 
Super 2-dr., $1,940*. '52 Super Riviera, 
$1,360*, '50 Special 2-dr., $660. '49 Super 
4-dr., $495°*. 

OCADILLAO — ’52 (62) 4-dr., $2,410*. °49 
(61) 4-dr., $1,150*. 

CHEVROLET—_’54 Bel Air 4-dr., $2,015*; 
(210) 4-dr., $1,809. '53 (150) 2-dr., $1,- 
165; Bel Air 4-dr., $1,530*%, $1,460. '52 
SL Deluxe 2-dr., $1,045, $915. '51 Bel 
Air 2-dr., $925*; SL Deluxe 4-dr., $780*. 


’50 SL Deluxe 2-dr., $625, $620. '49 SL 
Deluxe 4-dr., $480; 2-dr., $585, $565*. 
*48 Aerosedan, $375. 

CHRYSLER—'51 NY 4-dr., $980°*. 


DeSOTO — ‘51 Custom 4-dr., $840*. 
Custom 2-dr., $345*. 

DODGE—’49 Coronet 4-dr., $410*. 

FORD—’54 Victoria, $2,165*, $2,050. 
Victoria, $1,670*; (8) 2-dr., $1,490°. '52 
(8) 2-dr., $990; 4-dr., $1,305*, '51 (6) 
2-dr., $615*; (8) 2-dr.. $770; Victoria, 
$940°, $875*. °50 (6) $-dr., $455*; (8) 
4-dr., $480°, $455. °49 (8) 2-dr., $515*, 
$485°*; (6) 4-dr., $360°. 

FRAZER ‘51 4-dr., $505°. °48 4-dr., 
$175°. 


"49 


53 


Sturdier bridge 


p 


Plunger pin 


Seat washer 











HUDSON—’51 Pacemaker 4-dr., $650. 
KAISER-——’49 4-dr., $250, $145. 
MERCURY — '54 Monterey Hardtop, 
515*. '53 2-dr., $1,880*. ‘52 Monterey 
Hardtop, $1,405*; 4-dr., $1,330%. '51 4- 
dr., $865*. °50 4-dr., 
$490° 


$2,- 


$630°. °49 
4-dr. 


NASH — '51 (600) 4-dr., $580*; Ambas- 
sador 4-dr., $490*%; Rambler station 
wagon, $585°. 

OLDSMOBILE — '52 (88) 4-dr., $1,645* 
(ps). °49 (88) 4-dr., $660°*. 

PACKARD—’50 (98) 4-dr., $610*. 

PLYMOUTH—’54 Belvedere 4-dr., $1,825*. 
’53 Cranbrook 4-dr., $1,310. '51 Concord 
2-dr., $560; 4-dr., $755. °49 Special 
Deluxe 4-dr., $500. 

PONTIAC—’54 Star Chief 4-dr., $2,500*; 
(8) station wagon, $2,430%; (6) 2-dr., 
$1,810. '53 (6) 2-dr., $1,410; (8) 4-dr., 
$1,620*. °51 (8) 2-dr., $905*, '50 Chief- 
tain (8) 4-dr., $915*. °49 (8) 4-dr., 
$505*. 

STUDEBAKER—’52 
Champion 2-dr., $3 


FARGO, N. D. 


(Tri State Auction Co. Sale every Thurs- 
day. Prices are for sale of Jan. 14.) 


(Market very strong. Very active sale. 

Sold 56 cars out of 82 offerings.) 

BUICK—’50 Super sedan, $675*. °49 RM 
sedan, $520*. 

CHEVROLET—’53 Bel Air sedan, $1,300°. 
52 SL Special sedan , $805; SL 
Deluxe sedan, $1,010*, $925°. ’51 SL 
Deluxe sedan, $795*, $770. '50 SL De- 
luxe sedan, $600, $590. '49 FL Deluxe 
sedan, $420. °48 SM sedan, $225. °47 
SM sedan, $215, $195. °46 club coupe, 
$265. 

CHRYSLER—'51 Windsor sedan, $945. '50 
Imperial sedan, $725. 

DO GE — °'48 Custom sedan, $230. °47 
Custom sedan, $195, °44 1%-ton truck, 
$240. 


Hardtop, $1,085*. °50 
60". 


Best 


Average Used-Car Prices 


(Compiled by Automotive News) 


Jan. 1954 
To Date 
$1,716 
1,079 
795 
592 
440 
284 
231 
193 


Dec. 
1953 


$1,816 
1,122 
827 
637 
463 
310 
254 
216 


Nov, 
1953 


$1,987 


512 
351 
214 
231 


————ee 


Average $ 666 $ 706 §$ 755 


(The above figures are averages of used-car auction prices, all makes 
and models, carried regularly in Automotive News.) 


FORD—’53 Crest Victoria, $1,685*, $1, 
620; Custom (8) sedan, $1,400*%. °52 
Custom (8) sedan, $1,050; Main (6) se- 
dan, $925. '51 Custom (8) sedan, $815. 
*50 Custom (6) sedan, $570; coupe, $535. 
"49 Custom (6) sedan, $485, $400; De- 
luxe sedan, $435, $415; %-ton pickup, 
$340. °47 Super Deluxe sedan, $145. '46 
Super Deluxe sedan, $195, $150, 


MERCURY—’53 Monterey sedan, $1,895*. 
*51 Custom club coupe, $905. 


NASH—’50 Ambassador sedan, $550*. 
PACKARD—’51 Deluxe sedan, $635. 
PLYMOUTH — '52 Cambridge club coupe, 
$815; Cranbrook sedan, $650, $645; Con- 
cord sedan, $535; Belvedere sedan, $780. 
*50 Special Deluxe sedan, $475. 
PONTIAC—’53 Custom Catalina, $1,925*. 
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SCHRADER 
Valve Cores 


FOR GREATEST SAFETY; longest service life, quickest 
inflating, deflating and gauging, always use and sell Schrader 
Tire Valve Cores . . . you know your customers are getting 
the finest precision-made product at this vital point in any 


tire. 


Seal every tire valve with a genuine Schrader Valve Cap 
... the Cap with the spring action Sealing Unit that swivels 
inside the metal shell . . . guaranteed AIRTIGHT up to 


250 lbs. pressure. 


Your supplier carries the complete Schrader line, includ- 
ing tire gauges, valves, valve repair tools and airline fittings. 
Order your needs from him today. 


A. SCHRADER’S SON 


Division of Scovill Manufacturing Company, Incorporated 
470 Vanderbilt Avenue, Brooklyn 38, N. Y. 


Schrader 


REG. U. S. PAT. OFF 


FIRST NAME 





Buy Schrader Cores and Caps in 
bulk for tube repair. Display and 
sell ’em in replacement sets of five. 


IN TIRE VALVES 
FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


’51 Chieftain (8) Catalina, $1,110°, ‘59 
Chieftain club coupe, $695, $570, ‘47 
Streamliner sedan, $155. 

MISCFLLANEOUS — ’47 International \. 
ton pickup, $235, $190. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Jan, 14.) 


(Very good demand, Prices strong in 
spite of continued blizzard in area, Sold 
45 cars out of 61 offerings.) 


BUICK—’41 Super club coupe, $100, 

CHEVROLET—’54 (210) 2-dr., $1,750*, "52 
%-ton pickup, $630. ’51 SL Deluxe 
station wagon, $500; %-ton pickup, $675, 
*50 SL Deluxe club coupe, $600; %-ton 
pickup, $420. '49 FL Deluxe 4-dr. $565: 
2-dr., $555; FL Special 2-dr., $475, "4g 
FL Aerosedan, $395. '47 station wagon 
$185. '46 SM 4-dr., $180; 2-dr., $110. "46 
Special Deluxe 4-dr., $120. 

| CHRYSLER—’41 Royal 4-dr., $132. 

DeSOTO—’51 Custom 4-dr., $1,025; club 
coupe, $750. 

DODGE—’49 Coronet club coupe, $605, "48 
coupe, $250. 

FORD—’51 Custom (8) 2-dr., $840; De- 
luxe (8) 4-dr., $295. '50 Deluxe (8) 
2-dr., $560. '48 Deluxe (8) 2-dr., i 
*47 Deluxe (6) 2-dr., $215. °46 (6) %-ton 
flat bed, $140. 

MERCURY—’50 4-dr., $600; 2-dr., $610, 
*49 club coupe, $515. - 

OLDSMOBILE—’47 (98) 4-dr., $315. 

PACKARD—’49 (8) 4-dr., $400. 

PLYMOUTH — '52 Cambridge club coupe, 
$805. ’51 Cranbrook club coupe, $695; 
Concord 2-dr., $630. ’50 Special Deluxe 
club coupe, $570. ’49 Deluxe 4-dr., $480, 
’47 Special Deluxe 4-dr., $260. ’46 Special 
Deluxe 4-dr., $170. 

PONTIAC—’53 Chieftain (8) 2-dr., $1,700°. 
*52 Chieftain (8) 2-dr., $1,200. ’49 Chief. 
tain (6) 2-dr., $550*. ’47 (8) 4-dr., $275 


MISCELLANEOUS—’52 GMC %-ton pick- 


up, $650; 1 ton pickup, $500. 


OMAHA 


(Cliff Soderberg Auto Auction. Sale 
° Monday. Prices are for sale of Jan, 

(Prices firm to $15 off, 59 cars sold 
out of 113 offerings.) 

BUICK—’51 Special 2-dr., $860. '50 Super 
Riviera, $810; Special 4-dr., $600, '49 
Super 2-dr., $405. 

CHEVROLET — '54 (210) 4-dr., $1,670". 
*53 Bel Air sport coupe, $1,650; 4-dr., 
$1,625*; (150) station wagon, $1,620. ’51 
SL Deluxe club coupe, $700. ’50 SL De- 
luxe 2-dr., $590, $560, $505, $635. ‘49 
SL Deluxe conv., $540. '47 FM coupe, 
$310; 2-dr., $250; 4-dr., $225. 

CHRYSLER — ’49 Royal 4-dr., $600. “48 
Windsor 4-dr., $140. 

DeSOTO—’53 Fire Dome 2-dr., $1,415*. '52 
Custtm 4-dr., $1,095. 

DODGE—’46 Custom 4-dr., $275. 

FORD — ’54 Custom (8) 2-dr., $1,860*; 
Main (8) 2-dr., $1,845*; Main (6) 2-dr., 
$1,580*; %-ton pickup, $1,360. '53 Vic 
toria, $1,800*. ’51 Custom (8) 4-dt., 
$760. ’50 Deluxe (8) 2-dr., $505. "48 
Custom (8) 4-dr., 2 at $360; (6) 4-dr., 
$315, $310. 

HUDSON—’49 Commodore (6) 4-dr., $325. 

KAISER—’48 4-dr., $140. 

MERCURY — ’54 Monterey 4-dr., $2,670*. 
’51 2-dr., $975; sedan coupe, $960; 4 
dr., "50 2-dr., $795 $790, $760; 
coupe, $645. ‘ 

NASH—’47 4-dr., $105. 

OLDSMOBILE—’49 (98) 4-dr., $565, $540. 

PLYMOUTH — ’52 Cranbrook 4-dr., $900. 
‘49 Special Deluxe 4-dr., $500. "48 
Special coupe, $200. 

PONTIAO — '54 Star Chief conv., $2,790*%; 
station wagon, $2,650. ’51 Chieftain De- 
“luxe (8) 2-dr., $855, °49 Chieftain (8) 
4-dr., $520. 

STUDEBAKER — 
$365. 





’49 Commander 4-dr., 
’47 Deluxe 4-dr., $225. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Jan. 8.) 

(Clean cars selling good. Sold 235 cams 
out of 330 offerings.) 


BUICK—’53 Riviera sedan, $2,175; Special 
Riviera, $2,100*; Super sedan, , . 
*51 RM sedan, $1,075*; Super Riviera, 
$985*. °50 Riviera coupe, $1,000%. "49 
Super sedan, $475. 

CADILLAC—'53 (62) sedan, $3,750*, $3, 
675*, $3,400*; conv., $3,600*; coupe de 
Ville, $3,550*. ’52 (62) sedan, $3,850", 
$2,760*. '51 (62) coupe, $2,275*. $1,975". 
"50 (62) sedan, $1,670*, ’49 (61) sedan, 
$1,180*, $1,155. 

CHEVROLET—’54 Bel Air coupe, $2,065*; 
sedan, $2,000, $1,900, $1,860; (210) se 
dan, $1,937*, $1,760. '’53 Bel Air sedal, 
$1,700, $1,550; conv., $1,650; (210) 8 
dan, $1,440; (150) sedan, $1,350, $1,250, 
’52 SL Deluxe sedan, $1,090; $890. ‘S 
SL Deluxe sedan, $770*, $750*, $675. "SO 
SL Deluxe sedan, $650. 

CHRYSLER—'53 Windsor sedan, $1,650% 

DODGE — ’52 Coronet sedan, $925. "Sl 
Meadowbrook sedan, $615. °49 M 
brook sedan, $400. 

FORD—’54 Crest sedan, $2,090°, $2, 
$1,990. °53 Victoria, $1,690; Custom 
sedan, $1,500*, $1,350; conv., $1,425% 
’52 Ranch Wagon, $1,406; Victoria, oe 
280*; Main (8) sedan, $1,070*, $900. "SR 
Victoria, $840; Custom (8) sedan, 

50 Custom (8) sedan, $800, $/70, $7 

’49 Custom (8) sedan, $575, $500, 
HENRY J—’51 Henry J, $405. 
LINCOLN—’50 sedan, $500. 





MERCURY—’54 Sun Valley, $2,730*. an 


Custom sport coupe, $1,730*; sedan, =) 
(Continued on Page 25, Co!. 1) 
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(Continued from Page 24) 


700°. '52 sport coupe, $1,300". '51 coupe, 
$1,010; sedan, $900. 50 sedan, $700; club 


coupe, $500. i b 
NASH—’53 Rambler, $1,400. °52 Ambas- 
sedan, $1,000, '51 Ambassador se- 


dan, $630 “ 
OLDSMOBILE —’53 (98) sedan, $2,550*, 
$2,280. "51 (88) sedan, $1,130* (ps); 
(98) sedan, $1,025°, ‘50 Holiday coupe, 
*; (88) sedan, ne ae - $1 
UTH — ’53 Cranbrook sedan, ~ 
He ’5z Savoy station wagon, $1,225; 
suburban, $1,135; Belvedere, $925; Cran- 
brook sedan, $900, $790. °51 Suburban, 
Cranbrook sedan $610; club 
coupe, $575. '50 Special Deluxe sedan, 
panTiAc- '54 Star Chief, $2,760*; Chief- 
tain (8) sedan, $2,090*. "53 (8) sedan, 
'52 (8) sedan, $1,280*, ’51 (8) 
50 (8) club coupe, $750; 


STUDEBAKER — '51 Commander sedan, 
*, $530. '50 Champion sedan, $500. 
149 conv., $435. '48 sedan, $475. 
WILLYS—’52 Aero Wing sedan, $550. °51 
station wagon, $630. °50 station wagon, 
$480, ‘47 Jeep, $260. 


MINNEAPOLIS 


(Minneapolis Auto Auction, Sale every 
Monday. Prices are for sale of Jan, 11.) 
(Market steady. Consigning light due 
to cold weather. Sold 43 cars out of 65 


offerings. 

suloK'51 Special 2-dr., $850. ’50 Special 
4-dr., $695", $550. 

OADILLAC—'51 (62) 4-dr., $1,980*. 
QHEVROLET — '53 (150) 2-dr., 2 at $1,- 
170, 52 SL Deluxe 2-dr. 


$925. 51 SL 
Deluxe club coupe, $776, $740, $725, 
. 49 SL Deluxe 2-dr., $545. 


DODGE—’50 Coronet 4-dr., $440. 

FORD—’52 Custom (8) 2-dr., $1,035, $1,- 
005. 51 Custom (8) 2-dr., $675, $660. 
‘50 Custom (8) 2-dr., 2 at $650; Deluxe 
(6) 2-dr., $555. '49 Deluxe 4-dr., $425, 
$415; Custom (6) 2-dr., $495, $420, 

es 

umooLN—'50 Cosmopolitan 4-dr., $545*. 

MERCURY—’49 2-dr., $510. 

NASH—’51 Rambler station wagon, $700. 

OLDSMOBILE—’49 (98) 4-dr., $575*. 

PACKARD—’50 4-dr., $575*. 

PLYMOUTH—’54 Savoy 2-dr., $1,750*. ’50 
Deluxe 4-dr., $505. ‘49 Special Deluxe 
4-dr., $175. ‘47 Deluxe 4-dr., $265. 

PONTIAC—’53 Chieftain (8) 4-dr. $1,700*. 
"52 Chieftain (8) 4-dr., $1,245*, $1,150; 
(6) 2-dr., $1,045. '51 Chieftain (6) 2- 
dr., $840, '48 Deluxe 4-dr., $250. 

STUDEBAKER — '50 Commander 2-dr., 


$460. 
WILLYS—’47 station wagon, $385. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of Jan. 15.) 
BUICK—’49 Super 4-dr., $460; RM 4-dr., 

$430. °47 RM 2-dr., $205. '46 Super 4- 

dr., $205. 

CADILLAC—’53 (62) 4-dr., $3,775* (ps). 

CHEVROLET — ’54 %-ton pickup, $1,050. 
"52 SL Deluxe 4-dr., $900. 51 SL Deluxe 
4-dr., $900*, $775*. 50 SL Deluxe 4-dr., 
2 at $650*, $625; club coupe, $750. '49 
SL Deluxe 4-dr., $550, $190. ’48 Aero- 
sedan, $450; FM 4-dr., $425. 

DODGE—'47 Custom 4-dr., $295. 

FORD—’52. Custom (8) Victoria, $1,110; 
Deluxe (6) 2-dr., $905, °51 Deluxe (6) 
2-dr., $600. ’50 tom (6) 2-dr., $485; 

om (8) 4-dr., $620, ’49 Custom (8) 
conv., $430; 2-dr., $410. 

HUDSON—'51 Pacemaker 2-dr., $705. ‘50 
Pacemaker 4-dr., $365. '49 Commodore 
(6) 4-dr., $340. 

HENRY J—’51 (4) 2-dr., $400*. 

KEAISER—’51 Deluxe 4-dr., $510*, $525. 

MERCURY—’47 club coupe, $235, 

NASH—’'53 Rambler Country Club, $1,150*. 
‘62 Rambler Country Club, $800*. ’51 
Statesman 4-dr., $565, $540. '50 States- 
man, 4-dr., $400, 

OLDSMOBILE—’51 (88) 4-dr., $1,060*. ’48 


4-dr., $200. 
PACKARD—'51 (200) 4-dr., $945°. 
PLYMOUTH—’54 Savoy 4-dr., $1,675*. ’53 
Cranbrook club coupe, $1,245. ’50 Subur- 
ban, $790. '49 Special Deluxe 4-dr., $425. 
48 Special Deluxe 4-dr., $345. 
PONTIAO — '51 (8) 2-dr., $980*; 4-dr., 
$935. 46 (6) 4-dr., $170; 2-dr., : 
STUDEBAKER—’50 Champion 2-dr., $385. 


FLINT 


(Flint Auto Auction. Sale every Wednes- 
day. Prices are for sale of Jan. 13.) 
(Spirit of bidding and prices were up 
as evidenced by report below. 
Sold 103 cars out of 138 offerings.) 
BUICK —’53 RM 4-dr., $2,035*; Riviera 
,020*, 52 Riviera 4-dr., $1,375*. 
4-dr., $1,060*; Special 4-dr., 
$935. ’50 Special 2-dr., $520, $515, $495; 
$540; Super 4-dr., $675, $775; 
Riviera 2-dr., $800*. °49 Super 2-dr., 
$545; RM 4-dr., $460. ‘48 Super 2-dr., 
$150. '46 Super 4-dr., $190, $170, $110. 
gee! (62) 2-dr., $2,195*; 4-dr., 
CHEVROLET—’'53 Bel Air 2-dr., $1,790*, 
£1,500", $1,425". ’52 SL Deluxe 4-dr., 
ee 2-ar., $620; Panel, $430. 
-dr., i; 
luxe = 


Bel 


2- 
Air, 2-dr. 
luxe 2 


dr. 

-dr., $570, 

Special 2-dr., $535; Bel Air 2-dr., $625. 

49 SL Deluxe 2-dr., $465, $455, $450; 
» $425. 47 FM’ 4-dr., $245; 2-dr., 

; Aerosedan, $195. 

SLER—’51 Saratoga 4-dr., $905. °46 

Windsor 4-dr., $160. 

DeSOTO—'46 4-ar., $120. 

DODGE—'53 Meadowbrook 2-dr., $1,290°. 

50 Meadowbrook 4-dr., ‘ 
FORD—'53 (3) 2-ar., $1,600*. ’52 (8) 4- 


$565; 


Bez 


ar., $1,050; (6) 2-dr., $950, $935. ’51 (6) 
Zdr., $680 $645, $605; (8) 2-dr., $725; 
Conv., $765. '50' (8) 2-dr., $510, $600, 
$730; (6) 2-ar., $490. °49 (8) 2-dr., $305, 
$895, $415: (6) 2-dr. $375, $370; (8) 
ae $350. '47 (8) S-dr., $245; 4-dr., 
BUDS: 

—'5i Su 4-dr. > 
MEROURY - per dr., $575 


47 4-dr., $220. 

NASH —°50 smbassador 2-dr., $340. °49 
Super 4-cr. $200, 

UDSMOBLL i —'52 (88) 4-dr., $1,525°. 52 
oe ene ee $770; (98) conv., 2- 
hg (98) 4-dr., $190. '48 (98) 


PAOKARD—51 (200) 4-dr., $725. ‘D0 4- 
. ‘g (8) 4-dr., $235. 


PLY $500. 





PONTIAC—’53 (8) 4-dr., $1,780*, $1,755*, 


$1,500*; 2-dr., $1,725*. ‘51 (8) 4-dr., 
$790. ‘50 Chieftain (6) 4-dr., $650; 
Silver Streak 4-dr., $525, °49 Stream- 


liner 4-dr., $410. '48 Streamliner 2-dr., 
— 4-dr., $345. '47 Streamliner 4-dr., 
0. 


$220. 

STUDEBAKER—’53 (8) 4-dr., $1,255*. '50 
Commander 4-dr., $330. 

— Aerosedan, $820. '48 Panel, 
165. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every 
Wednesday. Prices are for sale of Jan, 13.) 

(Sales percentage unusually high due 
to few entries. Cold wave today kept 
sellers at home, Sold 34 cars out of 48 
offerings.) 


CHEVROLET—’52 SL Deluxe 2-dr., $840, 


$870. ’51 SL Deluxe 4-dr., $650; FL 
Deluxe, $770; SL Deluxe 2-dr., $765, 
$665. °50 SL Special 2-dr., $510; SL 


Deluxe 2-dr., $660, $655. '47 FL 2-dr., 
$165, $160. 
DC DGE—’53 Coronet (8) 4-dr., $1,350°*. 


FORD—’51 Custom (8) 2-dr., $650; De- 
luxe (8) 2-dr., $560. °50 Deluxe (8) 
2-dr., $655; 4-dr., $420; Custom (8) 
2-dr., $665, $605; 4-dr., $645. °49 


Custom (8) 2-dr., $455; Deluxe (8) 2-dr., 
$350. '47 Custom (8) 2-dr., $260; Super 
Deluxe (8) 2-dr., $255. '46 Super De- 
luxe 2-dr., $210. 
HUDSON—’49 4-dr., $145. '47 4-dr., $235. 
MERCURY—’51 2-dr., $870. 


NASH—’51 4-dr., $505. 

PONTIAC—’54 (8) 4-dr., $2,250*%, '51 (6) 
2-dr., $775; (8) 4-dr., $940. °47 (8) 
2-dr., $250. 

PLYMOUTH — ‘47 Special Deluxe 2-dr., 
$275. 

DENVER 


(Denver Auto Auction. Sale every Tues- 
day. Prices are for sale of Jan. 12.) 

(More cars offered for consignment. 
Prices steady. Very good percentage of 
sale. Strong demand for new cars, Sold 
103 cars out of 138 offerings.) 


BUICK—’'53 Super Riviera 2-dr., $2,250*. 
52 Super Riviera 2-dr., $1,540*. ‘50 
Special 4-dr., £820, $650*, $535°. °49 
4-dr., $330. 

CADILLAC—’53 (62) coupe, $3,650* (ps). 
"51 (62) coupe, $2,320*. 

CHEVROLET—’54 Bel Air 4-dr., $2,175*, 
$2,100*; 2-dr., $2,050; (210) 2-dr., $1,- 
950, $1,860; club coupe, $1,845. ‘53 


%-ton pickup, $1,475; %-ton pickup, 
$910; Bel Air sport coupe, $1,765; 4-dr., 
$1,750; 2-dr., $1,685%; (210) 4-dr., $1,- 
435; club coupe, $1,245. '52 SL Deluxe 
2-dr., $1,060. 

CHRYSLER — °54 Windsor Deluxe 4-dr., 
$2,400*. °52 Saratoga 4-dr., $1,400. ‘51 
Windsor club coupe, $1,050*. ’50 Windsor 
4-dr., $695*. °'49 Windsor club coupe, 

60". 

DeSOTO—’53 Fire Dome (8) 4-dr., $1,875*. 
*52 Custom (6) club coupe, $810*. 

DODGE—’54 Coronet (8) club coupe, §2,- 
200*; 4-dr., $1,890*. '51 Coronet (6) 4- 
dr., $740*. '49 Meadowbrook 4-dr., $505*. 
"46 %-ton pickup, $245; Custom 4-dr., 
$155*. 

FORD ‘64 Country sedan, $2,530*; 
Country Squire, $2,500*; Crest (8) 4-dr., 
$2,450* (ps), $2,105; Victoria, $2,440*; 
Crest (6) Rench Wagon, §2,300*; 


’53 Capri coupe, $2,975"; 4-dr., $2,685* 
(ps). 

MERCURY—’54 Sun Valley, $3,095*, $2,- 
820°; Monterey sport coupe, §$2,800* 
(ps); Hardtop, $2,650*; 4-dr., $2,605* 
(ps); Custom sport coupe, $2,525*; 2-dr., 
$2,200, $2,160. 

NASH—’49 (600) Brougham, $285". 

OLDSMOBILE — ’52 (98) 4-dr., $1,775"; 
Super (88) 4-dr., $1,365* (ps). '51 Super 
(88) 2-dr., $1,060*. '50 (98) 4-dr., $800*. 
’46 (76) club sedan, $130. 

PLYMOUTH — ’54 Belvedere 4-dr., $1,865. 

PONTIAC — '54 Star Chief Catalina, $2,- 
725*; Custom Catalina, $2,650*; Chief- 
tain (8) 4-dr., $2,415*; 2-dr., $2,055. °53 
Chieftain (8) 4-dg., $1,620. '52 Chieftain 
(8) 4-dr., $1,195; Deluxe 4-dr., $1,170. 
*51 Chieftair. Deluxe (8), $900*. 


STUDEBAKER — '52 Land Cruiser 4-dr., 





New Chevrolet Truck Plug 

FLINT.—A new-type spark plug 
known as 43-5 is being installed as 
original equipment on Chevrolet’s 
1954 line of two-ton trucks. Ac- 
cording to the AC Spark Plug di- 
vision of General Motors, the firing 
end of the Coralox insulator of 
Type 43-5 Commercial is designed 
to provide extra-wide heat range 
for better overall engine per- 
formance. 





Custom (8) 2-dr., $2,100*%; Custom (6) $840*. '51 Commander coupe, $590". 
2-dr., $2,065*. °53 (6) %-ton pickup, | MISCELLANEOUS—’53 GMC %-ton pick- 
$1,095. '52 Victoria, $1,445*. '51 %-ton| up, $1,473. ‘49 International Harvester 
pickup, $600. | %-ton pickup, $290. 

| HUDSON — ’51 Hornet 4-dr., $770*. '50 e ° ° 

| Pacemaker club coupe, $345. ° ° : 

LINCOLN—'54 Capri coupe, $3,895* (ps).| | —— Auctions in Brief — 


LOS ANGELES 
(Los Angeles Auto Auction. Sales every 
Tuesday and Thursday. Sold 406 cars out 
of 510 offerings in sales of Jan, 7 and 12. 
With best demand had in recent weeks, 
most everything that hit the block sold. 


Prices steady.) 
. s 


. 
FT. WAYNE, IND. 

(Carl Marker’s Auto Auction, Sale every 
Tuesday. Sold 81 cars out of 109 offerings 
in sale of Jan. 12. Snow and blizzard held 
up consigners but sales were good and 


market steady.) 
o s 


OAKLAND 
(Pollock’s Used-Car Auction. Sale every 
Wednesday. Sold 112 cars out of 147 offer- 
ings at Jan. 13 sale. Good, sharp cars were 
strong. Average to rough got average 
prices. Weather fine and lots of buyers. 
. 7 s 
DYER, IND. 
(Dyer Auto Auction, Sale every Friday. 
Sold 169 out of 237 offerings at Jan. 8 


sale.) 
7 * . 


ALBANY 

(Tim Anspach Auto Auction, Sale every 
Monday. Sold 78 cars out of 98 offerings 
in sale of Jan. 11, Prices were satisfactory, 
with several big wholesale buyers bidding 
lively from the start. Snow storm and 
sub-zero weather held up activity. Many 
cars were pushed to the block with frozen 
gas lines, fuel pumps and radiators.) 





fo MARVEL INVERSE OILER 


MEMS 3 BIG things... 


/ Smoother, quieter engines... with 
more punch on the pick-up! 


More satisfied customers! 
3? More money for you! 


Install it and see! Your customer’s car takes a new lease on life, 
when vital upper cylinder areas are lubricated automatically by 
the Marvel Inverse Oiler. 


Operating off the intake manifold, this completely automatic 
oiler feeds to the upper cylinder areas in exact proportion to 
engine load ‘and speed. 


Install it. Fill it. Adjust it. And forget it. Your customers will 
love it! Because fully automatic operation and full quart capacity 
give 1,000 miles of carefree motoring on each filling. 


improves your car’s performance! 


Notice how the Marvel Inverse Oiler feeds oil just exactly 
as the engine needs it. Throttle open, under load or speed 
.-- more oil. Throttle closed, less oil. 


25 MPH 


12 drops 20 drops 


30 dropsy 


——_> automatic 





Here’s how Fully Automatic Operation 
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NEW ... ULTRA-NEW FOR ’54! 


OLDSMOBILE DIVISION, GENERAL 
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ANNOUNCING. ..... the newest new model in Oldsmobile’s 

57-year history! There’s never been a car like this sensational new 

Super “88” for 1954! With a new longer, lovelier, low-level silhouette 

—so low you can look right over the top! With a graceful, swept-back 

panoramic windshield . . . sweep-cut door and fender design! It all adds up 

to a dazzling new “sports car look” —distinctively Oldsmobile! And to match 

all this breath-taking new beauty, Oldsmobile’s Super “88” for 1954 packs 

record-breaking new power! It’s the 185-horsepower World’s 

Record “Rocket” Engine! With a car like this you can see why Oldsmobile 
\ dealers are looking forward confidently to a record “Rocket” year in 1954! 

What’s more, there’s a “dream car” Ninety-Eight coming in February— 


another brand-new reason why .. . it’s SMART to BE with OLDS! 


BORPORATION, LANSING, MICHIGAN 
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T with all the “foo-fa-raw” 

goin’ on in Washington (the 

pot calling the kettle black, etc.) 

and the anxiety of some of my cor- 

respondents who want to know 

where I get my ideas... let’s talk 
about something else. : 

I got an idea the other day from 
an oldtime Irish doorman (who, I 
think, sometimes writes poetry 
himself), Yuh know the Irish, of 
course ,... temperamental and 
sentimental. Since I had a red- 
headed Irish mother, myself, sired 
by a typical Englishman, I guess 








I oughta know. (My mother gave 
me ideas ... my father just enough 
“caution” to keep me outa jail.) 

Just in passing, I’ve found out 
one thing... never take advantage 
of a good-humored Irishman, He'll 
knock your ears down, even though 
he always sheds tears in a sad 
he I ing out th 

Anyway, as I was going ou ie 
door of the theater, the husky 
doorman handed me a sheet of 
paper, on which he had written 

a@ poem. Preoccupied and terribly 

important (as I always try to be 

in the presence of doormen), I 

stopped and lifted my eyebrows. 

He said, “Didya ever hear of the 

‘Real Jack Dempsey, the Non- 

pareil?’” “Well, I read about the 

time he was knocked out by Bob 

Fitzsimmons.” 

“Ah . . . the poor bye was sick 
then ... He had TB. 

“The real Jack Dempsey was 
born near my home in old County 
Kildare,” he went on. “He took his 
mother’s name, as she was known 
over the county by her maiden 
name, Katharine Dempsey, Years 
ago, a fella named Brady from Kil- 
dare wrote this poem after seeing 
Jack’s grave out in Oregon on the 





banks of the Columbia River.” 


He handed me the paper...a 








New Line of Funeral Coaches— 


J. H. Shields (left), president of Superior Coach Corp., and L. H. Larsen, vice- 
president, look over the new Superior Landaulet-styled funeral coach manufactured 
at the firm's Kosciusko (Miss.) plant. They are built on Pontiac Eight Chieftain Deluxe 
chassis and will be displayed at this month’s convention of the National Funeral 
Directors Assn. in Washington. 


“flyer” advertising “White Hell,” on | sey fight. The sketches were 
the back of which he had copied | labeled “In the Ring. 1898.” 

the poem. At the top of the page oe erp re 

were some “profiles” of fighters oo is the poem .. . slightly 
and spectators he remembered edited for the benefit of any 
since the last time he saw Demp-!who didn’t care any more about 











The SEATTLE TIMES 


story in Seattle if 


reaches the MASS BUYING POWER in this rich, im- 


portant market of 675,699 people. That’s why—no matter what you’re 
selling—The SEATTLE TIMES produces results. Yours can be a success 


you advertise consistently in THE SEATTLE TIMES. 


Ghe Seattle Cimes 


SEATTLE’S ACCEPTED NEWSPAPER 


Represented by O’Mara & Ormsbee, Inc. » New York + Detroit » Chicago + Los Angeles * San Francisco 





Readin’ an’ writin’ than my f, 
and Irish pal. 


Far out in the wilds of Oregon 
On a lonely mountainside, 
Where Columbia’s mighty wate 
Run on to ocean tide, 
Where the giant pine an’ cedar 
Are shadowed in the waves. , , 
Overgrown with “furs” and 
“likerns” Sta 
I found Jack Dempsey’s grave, en 


There was no marble mony ee 
No broken shaft or stone ma 
Recording sixty victories W. 3 
That gallant hero won. rtis 
No rose or shamrock could I find, Mi 
No mortal could me tell agre 
Where sleeps in this forsaken — 






spot 
The immortal Nonpareil. e 
A wild and wooded Oregon roag § 1. ! 
Where mortals seldom tread, the I 
Leads up the lonely mountainsigg§For | 
To the graveyard of the dead. jay 








A western sun was sinking made 
In the Pacific Ocean waves 106 t 
As the silent pines stood count 
watching Co. fi 
O’er poor Jack Dempsey’s grave, fat 9 | 
most 
Forgotten by ten thousand 2 
throats 







































That thundered his acclaim, 
Forgotten by his friends and foe 
That cheered his very name. or 
Oblivion shrouds his faded form, 
But ages hence shall save 

The memory of that Irish lad 
That fills Jack Dempsey’s grave, 


Oh... fame... why sleeps your 
favored son 

In wild and wooded weeds? 

And should he ever thus sleep on 

Interred in valiant deeds? 

Tis strange, New York thus 
forgets 

Its bravest of the brave... 

And in the wilds of Oregon 

Leaves unmarked, poor Jack 
Dempsey’s grave. 


P. S. The Nonpareil whipped 
Jim Corbett and fought Fitzsim- f 
mons for the championship when 
both weighed about 158 pounds. 

William Harrison Dempsey, who 

adopted the name of the “Nonpa- 
reil,” became the “Manassa Maul 
er” .. . and there hasn’t been a 
prizefighter with his fire and sav- 
age energy since he retired. 


Leather Industry 
To Exhibit in _ 
Detroit, Chicago 


DETROIT.— Plans of the Up 
holstery Leather Group, Inc., Tan- 
ners’ Council of America, to exhibit 
at the Detroit and Chicago aute 
shows in February and March 
have been announced by E. S. Fite 
gibbons, president of the group. 

The leather industry is partic 
pating in its first automobile show 
at the NADA convention and & 
position in Miami Beach, showing 
the auto upholstering applicatio 
in a wide range of colors and 
ishes. ° 

Included in the exhibit are dem 
onstrations of modern m a 
finishing and testing leather and 
a number of technical displays coF 
cerning leather in automobiles. jj Ame 

Fitzgibbons said, “Today super 
leather finishes can be had. in We 
tually every color of the spect 
to match any design motif. F 
primary colors and a wide varigg" 
of pastels as well as natural 
ishes are supplied. 

“At the same time, as 4 ® 
of research and process di 
ment, modern upholstery nes 
sets new standards of heat, , 
ture, soiling and wear resistant 
and has advanced pattern, pleatiip 
and handling characteristics” | 

He said genuine leather has = 
used for automobile uphose 
since the inception of the indu 
more than 50 years ago. He adam 
that the automobile industry 
65 percent of the upholstery le 
tanners’ output. 


radic 


of Sev eazegs. FEsF 


a 
Cc 





oa Se 


PEROT REZES 


Townsend Purchases 


Omaha Dodge Deal 


3. R. Townsend has purci C 
the stock of R. J. Hallam and G- © ang 
Schumacher in Webber M ot 0fS§ Rydi 
Inc, (Dodge-Plymouth), Omaha. Bits t 


= 
> 





2 


The name of the firm has Ne 
changed to Townsend M»tors, OE thay 
Townsend said an expansion SB qq. 


service facilities is planned, © ~ 








By Marty Whitmyer 
Staff Writer 
ng this week, Dodge will 
searhead its 1954 sales plans with 
the biggest invasion of radio and 
vision sponsorship in its 40-year 
ctney it was announced by Jack 
Minor, Dodge director of ad- 
ising and merchandising. 
Minor revealed that Dodge had 
go a agency, Grant 
ertisin c., te assume spon- 

— of Wwe television shows 
and one radio show over national 
network facilities as follows: 
$1 Alternate-week sponsorship of 
the Danny Thomas’ “Make Room 
»¢ Daddy” show, starting Tues- 
jay (Jan. 26). This is a film show 
wade in Hollywood, but beamed to 
106 television stations across the 
country by American Broadcasting 
(Co, from New York. It will be seen 

9 p.m. (EST) on Tuesdays over 
most ABC-TV stations. 

2 Weekly sponsorship, starting 
hursday, of the Roy Rogers show 
wer the full radio network (180 
19 200 stations) of National Broad- 
casting Co. The =k yg! 
program, originating from Holly- 
00d will be heard at 8 p.m. 
(EST) Thursdays over most 
stations. 
3, Weekly sponsorship, starting 
Sunday, of the “Break the Bank” 
show, which stars Bert Parks as 
master of ceremonies. This 
program will be beamed “live” from 
10 to 10:30 p.m. (EST) Sundays to 
more than 60 television stations on 
the ABC-TV network. 


“Dodge’s decision to make two 
and three appearances on tele- 
vision and radio each week over 
national network facilities,” 
Minor said, “reflects our recog- 
nition that this year’s new-car 
market will be more competitive 
than at any time since before 
World War II. 

“But even more than that, the 
decision reflects our confidence of 
achieving the best sales year in our 
history, so long as we get the story 
of the dependability and value built 
into our cars and trucks brought 
to the attention of as many po- 
tential buyers as possible.” 

Dodge announced its TV and 
tadio plans last Friday to its more 
than 4,000 dealers over a closed 
dreuit TV program which was 
carried into 30 major cities across 
the country. 

Directing the meeting from New 
York were William C. Newberg, 
president; R. C. Somerville, sales 
vice-president; L. F. Desmond, 
general sales manager, and Jack 
W. Minor, director of advertising 
and merchandising. 

In a few areas, where television 
cable facilities are not available, 
dealers will view kinescope record- 
ings of the conference at a later 
date, Minor said. 

s 
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Lee Heads Detroit PR Men 
Directors of the Detroit chapter 

of the Public Relations Society of 

America have elected James W. 


= 





J. W. Lee 

Bf Lee TL, resident partner of Ivy Lee 
4° T. J. Ross, public relations 
“ unsel to Chrysler Corp., as presi- 
i et for 1954. He succeeds Howard 


~ ; assistant director of pub- 
, — of Nash - Kelvinator 


Other Officers elected were J. 
James Kaufman, director of. public 
ons for Ross Roy, Inc., as vice- 
fernident James T. Maunders, pub- 
relations director of Bohn Alu- 
lum & Brass Corp., as secretary, 
and een Ryding, of Reuben 
iz lic Relations Services, 

8 °S treasurer. 
New directors elected by the 
thapter for a three-year term in- 
@ided Maunders, William B. Hall, 
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Affecting Factories and Dealers... 


Auto Advertising 


vice-president of the Detroit Bank 
and William E. Stirton, vice-presi- 
dent of Wayne University. 


* * * 


Chrysler Show Honored 


“Medallion Theatre,” sponsored 
by the Chrysler Corp., has been 
named an outstanding new TV 
dramatic program in a coast-to- 
coast poll of magazine and news- 
paper television editors. The poll 
was conducted by Motion Picture 
Daily for Fame magazine. The 
show is televised every Saturday at 
10 p.m. over CBS. 

* * * 


Promotion for Thomas 


Appointment of Bernie Thomas 
as director of the Dodge news 
service department of Grant Ad- 
vertising, Inc., was announced last 
week by Sheldon Moyer, Grant 
vice-president and group chief in 
the agency’s Detroit office on the 
Dodge account. 


Moyer also announced that 


Robert Gordon had joined the De- 
troit office as assistant director 
of the Dodge news service. 
Thomas joined Grant last Sep- 
tember after having served as as- 
sociate editor of Automotive Nuws. 
Gordon spent nearly two years in 





auto industry public relations work 

with the Detroit office of Batten, 

Barton, Durstine & Osborn, Inc. 

He, too, formerly served on the 

editerial staff of Automotive News. 
* * + 


New Home for L. A. Agency 


Occupation of permanent head- 
quarters at 600 S. Lafayette Park 
Pl., Los Angeles, has been an- 
nounced by Stromberger, La Vene, 
McKenzie advertising agency. 

The concern has occupied tempo- 
rary offices at 650 S. Grand Ave., 


Los Angeles, since its formation 
last fall, 


* 
Rep Named 
The Washington Star has an- 
nounced that Omara and Ormsbee, 
Inc., with offices in New York, Chi- 
cago, Detroit, Los Angeles and 
San Francisco, is its new national 
advertising representative. 
* * + 


* * 


Names 


Glen F. Evans, Des Moines, has 
been appointed advertising man- 
ager of the Bennett pump division 
of John Wood Co., Muskegon and 
Hart, Mich. 


Kevin B. Sweeney, executive vice- 
president of Broadcast Advertising 
Bureau, Inc., has been named pres- 
ident of the radio broadcasting in- 
dustry’s sales and promotion or- 
ganization. 


Donald R. Holm has been named 


to handle General Petroleum pub- 
lic relations and advertising in 
Oregon and Washington. 


Jack F. Gow has been appointed 
to the newly created post of man- 
ager of the public relations and 
publications department of the 
Eastern division of Tide Water As- 
sociated Oil Co. 





FLASH-A-CALL 
STATO), 


offers you 


Ua OPA Virsa let 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or you owe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this —— alone, havi: 
the highest known stand 

of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all r 
factories, Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 


SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue 
Dept. AN-77, Chicago 5, Illinois 





The Revolutionary new 


PANORAMIC 


another important contributi 







WINDSHIELD 


n to the automotive industry by L*O-F 


r 


Here is wide, sweeping, safer seeing; modern, rhythmic styling 










’ glass for automobiles. 


safety glass. 


3. L-O-F pioneered volume production of the one-piece and 
two-piece curved windshield, and the compound curve for 


OTHER L:O-F CONTRIBUTIONS 


1. L-O-F was one of the pioneers in the manufacture of safety 


2. L:O‘F actively participated and contributed to development 
of Hi-Test, the superior polyvinyl butyral plastic bond for 


back lights to fit streamlined design. 


4. L-O-F pioneered E-Z-EYE, the blue-green safety plate glass 
and the shaded E-Z-Eye windshield for passenger cars. 


with the 














Plate Glass. 


shaded windshield 


And here is an inspiring example of what 
experts can do when they get together. This 
great new Panoramic Windshield is the re- 
sult of the co-operation of L-O-F’s technicians 
and production men with the designers and 
stylists of Fisher Body and General Motors. 
See it in the 1954 Cadillacs, Buicks and 
Oldsmobiles in either regular L-O-F Safety 
Plate Glass or L’O-F’s shaded E-Z-Eye Safety 


LIBBEY: OWENS - FORD GLASS CO., TOLEDO 3, OHIO 


E-Z-EYE SAFETY PLATE 





AUTOMOTIVE NEWS, JANUARY 25, 1954 
Sees 6,300,000-Unit Sales Year ... 


GM Backs Optimism 
With Huge Expansion 


(Continued from Page 1) 


As GM Motorama Opened— 


Among the many attractions at the General Motors Motorama in New York was 
the Firebird gas-turbine car, first of its kind to be made in this country. In addition, 
10 other experimental cars were on exhibit, besides the new models of all GM 


divisions. A stage show entertained the crowds. 


sideration for limited production in 
the future. This will depend on pub- 
lic reaction, he said. 


It was pointed out that while 
GM does not expect to build most 
of the cars, even in limited quan- 
tities, the 1954 models of Buick, 
Cadillac and Oldsmobile include 
ideas taken from last year’s spe- 
cial models, 

Curtice estimated that the new 
expansion program would increase 
GM production facilities approxi- 
mately 20 percent. 

The expansion is being divided 
among the divisions roughly on 
their present relative positions. in 
the corporation. Fisher Body, with 
its key body-production role, is ex- 
pected to account for a considerable 
portion of the expansion. % 

* = + 


Ce asserted that he saw 


danger, he said, is psychological. 

“If those who persist in taking 
a pessimistic view of the future 
succeed in planting fear in the 
minds of the public,” he said, 
“those seeds of fear could take 
root and the result might be the 
very condition we seek to avoid.” 

Sloan said that no one knows 
precisely when the expanded ca- 
pacity GM is building will be 
needed, but he predicted that it 
would be needed sooner than most 
people think. 


“In the last 25 years,” Sloan said, 
“we’ve made many mistakes at GM. 
But one we never made was in 
building larger capacity than we 
needed.” 


URTICE cited many optimistic 
signs for the future, asserting 


no depression in 1954—the big [that one of the most important was 


The 1953 cash income 
of the subscribers of Success ful Farming 


would buy the total production of 


CADILLAC 
for the next twenty years 


Worn an average cash income 
around $10,000, SuccEssFUL FARMING 
farm subscribers earned more than 
$10 billion last year... enough to 
buy all the Cadillacs produced in 
the next twenty years, assuming an 
annual output of 100,000 cars, and 
average price of $5,000 per car. 

A dozen years of good crops and 
high prices have made SF farm 
families one of the best class markets 
in the world today... good customers 
and prime prospects for new cars, 


second cars, trucks and tractors. 
SUCCESSFUL FARMING is needed to 

balance any national advertising 

schedule. . . because it delivers real 


influence in an important segment 


of the national market not served 

or sold adequately by general media, 

affords added potential and profit! 
Ask any SF office for the facts. 


MEREDITH PUBLISHING CoMPANY, Des Moines 
.. New York, Chicago, Cleveland, Detroit, 
Atlanta, San Francisco, Los Angeles. 





a tremendous upswing in 
logical progress. 

“As the forces of a 
competitive market come ine 
ingly into play,” he said, 
vidual companies will find it 
sirable and even n 
capitalize on technologicaj 
vances already available, ang 
be alert to future advances 
that they can give cust 
greater value for their dollars, 

“They will be required to 
tinue to invest large sums in 
and equipment.” 


Curtice said that in the pe 
ahead it would be even more 
portant to keep plants up to 
and efficient —even if this y 
scrapping equipment before it 
been fully depreciated. 

* om * 


H® SAID that GM dealers 
one of their best years in 10m) 
“They earned,” he said, “an 
cellent return on their investr 
with profits substantially h 

than for 1952.” 

The new models for 1954, he 
said, required an outlay of ap 
proximately $350 million for Spe- 
cial tools, dies, jigs and fixture, 
The present year will requis 

harder work and more agg 
selling, Curtice said, but he 

“We in General Motors not oni 

welcome the return of competiti 
but are prepared for it, An 
automobile man worth his salt j 
finding the return to normal ex 
petitive conditions a thrillin 
challenge.” 


> * 


°54. Motorama Marks 


GM’s Biggest Show 
NEW Y .— General Mote 

last week opened to the public th 
biggest and most varied . show 
ever has presented, with exhibit 
ranging from 1954 GM production 
cars to America’s first gas-turbine 
automobile, a group of “dream 
cars” of experimental design ani 
a “Kitchen of Tomorrow.” 


year’s GM Motorama are stage 

entertainment by a Broadway 

cast, a women’s fashion show, 
music by a 27-piece orchestra and 
12-voice chorus, wide-screen mov- 
ies and other features, 

Doors of the Waldorf- 
Hotel were opened at 1 p.m. Thu 
day (Jan. 21) to admit first-da 
crowds to the more than 00 
square feet of decorated display 
area on the hotel’s third floor. 
show will be open through tomo 
row (Jan. 26). Z 

Business and civic leaders, 
Detroit and other motor centers 
well as the New York area, 
tended an invitational 
Wednesday. They were greeted 
Harlow H. Curtice, president 
GM, and other top executives. 

Later, from 10 to 10:45 p.m, 4 

thur Godfrey and the cast of “Ar 
thur Godfrey and His Friends” put 
on a nationwide telecast from t 
Motorama. 

The show brings together, for 
the first time under one roof, the 

1954 Chevrolets, Pontiacs, Olds- 
mobiles, Buicks and Cadillacs, 
Frigidaire household appliances 
and other GM products. 

But in the words of Curtice, it 
is “far more than a product ¢ 
play,” featuring, as it does, a Dos 

of examples of how GM engineers, 
stylists and research men are 
searching for the pattern of t 
future. These examples include: 

1. The XP-21 Firebird, first 
turbine car built and tested in the 
U. 8. Strictly an experimental 
hicle, the plastic- body F 
is making its public debut. 

2. “Dream cars” Gosignee by t 
GM styling staff under direc 
tion of Vice-President oe 
Earl and built by GM car d 
All have bodies of plastic reinforeet 
with fiber glass, and striking & 
gineering and styling innovations. 

Surrounding the Firebird on 
tables are Cadillac’s El Cam 
hardtop coupe, Buick’s Wildcat ® 
sports convertible, Oldsmobi 
Cutlass hardtop, Pontiac’s Bont 
ville Special sports car and Chet 
rolet’s Corvette Nomad statio® 
wagon. 

In divisional exhibit areas af® 
Cadillac’s LaEspade con F 
and Park Avenue sedan, Oldsme 
bile’s F-88 convertible, Pontiac’ 

sports sedan and 

Chevrolet’s Corvette 
coupe. \ ai 
The show will be seen in Mam 
Feb. 6-14, Los Angeles March 
and San Francisco March 27- 
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At Special N. Y. Showing... 
Chrysler Unveils Two Idea Cars 


(Continued from Page 2) 
73% inches. Plymouth’s 1954 Hy- 
Style cars are 198% inches in 
and 74% inches in width. 
The exterior finish is an azure 
plue. Seats are of the individual 
pucket type and are upholstered in 
white leather. The steering wheel 
jg a matching white. Radio controls 
are mounted in the center arm rest 
between the seats, with an adjacent 
electrically controlled radio aerial. 
An intermediate compartment di- 
rectly behind the seats provides 
for luggage. The car’s remov- 
able fabric top and spare wheel are 


carried in a rear compartment, 

The V-8 Fire arrow is a sports 
roadster with the same character- 
istics as its prototype. Its color is 
Napoli gold. 

Overall length is 194 inches, 
making it 5% inches longer than 
its predecessor. Built on a 119- 
inch wheelbase, the Firearrow is 
powered by a standard Dodge 
Red Ram 150-horsepower engine. 

The Firearrow is 36% inches high 
at the door and 50% inches to the 

top of its curved one-piece wind- 
shield. Its overall body width of 
76% inches is more than twice its 


Dealers Face Rising Tide — 
Of Buyer Discontent 


(Continued from Page 3) 


on the road gang on a charge of| and to make any necessary ad- 


using misleading and deceptive ad- 
vertisin: 4 

The Chicago BBB has expanded 
its automotive division in coop- 
eration with the Chicago Auto- 
mobile Trade Assn. In one month, 
the Chicago BBB checked 7,000 
auto ads, investigated 114 and 
caused revisions or corrections in 
122. It handled 75 customer com- 
plaints, involving everything from 

ambiguous guarantees to padding 
of finance charges. 
The Denver BBB is conducting 
an investigation of auto practices. 
It has said it will initiate a public 
information program if the indus- 
try permits dubious practices to 
continue. 

In many cities, BBBs and re- 
sponsible car dealers are working 
closely together in drawing up and 
supporting codes and standards. 

The association said that many 
reputable dealers are forced into 


| questionable practices in order to 


maintain competitive. standing. 
oe 


Cleveland Dealer ‘Court’ 
To Review Complaints 


CLEVELAND. — The Cleveland 
Automobile Dealers Assn. has 
organized an advisory committee to 
review dealer and customer com- 
plaints as a means of avoiding ad- 
verse publicity. 

According to CADA, the new 
panel has been assured cooper- 
ation of the Cleveland Better 
Business Bureau, which recently 
reported a series of. compaints 
against dealers. 

The new advisory committee, will 
be made up of past presidents of 
CADA who are franchised dealers 
and members of the Cleveland 
Automotive Trade Assn. 

A panel of any five members of 
the committee will be selected, and 

current president will act as 
chairman. 

The dealer being complained 
about will be given an op- 
portunity to present his case be- 
fore the panel, to receive advice 


GM Institute 


Booklet Gives Young Men 


A Look Inside 


FLINT. — A booklet for young 
Men interested in continuing their 
tion after high school in the 
fields of engineering and business 
administration has been announced 
Guy R. Cowing, president of 
General Motors Institute. 

The booklet, “Appointment to Op- 
portunity,” pictorially portrays the 
Modern facilities available at the 
institute. 


The booklet is available on re- 
quest from the Registrar, General 
ts Institute, Flint, Mich. 


Auto Stecks 

7 ha ee 
Chrysler 60 60% 96% 58% 
GM 63% 60% 69% 58% 
Hudson 11 2% #1 9% 
Haier 2% 2% 5% 2% 
Nash 11% 17% 25% 16 
Packard 3% 4 6% 3% 
Stade. 21% 21% 48% 20 
Average 25.64 25.52 
deca wR Pate nets 


justment without adverse publi- 


city. 

If it is decided that there has 
been a violation of proper husiness 
ethics, or lack of cooperation on 
the part of the dealer, the com- 
mittee is empowered to recommend 
adjustments or, if necessary, to 
recommend indefinite suspension of 
membership, or expulsion, from 
CADA. 


height, accentuating the car’s low- 
ness. A black V-shaped rub rail en- 
circles all but the front grille. 

The! twin-dial instrument panel 
is Napoli gold, and the steering 
wheel is of laminated wood with 
metal spokes. Mechanical pull re- 
leases for operation of the luggage 
and tire compartments are located 
in the left door frame. 


The car was hand-crafted by 
Ghia of Turin, Italy. 


W. C. Newberg, president of 
Dodge, termed the Firearrow “a 
further look into body styling of 
the future.” 

The . DeSoto Adventurer with 
an overall length of 185 inches is 
mounted on a modified DeSoto 
chassis. It is powered by a 170- 
horsepower FireDome V-8 engine. 
The car is only 58 inches high 
and has a wheelbase of lil 
inches. It seats four. 

The front and rear “wing” seats 
are divided by large, padded arm 
rests, and upholstered in black top- 
grain cow-hide with white piping. 

The car has a dual exhaust sys- 
tem, with polished visible exhaust 
lines carried along the outside, just 
below the door sills, It also was 
built by Ghia. 

“We believe the Adventurer is 
leading the industry in creating a 
brand-new theme,” said DeSoto 
President L, I. Woolson. 


AUTOMOTIVE NEWS, JANUARY 25, 1954 





French Honor Budd— 


The French Legion of Honor is presented 
in New York to B. C. Budd (elft), export 
manager of Packard, by Jean de Lagarde, 
consul general of France, in recognition of 
Budd's contributions to highway develop- 
ments in France. Budd has been director 
of the International Road Federation since 
its founding in 1948. 


American to Inaugurate 


New Detroit Flights 


DETROIT. — American Airlines 
will inaugurate DC-7 flagship 
service from Detroit to Los Angeles 
on Feb. 7, according to Jack A. 
Tompkins, district sales manager. 
It will be the fastest service with- 
out change of planes between these 
cities, he said. 

Described as the world’s fastest 
and most luxurious airliner, the 
Douglas DC-7 has:a cruising speed 
of 365 miles per hour, American 
now has 12 flagship and coach 
flights daily between Detroit and 
California. 
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Used-Car Dedlers © 
Deny Fleecing 


1|5 Finance Firms 


WORCESTER, Mass.—Two used- 
car dealers and a finance company 
investigator were released on bail 
last week by Superior Court Judge 
Eugene A. Hudson after pleading 
innocent to charges that they 
fleeced five finance companies out 
of $45,000. 

Frank Luongo, 37, Fitchburg 
(Mass.) used-car dealer, was re- 
leased on $100 bail after pleading 
innocent to eight counts of larceny 
totaling $40,600 from Standard Auto 
Finance Co., four counts of larceny 
totaling $4,120 from Central Fi- 
nance Co., three counts of selling 
mortgaged property, four counts of 
conspiracy to commit larceny, and 
one count of conspiracy to obtain 
money by false pretenses. 

Charles W. Hapgood, Leominster 
(Mass.) used-car dealer, was 
charged with four counts of con- 
spiracy to commit larceny. His bail 
also was $100. 

Harry E. Meservey, a Worcester 
investigator, was released on $1,000 
bail. He was charged with con- 
spiracy to obtain money by false 
pretenses, three counts of selling 
mortgaged property, and two 
counts of being an accessory after 
the fact of larceny. 

Acting District Attorney A. An- 
drew Gelinas said the case involved 
financing of nonexistent automo- 
biles and double financing of cars. 





MR. USED CAR DEALER: 


Here's what Fidelity protection means to you... 





204 Stahiman Build 


Dixie Auto Auction Sales 
Dixie Motors Auto Auction 
Red Farmer's Auto Auction, Inc. 1010 S. State St., Jackson, Miss. 
Lebanon Auto Auctions, Inc. 
Louisville Auto Auction 
Middle Georgia Auto Auction Eastside Highway, Macon, Ga. 
Montgomery Auto Auction 
Southern Auto Sales 
Tinnin Auto Auction 


SZ, 


at all 


Capitol Auto Auction 
Cofield Auto Auction Boaz, Ala. 


Concord Auto Auction, Inc. 


OF TENNESSEE 





Columbus Auto Auction 2603 Cusseta Road, Columbus, Ga. 


sound titles 


Fidelity 


Title-Insured Auctions! 


Here’s. the ONE way, Mr. Dealer, to be 
sure of sound titles for every car you buy. 
Buy ’em at Fidelity Title-Insured Auc- 
tions. Then, if you accidentally get hold 
of one that’s red hot, one that’s fraudently 
possessed, one with prior existing chattel 
mortgage, or one with prior existing lien, 
just call the Fidelity Man. He'll pay your 
claim immediately . .. and you won’t 
be out a dime. Fidelity guarantees it. 


BUY 100% SAFE AT THESE FIDELITY-INSURED AUCTIONS 
Baker Auto Auction Gulfport Airport, Gulfport, Miss. 


Thur. 
4365 Florida Ave., Baton Rouge, La. Fri. 
Mon. 
Thur. 
29 Sudbury Road, Concord, Mass. Mon. & Fri 
217 Gadsden Road, Birmingham, Ala. Mon. 
718 Angier Ave., Atlanta, Ga. Tues. & Fri. 
Wed. 
State Highway 29, N. Plainfield, N. J. Wed. 
3601 S. 7th St. Rd., Louisville. Ky. Tues. 
Wed. 
729 N. Court St., Montgomery, Ala. Wed. 
Rt. 5, Warehouse Point, Conn. Wed. 
Buckwalter Stadium, Meridian, Miss. Tues. 


FIDELITY INSURANCE COMPANY 


Nashville, Tennessee 



































after 20 years. 







Car registrations b 
released here week 


Arizona 

Delaware 

District of Columbia 
Idaho 

Illinois 


Maryland 





Nevada 







New Hampshire 





New Jersey 
North Carolina 


North Dakota 





Utah 





West Virginia 


Wyoming 





14 States Reported 
To Date for December 


Year 


To Date 






























After 20 Years’ Service 


Participating in the plan are 
the 150 employes at Rich Chevro- 
let and City Chevrolet, both of 
Huntington, and Guyan Chevro- 


let, of Ashland, Ky. 


_ The money is paid when the em- 





states are 

as com- 
piled by R. L. Polk representa- 
tives in state capitals. 


ily, 






Chrysler 
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Plymouth 
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105 
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759 
891 
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92 
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Dealer to Share Profits 


Bonus Plan Could Give Worker $21,405 
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AUTOMOTIVE NEWS, JANUARY 25, 1954 


HUNTINGTON, W. Va. — J. B.| ploye resigns or retires. 
Rich, president of three Chevrolet 
dealerships, has established a 
profit-sharing plan for his employes 
which could pay a sn $21,405 





15) 
24| 
8) 
7| 
i 
10 


71 


re 
215 


44 
“| 


3| 
5 
9 
Hu 
74\ 
3) 
34| 


12 
i 


12) 
14] 
‘12 
13 
4 
‘| 








424 
481 


7080 | 264634 
666847} 26701 | 167744 





105 
133 
70 
76 
112 
75 
it 
103 
1861 
1702 


80 
65 


1104 
938 
518 
486 
85 
78 

122| 

110 

17% 

180 
82 
66 

4849 

4434 






















FORD 
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Buick 
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New Commercial Car Registrations, 11 States for December, 1953-1952 






























retail buyer. 
















Skylark sports car, 





$4,261.01; conv., 






















—4-dr. sed., $1,771; 






























rtation costs, 


$4,483. 
standard on Roadmaster, 
$192.50 on all other models.) 


CADILLAC—Series 62 — 4-dr. sed., $3,- 
932.70; cl. cpe., $3,837.77; Coupe de Ville, 

$4,404.31. 60 

Special—4-dr. sed., $4,683.32. Series 75— 
8-pass. sed., $5,&74.78; 

Eldorado —conv., $5,738. 
standard on all models.) 


CHEVROLET — One-Fifty 
$1,680; 2-dr. sed., $1,623; utility sed., $1,- 
539; 6-pass. stat. wag., 
2-dr. sed., 
cl, cpe., $1,782; 6-pass. stat. wag., 
133, Bel Ailr—4-dr. sed., $1,884; 2-dr. sed., 
$1,830; hardtop, $2,061; conv., 
8-pass. stat. wag., $2,283. Oervette—conv., 
$3,523. (Powerglide standard of Corvette, 
optional at $178.35 on all other models.) 

OHRYSLER—Windsor Deluxe 4-dr. sed., 
$2,562 (8-pass., $3,492.25); cl. cpe., 
540.50; Newport, $2,830.75; 
645.75; stat. wag., $3,321. New Yorker— 
4-dr. sed., $3,228.75 (8-pass., 
epe., $3,202; Newport, 
$4,024.25. New Yorker Deluxe—4-dr. sed., 
$3,433; cl. cpe., $3,406.25; Newport, 


lim., $6,090.17. 
(Hydra - Matic 


$2,020. 


conv., 


The following advertised - delivered 
prices include the retail list price sug- 
gested by the factory, provision for 
Federal taxes, and suggested delivery 
and handling charges. They do not cover 
transpo: state and local 
taxes, optional equipment or any other 
charges that may be passed on to the 


BUICK—Special — 4-dr. sed., $2,265.32; 
2-dr. sed., $2,206.88; Riviera, 
conv., $2,563.17; stat. wag., $3,163. Cen- 
tury — 4-dr. sed., $2,520.17; Riviera, $2,- 
533.56; stat. wag. $3,470. Super — 4-dr. 
sed., $2, 711.17; Riviera, $2,625.56; conv., 
$2, 963.59. Roadmaster — 4- dr. sed., 
269.36; Riviera, $3,373.05; conv., $3, 520.56; 

(Dynafiow 
optional 


$2,305.43; 


Series 


— 4-dr. sed., 
Two-Ten 

$1,717; 
$2,- 


$2,185; 


$4,368); cl. 
$3,503; stat. wag., 





$3,- 


at 


$2,- 
$3,- 


$3,- 





4-dr. sed., 
port, 
sed., 














$4,259.50; 
$4,560.25. 
$6,921.50; 
Flite standard on all eight-cylinder models, 
















Cadillac 
Chevrolet 
Oldsmobile 
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26 225 % 
24 357 | 
38 73% 91 
4\ 582 105 
33 233 78 
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1850; 13515) 3689 
1087; 14728) 3241 


91029 | 1272975 | 288059 | 364909 | 2449590| 10498) 22210 
#31186 204175 247840! 1619080} 27240) 38125 








$7,043.75. 




















optional at $189 on Windsor Deluxe.) 


DeSOTO — Powermaster Six—4-dr. sed., 


$2,385.75 (8-pass., $3,281); cl. ecpe., 5 
Dome V 


364; stat. 


—4-dr. 


el, 


convy., 


$2,024.75; 
V-8—4-dr. sed., 
154.25. Coronet Six—4-dr. sed., $2,136; cl. 
cpe., $2,109; 2-dr. stat. wag., $2,228.50; Je: 


4-dr. $2,719.25; 4-dr. 
Coronet V-8— 


sed., 


wag., $3, 107.75; Fire 


2-seat stat. 
3-seat stat. wag., $2,790.25. 


cl. cpe., 


4-dr. sed., $2,244.50; 


$2, 


(Fluid Drive 


and club coupes. 


cpe., 
optional 


station wagons.) 


FORD — Mainline Six — 4-dr. sed., $1,- 
700.50; 2-dr. sed., $1,651; bus. cpe., $1,548; 
$2,029. Customline 
$1,743.50; models. ) 
cl. cpe., oe. ais. 2-dr. stat. wag., $2,121.50; 
$2,202. Crestline Six— 
4-dr. sed., $1,898; hardtop, $2,054.50; Sky- 


2-dr. stat. wag. 


$1,793; 


4-dr, 
4-dr. stat. 
liner, $2,164; 


wag., 


conv., 


wag., 


stat. 


$2,372.75; 
$2,503; conv., 
$20.40 


$2,164; 


wi 


$2,175.75; cl. 


at 


2-dr. sed., 


4-dr. 


el. 


$3,381. 


cl. cpe., $2,223; spt. 
cpe., nT — $2,513.75; 2-dr. stat. 
wag.. ‘ ; 4-dr. 2-seat stat. wag. 
960.25; 4-dr. 3-seat stat. wag., $3,031.25. | 8ed., $2,512.79; club sed. $2,459; 
Royal V-8—4-dr. sed., Manbattan—4 

349; spt. 


cpe., 


PowerFlite optional at 
$189 on all models except Cororet Six 


$2,- 


$1,561.18. 


HUDSON—Jet—4-dr. sed., $1,858; 2-dr. 
ae $1,836.75. Super Jet — '4-dr. sed. 
$1,932.75. Jet-Liner— | 130, 
$2,056.60; | 2-dr. sedan, §$2,- 

-dr. sed., $2,256.11; 2-dr. 
cpe., $2,256.11. Super 
. sed., $2,465.84; 2-dr. sed., 
cl’ cpe., $2,465.84; Hollywood, 
$2,704; conv., $3,004.20. Hormet — 4-dr. 
cpe., $2,741.99; Holly- 
$3,287.70. (Hydra- 
Matic optional at $178.03 on all models in 
Warner automatic 
transmission optional at $178.03 on all 
other models. ) 


KAISER — Carolina 
372.69; 2-dr. sed., $2,312.56. Del 


$1,954; 2-dr. sed., 
$2,673 (8-pass., $3,558. 15): 4-dr._ sed., 
epe., $2, "651. 50; Sportsman, $2,922.50; 
$3,144.25; 
(PowerFlite optional at $189 on all models. ) 

DODGE—Meadowbrook Six — 4-dr. sed., 
$1,983. Meadowbrook 
cpe., 


$2,413.28; 


on | 4-dr. sed., 


Six— $4,030.50. 


stat. 





045.85. Wasp—4 
sed., $2,209.43; cl. 
Wasp — 4-dr 


sed., $2,768.86; cl. 
“| wood, $2,987.75; conv., 


category. Borg - 


Traveler, $2, 618. 55. 
$2,632. $2,649.63; 
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dinner meeting, Rich said the plan 
is voluntary, calling for no con- 
tributions from the employes, other 
than loyalty and service. 


He said that the corporation 
would contribute 10 percent of its 
gross profits annually to the trust 
fund. This sum would never exceed 
15 percent of the wages. 

Based on the 1953 business 

volume and the assumption that 
the worker makes $100 a week, 
the plan would give the employe 
In explaining the plan at a! $3,500 after five years, $10,000 


New Passenger Car Registrations, 14 States for December, 1953-1952 


GM TOTAL 
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club sed., $2,596.76. 


Dragon— 
$3.68: $3,923.91. Darrin nm 
Meadowbrook Six and C t Si 668. (Overdrive standard on D . 

Pewee noe ant | Hydra-Matie standard on Dragon, optional 
at $178.55 on other models.) 

LINCOLN—Lincoln — 4-dr. sed., $3,522; 
hardtop cpe., $3,625. Lincoln Capri—4- -dr. 
sed., $3,711; hardtop cpe., $3,869; 
(Hydra - Matic standard on ail 


hardtop, $2,451.50; Sun Valley, 
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MERCURY — Oustom — 4-dr. sed., 
2€0.50; 2-dr. sed., $2,193.50; 
$2,315. Monterey — 4-dr. sed., $2,332.50; 
$2,581.50; 


(For V-8 models, add 
$76.50. Fordomatic optional on all models 
imperial — 8-pass. | at $184.) 

(Power- HENRY J — Corsair Four — 2-dr. sed., 
$1,399. Corsair Deluxe Six — 2-dr. sed., 


— 4-dr. sed., $2,- 

juxe—4-dr. 
4-dr. 
-dr. sed., 


conv., 





$2,- 
sport cpe., 


20 years. 

Rich explained that full parti- 
cipation in the plan calls for 20 
years of service with the company 
and that anyone leaving the firm 
with less than five years of service 
loses all eligibility. 


He said that after five years the 


employe would get 10 percent of his 
share in the fund, with this amount 
increasing 6 percent each addi- 


tional year. 


Controlling the trust fund will be 
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conv., $2,609.50; stat. wag., $2,776. (Mere- 
O-Matic optional at $189.77 on all models.) 


NASH—Rambler Super—4-dr. sed., 














Current Prices on New Cars 


707.25; conv., $3,938.25. Custom Imperial— ; wag., $2,338.50. 
lim., $4,797; New- 
Crown I 
lim., 





995; hardtop, $1,945; Suburban 
Rambler 


top,- $2,095; conv., $2,125; 2-dr. stat. wag., 

$2,095; 4-dr. stat. 

Super—4-dr. sed., $2,178; 2-dr. sed., $2,- 
Statesman 


hardtop, 
sed., $2,412; 2-dr. sed., $2,360 
Custom— 


730. (Hydra-Matic optional at $178.85 on 
all models.) 

OLDSMOBILE — Series 88 — 4-dr. sed., 
$2,337.09; 
$2,449. Super 88—4-dr. sed., $2,476.71; 2- 


$2,468. Ambassador 


dr. sed., 


conv., $2,867. 59. Series 
805. 82; Holiday, $2,826; Deluxe *Stoliday, 
Starfire conv., $3,248.84. (Hydra- 
Matic optional at $178. 35 on all models.) 


$3,041.75; 


PA 
$2,544. 


1,945. | Wag., $2,504. Chieftain 8 S 

Oustom—4-dr. sed., q2.1%5; bara: sed., $2,101.62; 2-dr. sed., $2,043.45; | To 

ant stat. wag. ne: _Seseat = ‘ 
: ‘ $2,494. Chieftain 8 po Unde 
Biles" dee, ‘soa | $2200.51 Fae aed aes a Sal 

2; | stat. wag., ' 
Cu - nod. $2,363: 4-dr. sed., $2,301; Custom 4-dr.. bs 4. Unde 
Ambassador | $7 eelixe, $2,316.30 Chieftain 6 Cull con 
° 2 uxe, e: 

4-dr. sed., $2,506; hardtop, $2, $2,382.43; Chieftain 8 Deluxe, $2,391.07 87, oye, 
Chieftain 8 Custom, $2,458; Star oes 8. Unde 

Custom, $2,557. (Hydra-Matic optional # a 
2-dr. sed., $2,271.62; Holiday, | 775.35 om art models.) anion curt } Over 
$2,410.25: Holiday, $2,688.39; Cente: §2;802-11; Be: Sed.” SL ee 
98—4-dr. sed., $2,-| 2ar. sed., $1,875.18; 5-pass. ope, Se The ¥ 


Special—: " 
Deluxe—4-dr. sed., $2,695; 
2-dr. sed., $2,645; Sportster cpe., $2,830. 
ge oe 
sed. F $ ama hardtop, 
Packard — Cavalier 4-dr. 
Patrician 4-dr. sed., $3,890; Pacific hard- 
top, = 827; conv., $3,935; Caribbean conv., 
; lim., $7,250. 


tn 00; 8-pass. sed., 


Ultramatic standard in Patrician, Pacific, 
comeanliie and Caribbean; optional at $199 


on other models. ) 


PLYMOUTH — Plaza 
$1,727.25; bus. 
stat. wag., $2,064. Savoy—4-dr. sed., 
872.50; cl. sed., $1,835; cl. cpe., $1,842.50; 
spt. cpe., $2,064; conv., 


cl. sed., 





sed., 


$6,900 





4-dr. 





$2,815; 2- 


sed., 


sed., a me: 
cpe., $1,61 


$2 220; stat. wag., 





$1,- 


<> 

























$2,288. 

all models.) 
PONTIAC — Chieftain 6 

sed., $2,026.64; 2-dr. sed., 





dr. | 232.88; stat. 
$3,125. -dr. 


438.28. 





















971.93; stat. — 
Regal — 4-dr. 
$1,983.29; Sain cpe., $2, oa. 4; 
$2,241.29; stat. 
mander Deluxe 


2-dr. sed., $2,136.13; 5-pass. 
wag., $2,447.88. 
sed., $2,287.23; 5-pass, 
$2,340.98; hardtop, $2,502.23; 
$2,555.98; Land Cruiser 4-dr. 
(Automatic Drive optional at 
on Champion, $226.50 on Comm 
WILLYS — Aero Lark — 4-cr. 
727.15; 2-dr. sed., $1,640.99. Acro 







wag., 
— 4-dr. sed., 











$2,207.25. petro St $1,958.25; 
spt. cpe., 145; conv. . stat, Was, 
(Hy-Drive optional at $145.80 @ 


$2,187. _ 


— ae 
after 10 years and $21,405 after | a six-man employe-committee 
full power of investment. Rich 
the committee members woul 
selected by their co-workers ays 
that he would be available to 4! ose 
committee in an advisory capach 


Canadian Receipts Rise 
OTTAWA. — Provincial 
from registrations of motor 
cles, drivers licenses, etc., in 
to $81,119,360 in 1952 as against 
707,894. in 1951, according to 
Canadian Government. a 


Miscellaneous 


$1,968, 36; 
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Truck registrations by states are re- - S s Truck registrations by states are re- 
leased here weekly, as compiled by s = 3 = = = * 2 leased hove weekly, as compiled 
R. L. Polk representatives in state g z 3 c g i 4 22 R. L. Polk representatives in s‘ate 
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— 4-dr. 





































$2,026.29; 2-dr. 






4-dr. sed., $1,856.95; 2-dr. sed, 








— 4-cy!., 


$1, 
Aero Ace-—4-dr. sed., $2,038.82; 2-dr. 
$1,963.50. Aero Eagie—Hardtop cpe. 
157.18. Station wagons 

(four-wheel drive, $2,304.55); 
949.23. 


$2,295.33. Or 
$2,1 
cpe., 



















a 


Ch 
Jac 


deale: 


= 





































































s-eyl, HARDY 











————E— 
Chamber Reins to Young 
Young, car and implement 
rin Anthony, Kans., has been 
president of the Anthony 
Chamber of Commerce. 
a ———— 


ST0C-TIK-1T 


~ Double re- 
inforced metal 
_ eyelets — Hang 
“keys from either 
end — Complete _in- 
formation. 

TAGS & RINGS 
f- | PRICED AT 

; 1000. eeeve - $17.00 
_ é 500 . s . . * . 8.75 
250 . . 7 e . ° 4.50 


Enclose Check with Order. 
Shipments Prepaid. 
free Used Cer Systems & Aids 
Catalogue. 


BARRY AUTOMOTIVE CO. 


(SYSTEMS DIVISION) 
Ste. “A”, Box 1037, Cleveland 2, Ohic 













POSITIVE REAR DOOR 


SAFETY LOCKS 


| oN \ Fem. 3 SUGGESTED 


$1.57 
Per PAIR 





\ 


100% EFFECTIVE—Cannot Fail 
Quickly Installed or Removed. Re- 
#4. places Inside Door Handle. Rear Doors 









ys Failure. Mounted on Attractive Dis- 
play Card. 
T New Design HOUSER’S 
SAFETY DOOR LOCK No. 302 and 
No. 304 will fit more than 95% of all 
cars built in U. S. A. 

IMMEDIATE DELIVERY 
If your jobber cannot furnish order 
direct. Write today for free catalog of 
over 200 HOUSER service items. 


Engr. & Mfg. Co. 
Bluffton, Indiana 










MINATING SYSTEMS 





9 SYSTEMS 
TO CHOOSE FROM! 





1. Underfleer disappearing single type—3” 
. Underfloor twin type—3” 
a Underfloor twin type—3” 
5 gulerfioor rece single plug-in type—3" 
$0 ' tsappearing type—3 
5 an 
9. Overt coe and buses). 

(for wouks aoe. 


for our new illustrated catalog. 
"The World's Finest Exhaust System" 
ENGWALD CORPORATION 
357 Latayette Ave., Brooklyn, N. Y. 













‘eS - SERVICE PROFITS 


STEMAC 





DETAILS ON REQUEST 


1281 SO. CHEROKEE 
DENVER, COLORADO 
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Registration Income Also Up .. . 


Gas Tax Receipts 
Continue High 


NEW YORK. — Receipts from 
motor fuel taxes, reflecting motor 
vehicle usage and providing reve- 
nue for highway construction and 
improvements, are continuing at a 
generally higher level than a year 
ago, according to revenue reports 
from representative areas. 

Arkansas gas tax receipts for 
1953 were $28,950,134, compared 
with $27,722,539 for the preceding 
year. Special revenue taxes, in- 
cluding the gas tax, provided all of 
an approximate $2,300,000 increase 
in Arkansas tax receipts. General 
revenues dropped from $58,351,057 
to $58,245,655. 

Motor fuel taxes in Colorado 
reached $2,198,854 in r, 
an increase of $124,638 over De- 
cember, 1952, 


Iowa gas tax collections for 1953 


Financial 


Consolidated net income of 
Hayes Mfg. Corp., Grand Rapids, 
Mich., for the fiscal year ended 
Sept. 30 amounted to $666,530, equal 
to 62 cents a share on the out- 
standing common stock. 

This compared with a 1952 net 
income of $1,140,145, including a 
$477,110 tax reserve set up in prior 
years. 

Consolidated net sales for the 


year ended Sept. 30 were $20,860,- | - 


858, compared with $16,790,237 the 
previous year. 


s s 


L-O-F Wins Certificate 
For Good Management 


A certificate attesting the excel- 
lent management of Libbey-Owens- 
Ford Glass Co. has been received 
by George P. MacNichol jr., presi- 
dent, from the American Institute 
of Management, New York. 

Jackson Martindell, president of 
the institute, said the study of his 
group covered the management op- 
erations, opportunities and accom- 
plishments of L-O-F ‘for 1953. It 
dealt with economic function, cor- 
porate structure, health of earn- 
ings growth, fairness to stockown- 
ers, directorate analysis, research 
and development, fiscal policies, 
production efficiency, sales vigor 
and executive evaluation. 

s * s 


U. S. Rubber Sales Pegged 
At $830 Million for ’53 


Sales of U. S. Rubber Co. are 
indicated to be between $830 mil- 
lion and $835 million for 1953, and 
net earnings will probably be 
equivalent to about $5 per common 
share, H. E. Humphreys jr., presi- 
dent, declared at a special meeting 
of stockholders in New York, 

Sales for 1952 were $850 million 
and earnings per common share 
amounted to $4.33. 


* * x 


Pressed Steel Car 

Pressed Steel Car Co., Inc., esti- 
mates its 1953 income at $90 to 100 
million, according to John J. 
Snyder jr., president and chairman 
of the board. Net income, Snyder 
told stockholders, will be substan- 
tially higher than in 1952. 


* * * 


Waukesha Motor 

In the three months ended Oct. 
31, earnings of Waukesha Motor 
Co., Waukesha (Wis.) engine mak- 
er, declined from $250,343 in the 
same 1952 period to $242,132. In the 
1952 period, the net income 
amounted to 41 cents per share 
while this year it was 40 cents. 


Turn Signal Added 

Betts Machine Co., Warren, Pa., 
has added Model B-70 to its line of 
turn and stop signals of Snap Seal 
lamps. The new model requires a 
4%-inch opening and is mounted 
through four 3/16-inch holes on 
5 7/16-inch bolt circles. 


totaled $45,003,910 compared with 
$39,802,460 in 1952. December col- 
lections were $3,788,954 as against 
$2,838,819 the year before, 

Derived primarily from gas taxes, 
North Carolina’s highway fund 
netted $11,549,000 during December 
for a gain of $798,491, The gain of 
$560,000 in gas taxes more than off- 
set the loss of $336,000 in Novem- 
ber, 1953. For the first six months 
of the fiscal year, the highway 
fund collected $45,698,000 for a gain 
of $1,895,000. 

Gas tax receipts in Rhode Island 
continued an upward trend with 
an increase from $565,397 in De- 
cember, 1952, to $617,825 in Decem- 
ber, 1953. 

Utah’s gas tax revenues increased |: 
3 percent in the six-month period 
ending in December bringing the 
total of nearly $6,700,000, although 
December receipts were off 6 per- 


sented with 


$7,590,684. 


$50,543,617 








Charity Oscars— 

Major D. Hines and Joseph S. Tinaglia, 
of Cadillac’s Chicago branch, were pre- 
“Oscars” 
Community Fund for their participation in 
the city’s fund drive. 


cent to $879,488. Total road fund 
collections were up 3.7 percent to 


Gas tax collections in Washing- 
ton totaled an all-time high of 
in 1953. Revenues 
totaled $48,300,300 in 1952, the 
second-highest year, The 


FENDER SKIRTS— 


33 


were split as follows: $22,747,563 
to the Department of Highways; 


$16,566,708 to the state's 39 
counties; $5,295,822 to cities and 
towns, and $2,917,686 toward re- 
tirement of a bond issue floated 
to finance highway construction. 

Wyoming’s gas tax receipts for 
1953 were $6,220,374.61, an increase 
of $337,632.53, or 5.74 percent, over 
the $5,882,742.08 total for 1952, Gas 
tax collections were up $23,730.87 
from $402,335.45 in December, 1952, 
to $426,066.32 last December. 

Increased receipts from motor 
vehicle registration fees and other 
highway-user levies also are in- 
dicated by available revenue re- 
ports. 

In Arkansas, for example, regis- 
tration fees were $9,224,184 in 1953, 
compared with $8,740,258 the year 
before. 

Florida collected a record $28,- 
272,000 during 1953 on registration 
fees and title and lien fees, an in- 
crease of 11 percent from the pre- 
ceding year. The total number of 
license plates sold in 1953 will run 
above 1,500,000 compared with 1,- 
320,000 in 1952. 

Motor fuel taxes in New Jersey 
showed an increase of $1,393,000 
and motor vehicle fees a hike of 
$648,000 in the first five :nonths of 
the current fiscal year. 


FENDER SHIELDS 


by the Chicago 


taxes 


THAT OUTSELL ALL OTHERS! 


FOR CHEVROLET, FORD, PLYMOUTH, MERCURY, PONTIAC, DE SOTO, CHRYSLER 


* BeautiFLARE Custom Fitted Fender Skirts with Exclusive Dual 
Locking Device for snug, rattle-proof fit. 

® BEAUTIFLOW Highly Polished Stainless Steel Fender 
Shields. For that de luxe look. 


These fender skirts and fender shields are the recognized No. 1 sellers 
... most popular with car owners. Stock the skirts and shields which 


outsell all others. 


"54, '53, 52 Ford and Mer- 

cury Flared Bottom Stain- 
less Steel Custom Skirt. 
Replaces Ford Part No. 
CPA 18973 but INSTALLS 
WITHOUT DRILLING, {an 
exclusive Erie feature). Also 
available finished in red 
oxide prime. 





‘54, "53, ’52 Ford and Mer- 
cury Front Fender Shield. 


"54, '§3 Chrysler and De 
Soto Flared Bottom Custom 
Skirt. 


‘54, 53 Plymouth Flared 
Bottom Custom Skirt. 









I aes 


Flared Bottom Custom Skirt. 








Front and rear fender shields also available for some earlier models of Chevrolet, 
Chrysler, De Soto, Dodge, Ford, Plymouth and Pontiac. Fender skirts also available 


for many earlier car models. 


Order from your jobber or write for further information today. 


ERIE MANUFACTURING DIVISION 


PRESSED STEEL CAR COMPANY, INC. 


WORLD'S OLDEST GRILLE GUARD MANUFACTURER 


PSC 


General Sales Office: J & H Sales Company, 75 E. Wacker Drive, Chicago 1, Illinois 
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Getting Acquainted with the Darrin— 


Edgar F. Kaiser (right), president of Kaiser Motors Corp., introduces Mrs. William 
|. Ray jr., wife of the managing editor of the Atlanta Journal, to the Kaiser Darrin 
plastic sports car. Lowell Thomas, radio commentator, watches. The occasion was a 
preview of 1954 Kaiser models for southeastern dealers. 


DETROIT.—Further information 
on General Motors’ plan for ex- 
panding replacement parts distri- 
bution through GM dealers was 
obtained last week from a letter 
sent to United Motors Service 
distributorships. 

In a sense, it represents an 
open-door policy for UMS and 
GM dealers, since it provides that 


both can expand operations if 
desired. 


UMS distributors, according to 


the letter signed by V. A. Dupy, 
general sales manager of UMS, 
will be allowed to wholesale parts 
which formerly were available only 
to GM car and truck dealers. 


GM dealers, according to the 
letter, will be able to wholesale 
parts formerly available only 
through United Motors Service 
distributors. 

“In the near future,” Dupy 
wrote, “we shall send you de- 
tailed information on all changes 
involved in this policy modifi- 
cation, 


“These changes materially broad- 
en the line of GM original equip- 
ment parts which the warehouse 
distributor can offer at wholesale. 
They place every warehouse distrib- 
utor in a position to do an ag- 
gressive job in making such GM 
parts available to those who service 
GM cars and trucks.” 


The letter contained four major 
points in further explaining the 
issue: 

“1. Fast moving parts manu- 
factured by GM, including but not 
limited to transmission, steering, 
brakes, water pump, bumper, grille 
and body hardware items hereto- 
fore available for wholesale distri- 
bution exclusively through GM car 
and truck dealers, will be made 
available for wholesale distribution 
through United Motors Service and 
its distribution outlets. 


“2. The billing prices to ware- 
house distributors on GM parts 
involved in this policy change 
will be basically 30 percent below 
the dealer price. 

“3. Parts heretofore available ex- 
clusively for wholesale distribution 
through UMS will now also become 
available for distribution through 
GM car and truck dealers engaged 
in parts wholesaling activities. 


“4. GM car and truck dealers will 
be given an over-riding discount of 
basically 30 percent on their whole- 
— sales of United Motors prod- 
ucts.” 


In Dupy’s letter, there was no 
mention of AC Spark Plug job- 
bers, mentioned equally with 
United Motor Service distributors 
in the first announcement of the 
changed policy. 

Dupy said that the UMS 
franchise now makes it possible 
for warehouse distributors to offer 
a “combination of products and 
policies placing him in the best 
position of any distributor in the 
industry.” 

Meanwhile, 


a survey of GM 


GM Parts Plan Aired 


Both Auto, United Motors Outlets May Handle 
Fuller Line of Replacement Items 





dealers conducted by AUTOMOTIVE 
News last week, found that most 
|dealers in the Detroit area will 
| probably not be interested in ex- 
| panding operations. 

| For one thing, they said, the 
|cost of getting into the parts 
| wholesaling business seriously is 
too high to be shouldered by most 
dealers. 

“I have no real idea of what it 
would take to get a complete in- 
ventory for such an operation,” 
one dealer said, “but Ill bet that 
$100,000 wouldn’t cover it. 

“Then, the cost of setting up 
warehouse facilities will be con- 
siderable. 


“Thirdly, in this area anyhow, 
UMS service is very good, and I 
would think it foolhardy to go in 
competition against such establish- 
ed business concerns, 

“Fourthly, I sell some cars to 
the guys at the UMS branch, No 
thanks—not me.” 


It appears to be the opinion of 
many dealers that the proposition 
to take over a UMS franchise 
would only be attractive in areas 
where UMS is currently weak, and 
parts sales potential is still high. 
Here, it was felt, it might pay a 
dealer who is sound financially to 
enter into the deal. 


On the other hand, many dealers 
were apprehensive over the fact 
that UMS can now wholesale parts 
which were formerly carried only 
by dealers, 


“It’s going to cause some hard 
feelings in some areas—there’s no 
question about that,” one dealer 
commented, “I am currently do- 
ing a fair amount of business 
with service stations and inde- 
pendent garages that I certainly 
don’t want to lose. At least, such 
sales are going to be competitive 
now. 

“But let’s wait and see what 

happens, first. Let’s wait for 
further developments.” 


. * 


MEWA Seattle Parley 


To Analyze GM Plan 


CHICAGO. — The impact of the 
General Motors parts distribution 
plan on the competitive setup of 
the Automotive Service Industry 
will be a leading subject at the 
1954 western business conference 
of the Motor and Equipment 
Wholesalers Assn., it was an- 
nounced last week from MEWA 
headquarters here. 


B. W. Ruark, MEWA general 
manager, said that it is extremely 
doubtful if the general welfare of 
the nation will be served by further 
concentration of control such as 
will apparently result from the new 
GM plan. 


It is expected that an analysis 
and discussion of the distribution 
plan will be carried on by a panel 
of manufacturers and wholesalers. 
The convention will be held in 
Seattle, March 38. 
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°54 Models Feature 230 Horsepower oeci Wile 


Longer, Lower Cadillac Bows {( 


What's New: 


hiked to 230 from 210... 


Longer wheelbase . . . Lower body .. . 
above side . +. Ohassis and 
suspension system... Hi 

ment... rear-fender fin e 
Power steering, wheel discs as standard 
equipment Redesigned instrument 
panel. ’ 


HE 1954 Cadillacs, introduced in 

dealer showrooms last Wednes- 
day (Jan. 20), have many features 
of the Le Mans, Cadillac’s experi- 
mental show car. 

Among the Le Mans adaptations 
are the grille, headlamps and 
round, dual exhaust outlets. 

Horsepower of the 1954 models 
has been hiked from 210 to 230, 
and the compression ratio is 8.25 
to 1. The firm said the 12-volt 

ignition system has been im- 

proved. 

Body styles are as much as 1%- 
inches lower, depending on the 


model, and wheelbases are three | fj 


inches longer. 
* 


s 

IGHT models are available, in- 

cluding: Series 62 — hardtop, 
Coupe de Ville, convertible and 
four-door sedan; Series 60—Fleet- 
wood four-door sedan; Fleetwood 
Series 75— eight-passenger limou- 
sine and imperial limousine, and 
the Eldorado convertible. 

Headlamp visors are formed 
by the extended upper surfaces 


‘Rick,’ DePalma 
Enter Racing’s 


Hall of Fame 


DEARBORN.—Four drivers—Ed- 
die Rickenbacker, Ralph DePalma, 


Earl Cooper and Ralph Mulford—|_ 


were elected last week to the auto 
racing Hall of Fame at Greenfield 
Village. 

Forty-two individuals had been 
nominated for the speed sport’s 
highest honor, according to Col. A. 
W. Herrington, chairman of the 
AAA contest board, who supervised 
the election, but only four received 
the necessary 75 percent total vote 
for election. 

Ten persons were elected in 1953. 
They are Barney Oldfield, Ray Har- 
roun, Bert Dingley and Louis Chev- 
rolet, drivers; Henry Ford, Harvey 
Firestone, Fred Wagner, Pop My- 
ers, William Vanderbilt and Carl 
Fisher, officials and sponsors. The 
election last year was for the period 
of racing history up to 1911, This 
year’s election took in the period 
up to 1920. 

Rickenbacker’s racing career was 
surpassed by his phenomenal war 
record when he became America’s 
ace of aces. 

After World War I he became 
owner of the Indianapolis Motor 
Speedway and served as chairman 
of the AAA contest board until the 
close of the last war. He is now 
president of Eastern Airlines today. 

DePalma, called by many the 
greatest driver developed in Amer- 
ica, had a career that spanned 
nearly 30 years. 

Mulford dominated road racing 
before the first war. 

Cooper drove the Stutz to fame, 
winning over every known type of 
racing surface in history. 


Wynn Distributors 
Hold Convention 


LOS ANGELES.—The annual con- 
vention of distributors of Wynn’s 
friction-proofing products was held 
here last week. New products were 
introduced at the four-day meeting, 
and the distributors were alerted 
on company policies and activities 
for 1954, 

A highlight was the report on a 
recent 20,000-mile test of twin cars 
driven 1,000 miles each day over 
the same route on all types of roads 
at various speeds, and at varying 
altitudes and temperatures. Both 
cars used identical brands of high- 
grade gasoline, oil and lubrication 
greases, but only one was serviced 
with Wynn products. 

Scientific measurement of the 
motors and all movable parts of the 
twin cars to determine the signi- 
ficant advantages of friction-proof- 
ing were conducted at the Univer- 
sity of Colorado. 


1953 Cadillac Le Mans expen, 
mental show car, the new grils 
is of finely spaced cellular cep. 
struction. 


of the front fenders, From this 
point the front fender line flows 
back to rise at the stone guard 
and continue to more prominent 
tail lamp fins. 










There the line drops abruptly to gee gull-wing bumpers arch 
new vertical bumper extensions upward to tapered bumper 
housing round, jet-type dual ex-/| guards. * 





haust ports. 


Standard on all 1954 Cadillacs 
Derived from the styling of the 
* + * 


the panoramic windshield with 
(Continued on Page 35, Col. 1) 
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Features of the Le Mans Highlighted— 


Cadillac this year has added many features of the Le Mans, its experimental show 
car. Included are the grille, headlamps and round, dual exhaust-outlets. Shown is the 
Series 60 Fleetwood four-door sedan. 





























Hardtops Feature Slim Posts— 

The sweeping Florentine curve of the rear window post, combined with the narrow 
posts in front, gives '54 Cadillacs greatly increased visability. Shown is the Series 62 
coupe. 
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Cadillac's Luxury Convertible— 


Power steering, power brakes, power front seat and wire wheels are among the 
many pieces of optional and accessory equipment standard on the 1954 Cadillac 
Eldorado. 


© 


ase 





Cadillac's Series 75 Imperial Limousine— 


Like other Cadillacs for 1954, this model is powered by a 230-horsepower 
Compression ratio is 8.25 to 1. 


engine 











— nh TePEBE EAGLE E 


Leather Interiors, Rayon Tops— 


Buyers of this Series 62 convertible may choose leather interiors in 
blue, tan, green or red, and tops of blue, tan, green or black. 
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th Euertical pillar body design, which 
Der, 4 as a production Cadillac 

“Teeinre for the first time in 1953 
iL the special Eldorado convertible. 





ith & A new ventilation grille extends 


seross the cowl at the base of the 
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and the vertical 






s Tell Me 


a - ‘from Page 3) 
e = was — to competitors 









This  aflability of skilled work- 
rs rapidly developed an energetic, 
husiastic production staff under 
leadership of Harry Shepler, 
al. superintendent. Loyalties 
e unquestioned. Each worker 
ied to excel and place himself in 
line for advancement. 


Willys ‘Repented 

hHE original factory building 
contained a forge shop. This 
shop was soon expanded to 
ele largest in the industry. The 
— working departments under 
Kinsey bought the first automatic 
















ow 
the 
as, side rails. 
was a hydraulic press ex- 
f= more than 400 tons of pres- 
sure. It was not to be long before 
this new hydraulic press was su- 
oa by toggle gear presses 
even more pressure, 
fiking out and forming frames 
in seconds instead of minutes. 

In the early days of auto manu- 
ow ng the demand was so great 
62 Bhat success gravitated to facto- 

.¥ies who could build cars, and Over- 
aside from Ford found the 
to manufacture cars accu- 
, substantially and in large 
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h of Sales Organization 
frequently said that the 
Willys-Overland buildings 
monument to George W. Ben- 
0 was appointed vice-presi- 

md general manager in 1910 
ind died of appendicitis within 

e years. 


previously had been con- 
: with Gormley & Jeffrey, 
‘§manufacturer of Rambler bicy- 
_} cles and Jeffrey cars. 
the the entire output in those 
years was taken by distribu- 
in the big cities, Bennett was 
ted enough to insist that 
Overland dealer be appointed 
in every trading center in 
The more populated coun- 
covered intensely with the 
that a larger dealer staff 
that of any other factory was 
Overland cars as early as 
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(fo be continued next week.) 











Tire Dealers Launch 
Own Safety Drive 

AKRON.— Meeting under the 
aegis of the Inter-Industry High- 
Way Safety Committee, tire 
/ dealers and manufacturers last 
; organized for the first time 
‘3 own highway and traffic 










me 







the “Check Your Car, 
Accidents” theme to 
Your Tires, Check Acci- 
5” for instance. 

dealers in each state will 
Yr appoint their own state 
but in the interim 
directors; of the National 
of Independent Tire 
will serve in that capaci- 


ee of all tire 
s, plus the 14-man 
a Beutive. ‘committee of the 
BSD ana Inter-Industry of- 
“4 attended last week’s 
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Above the side windows a new 
‘A ading provides a protective over- 


Prominent in the new rear-end 
are the round dual exhaust 
ing’ rear 
xr extensions containing them. 


us in the industry for stamping | - 
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spower Boosted to 230... 


Cadillac Bows for °54, 
onger and Lower 


(Continued from Page 34) 


for the Le Mans. 






























glare instrument panel cover, an 
other show 


Foremost among the mechani- 
cal chang 


iteadiness, 
stability and driver control. Basic 
changes in the system include a 
wider front tread and suspension 
d new rear spring design, 
and new steering linkage. 


More Room 


four-inch increase 


front seat cushions and backs. 


Atlanta District 
Of Ford Gives 


Havana Trips 


ATLANTA.—Twenty Ford dealers 


and salesmen accompanied by their 


wives, have been treated to a six- 


day, expense-paid vacation in 
Havana. 

They were grand winners in an 
October-November sales campaign 
sponsored by dealers of the Atlanta 
district. 


Making the Havana plane trip 
were: 

Mr. and Mrs. Earl Mitchell, Birm- 
ingham, Ala.; Mr. and Mrs. Charles 
W. Cox, Chattanooga, Tenn.; Mr. 
and Mrs. William E. Lolly, Birm- 
ingham; Coley C, Stargel and Tom 
McDonald, Gainesville, Ga.; Mr. 
and Mrs. H, L. Jernigan, Cleveland, 
Tenn. 

Mr. and Mrs. Dewey G. Shinall, 
Cartersville, Ga.; Mr. and Mrs. 
Truett G. Burroughs, Commerce, 
Ga.; Mr. and Mrs, Johnnie E. John- 
son, Rockmart, Ga.; Mr. and Mrs. 
H. Arthur Burgamy, Hurtsboro, 
Ala.; Mr. and Mrs. Syd C. Orr, 
Birmingham; Mr. and Mrs. Mike 
Giles, Birmingham; Mr. and Mrs. 
Allen Vaughn, Birmingham; Mr. 
and Mrs. John B. Duncan, Gaines- 
ville, Ga. 

Mr. and Mrs. Harry E. Green, 
Dublin, Ga.; Mr. and Mrs. James 
A. Strickland, Dublin; Rob 
Rudder and Hoyt E. Harbin, Scotts- 
boro, Ala.; Mr. and Mrs. Emil P. 
Morock, Birmingham; S. Ray Met- 
calf and Dick Sims, Enterprise, 
Ala.; Mr. and Mrs. John E. Shana- 
han, Fort Deposit, Ala., and Mr. 
and Mrs. Hugh W. Vann, Hurts- 
boro, Ala. 


Riley Buys Fairmount 
Ralph Riley has taken over the 
ownership and personal manage- 
ment of Fairmount Motor Sales 
(Dodge-Plymouth), Fairmount, Ind. 


These features first were developed 


_ instrument panel follows the 
180-degree sweep of the pano- 
ramic windshield. Styled in ribbed 
chrome it runs back across the 
door to form a mounting for door 
controls. A new cushioned, anti- 


car feature, follows 
back along the door’s window sill. 


For 1954, power steering becomes 
* * 


Passenger convenience gains through a 
in the rear entrance 
width of Cadillac convertible and hard- 
top models. A feature of the convertible 
is the use of chrome bands framing the 

























































area to the cor. 
* 


standard icitialiaalas on all Cadillac 
models. 

Other now-standard items include 
the windshield washer, wheel discs, 
outside rear-view mirror, vanity 
mirror and oil filter. 

+ * * 


MANY interior trim and up- 
holstery selections are offered. 

The Series 62 sedan and the 
Series 62 hardtop are available with 
interiors in six choices of pattern 
nylon and wool gabardine. 

A silver metallic floral pattern 
tapestry cloth contrasted with 
white leather makes up the first 
of four fabric and leather trims 
a for the Series 62 coupe de 


Seven solid and two-tone combi- 
nations in natural and metallic 
genuine leathers together with four 
choices of top color make up the 
combinations for the Series 62 con- 
vertible. 


The Eldorado convertible features 
eight selections in white, blue, 
black, yellow, and red leathers 
available with Orlon tops in either 
white or black. 


SELECTION of 12 trims in 
pattern nylon and broadcloth 
match the appointments of the 
Fleetwood Series 60 special sedan. 
Six solid color interiors in Bed- 
ford cord and broadcloth have 
been created for the formal 
Fleetwood Series 75 eight-passen- 
ger limousine and Imperial 
models, 


Optional equipment includes 
power brakes, a new dual heating, 
ventilating system, air condition- 
ing, Autronic Eye automatic head- 
lamp dimmer, power seat and 
power window lifts. 


ANYTHING FRESH, 
OR I'LL SLAP 
YOU SILLY. 


* Name of Dealer on Request 





Rear Window Also Increased— 


The body-wide rear window of the 1954 Cadillac has been raised one inch, in- 
creasing driver vision and helping to add 500 additional square inches of window 





Off We Go. . — 


Round, jet-type openings of Cadillac's 
dual exhaust system combines with the 
special rear fender treatment of the El- 
dorado convertible for a dramatic styling 
effect. 





Vision Stressed— 


The 180-degree sweep of the pan- 
oramic windshield increases the Cadillac 
windshield area 186 square inches. The 
vertical pillar body gives a rectangular 
shape to the no-draft vent. The roof sur- 
face reaches forward to form an integral 
windshield visor on sedan models. Venti- 
lation is increased by the hood-wide cowl 
air intake. 


oe Your Ads with SPEEDY! 


WELL, DON'T TRY REMEMBE 


YOUR. 


NAME HERE 


If you saw SPEEDY at the NADA Convention, you know that he does a bang-up ad- 
vertising job for an Automotive Dealer. If you missed him, 
SPEEDY subscriber has to say: 


‘After using SPEEDY for one year, we have achieved just what your salesman said 
we would. We have created an identity for our advertising which is outstanding. We 
know our ads are getting maximum readership. 


tts 


bacan adenadks, a 


87 MADISON Avme «- NEW YORK 16, N.Y 
Rush details about Speedy to me! 
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Leaders Forecast 


Better Year for 
Used-Car Dealers 


DETROIT.—Used-car dealers will 
find 1954 challenging and com- 
petitive, but presenting “no insur- 
mountable obstacles,” according to 
two officers of the National Used 
Car Dealers Assn., who also pre- 
dict that 1954 should be a better 
year than 1953. 

The challenge of competition 
also was discussed at a recent 

meeting in Detroit of the steer- 
ing committee of NUCDA. 

The outlook evaluation was made 
by R. W. Workman, NUCDA presi- 
dent, and a used-car dealer in Lub- 
bock, Tex., and James C. Downing, 
honorary president and a dealer in 
Atlanta. 

Downing said that the past year 
has been one of severe adjustments 
for used-car dealers, without 
question the most severe since the 
end of World War II. There was 
an estimated 25 percent reduction 
in the number of used-car dealers. 
Prices, he said, dropped 42 percent 
during 1953, almost 3% percent per 
month on the average. 

“Further adjustments may be ex- 
pected in 1954, but such adjust- 
ments should not be as severe or 
as prolonged as in 1953,” Downing 
declared, “Fully competitive con- 
ditions will have returned during 
1954, but for those used-car dealers 
able to withstand the trials of 1953, 
the year ahead should present no 
insurmountable obstacles.” 

Workman said NUCDA’s state- 
by-state survey showed dealers’ in- 
ventories are “geared to meet cur- 
rent market conditions. Cars on 
hand generally represent late- 
model, clean units—the cars the 
public wants.” 

“By maintaining lower operating 
overhead and expenses, selling only 
the best in used cars, and offering 
the public, cars backed by a well- 
established code of ethics, 
NUCDA’s members will see an im- 
proved market during 1954,” Work- 
man said, 


Tenn. Registrations Up 


NASHVILLE.—Tennessee had a 
gain of 5.7 percent in new-car reg- 
istrations during 1953. The total 
was 660,786 units, as compared with 
624,786 cars in 1952. 





AND THAT CARS THEY OVER- 
HAUL DON'T BREAK DOWN- 

WELL, I KNOW 

APLACE WHERE 

THEY SELL SWELL 
~ MAYBE 

THEY'Li GIVE YOU 
ENOUGH STRENG 
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Mail in coupon for full details. 
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Top Ford Salesman 


two-week trip to Hawaii for him-| ber-November period. 
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Mason Bishop, associated with | self and his wife. Bishop was rated 
Bickford Motors (Ford), Snohonish,|the top Ford salesman in the 
Wash., for 18 years, has won a/| Pacific northwest for the Septem- 
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CASTINGS 





| ONE OF THE NATION'S 
LARGEST-AND MOST MODERN 
© PRODUCTION FOUNDRIES 









PESTABLISHED 1866 owe 


UB ULEL Ey 


FOUNDRY DIVISION 


ANIC addled <i Ly 
CHATTANOOGA 2, TENNESSEE 


RUBATEX 





any shape... 

parts .. 

materials . . . eliminate expense of molded-on skin . 

superior ability to form an effective seal even 

though applied to uneven surfaces. If 

you’ve never used Rubatex — 

why not give it a test? 

a 
») 

Write for our latest catalog, Dept. AN-1D, s 


Great American Industries, Inc., Rubatex 
Division, Bedford, Virginia. 


ALSO MANUFACTURERS OF VINYL SHEETS 


uo &d Ws 
CLOSED CELLULA 
" ; Pe 


NUFACTURING PLANTS” 


. moisture and dust-proof even at cut edges... 





: tops them all- 







—in gasket performance 


Rubatex gaskets can be cut from sheet stocks — any size — 


more dimensionally accurate than molded 
offer greater cushioning and resiliency than other soft rubber 


. . have 


For air that protects— 
use Rubatex 





Merchandising 


Memos to Dealers 





UTO dealers burdened with the 
problems of the present may 
have little time to look at those of 
the past. Yet they do give an in- 
sight into the present and some 
measure of comfort. Dealers have 
made their way through rougher 
days. 

Ray Williams, one of the most 
respected independent dealers in 
the country who recently became 
president of the Flint Auto Auc- 
tion, tells of some of the things 
he has seen in 84 years in the 
business. 

He offers, too, some things to 
watch in the present, but first a 
glance backward: 

“Our first new car, a Buick,” Wil- 
liams said, “was purchased in 1917 
for $935, and sold in 1919 as a used 
car for $1,000.” 

Sounds like old times. Auto pro- 
duction was not discontinued, but 
was curtailed in World War I. 

* * + 


The Letdown 


gs 1920 a slight letdown occurred, 
and in 1921 business was really 
rough. 

But, Williams recalls, in 1922 
business went up with a bang when 
new-car prices were cut sharply 


Rootes Sales Set 
Record for Year 
In Dollar Areas 


LONDON. — Sales of Rootes 


-|}Group products in dollar areas 


again set a record in 1953, accord- 
ing to Sir William Rootes, chair- 
man of the board of Rootes Motors, 
Ltd. He emphasized that it was the 
company’s prime objective not only 
to hold but to expand its export 
markets. 

“Foreign competition is with us 
in great strength,” he said, “but 
we have no doubt of our ability to 
sell in the face of competition.” 

Earnings of the group for the 
fiscal year ended July 31 were 1,- 
109,249 pounds sterling—approxi- 
mately $3,105,897—after taxes, com- 
pared with 1,155,579 pounds in 1952. 

There was an additional 1953 
credit of 167,236 pounds in respect 
to taxation overprovided in 1951-52, 
mainly as the result of a reduction 
in income tax. 

Sir William stated that a record 
output was achieved by Rootes 
factories in 1953, for the most part 
due to better flow of materials. 
However, he said, improved speci- 
fications of the company’s products 
without corresponding price in- 
creases have resulted in lower 
profit margins. 

Rootes Motors, Ltd., manu- 
factures Hillman Minx, Sunbeam- 
Talbot and Humber cars and oper- 


_| ates four truck companies. 


Truck Leasers 


Meet March 27 


CHICAGO.—The National Truck 
Leasing System will hold its 1954 
spring executive conference March 
27-29 at the Greenbrier Hotel, 
White Sulphur Springs, W. Va., it 
was announced last week by 
Martha Dunlap, secretary -man- 
ager. 

Executives of member companies 
will discuss problems now con- 
fronting the industry. They will 
review policies which guide NTLS 
in servicing the public and its 
member companies. 

Howard L. Willett, NTLS presi- 
dent, predicted the conference 
would produce numerous new 
ideas on truck-leasing operations. 


St. Paul Parking Plan 


ST. PAUL.—A multi-storied park- 
ing ramp costing about $750,000 
and with room for 450 cars will be 
built in the St. Paul loop. To be 
located at Fourth and Wabasha 
Sts. the building will have four 
parking levels. 





distress selling, huge new-cg, 
ventories, repossessions, prige oy 
scarcity, high prices, easy ¢ 
tough credit? 

“I believe,” he said, “they 
their own limitations and 
ated accordingly, and always key 
themselves in charge of their own 
business.” 

For 1954 he sees a year of of 
lenge which can be met jn ¢ 
manner: 

1. Know and watch your bug 
from every angle. 

2. Know how to hold overheag 
a minimum. 

3. Use care to get the right & 
of advertising, proper insy 
proper incentive plans for saleg 

4. Know how to evaluate a 
and know within a few dollars 4% 
cost to recondition it. 

5. We must be willing to put j; 
the required hours. 

6. We must be aggressive in 
ing, adept in buying and alert 
thinking. ae 

For the right dealer, Willig; 
says, 1954 will be a good year, 










By Bob Finlay 







and time-payment plans became 
accepted. 

“We had our little ups and 
downs selling cars,” Williams 
said, “even though business was 
considered generally good until 
the bust of 1929.” 

In 1930 dealers went through a 
year of repossession selling when 
no one knew the market. 

By 1931, dealers became accus- 
tomed to that type of business. 

“And,” says Williams, “in 1932- 
33-34, by aggressiveness, long hours, 
careful buying and low overhead, 
we managed to make a good living 
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and a profit selling used cars, even Alabama Revenue U Ht 

when the so-called bread lines and P Na 
> MONTGOMERY, Ala. — Accord. 

WPA were a a — ; ing to State Revenue Commissioned HAE 

Joe M. Edwards, the gasoline taf Ks 

Upward Trend was the major income producer w 


continue showing an increase dur PAC 
1938. Then, says Williams, over-| ing the first three months of th | 

production of new cars slowed| 1953-54 fiscal year. During this tim STU 

down the sales and dealers were|the levy brought in $10,783,974, 

in a giveaway market for a while| compared with $10,188,528 in To 

with plenty of repossessions. corresponding period of the 1952-53) gj 

“It was,” he said, “a bad year| fiscal year. 
for the new-car dealer, and a fairly 
good year for the aggressive used- 
car dealer. Our business kept going 
up again from that time until the 
war started.” 

Then the wartime upset in the 
business ... OPA... prices 
soaring with scarcity ... the 
market getting heavy again just 
before the Korean war. ,. then 
boom again, 

In 1953, wild selling indicating 
that once again there are plenty 
of new cars available. 

“We have seen,” Williams said, 
“used cars drop in price to a point 
where they represent one of the 
greatest values we have been able 
to offer the public in a good many 
years.” 






a kept climbing until 



















Millionth Can— 


William E. Bullock (right), 
oe & is vice-president of AP Parts Corp., Te 
° presents the millionth can of Miracle 

How They Did It er to R. W. Hickl, Ford merche 


ye asks: How did deal-| manager of parts and accessories ¢ 
ers survive through all sorts| ations. The Ford division distributes ti 
of conditions . . . factory close outs, | lubricant to its dealers. 
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> Car, Truck Output Estimates 
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By Automotive News 


W 
‘i PASSENGER CARS 
; (U.S. PRODUCTION ONLY) 
Week Week dan, 1 dan, 1 
Ended Same Ended Jan. to to 
dan. 23, Week Jan. 16, 1954, dan, 24, Jan. 23, 
1954 1953* 1954* To Date 1953* 1954* 
QURYSLER .......... 14,775 25,660 16,601 51,531 76,529 51,581 
AG neces 2,750 4,007 «2,745 «7,708 «12,027 «=, 708 
II screenees 2,150 2,511 2113 6357 6484 6,857 
SI crs res 2,550 7,528 2,560 8,009 22,216 8,009 
PayOnes se 7,325 11,524 9,183 29,457 35,802 «29,457 
Mf FORD 36,660 24,923 39,552 116,968 74,499 116,968 
a 28,400 18,655 31,471 91,294 56,602 91,294 
syncoin 1,160 1,092 1174 3,447 3,134 3,447 
Mercury ccc. 100 5,176,907 22,227 14,763 «22,227 
GENERAL MOTORS .. 60,027 51,232 51,853 162,268 144,822 162,268 
Earthen 11,700 9,285 «8,447 «28,406 27,370 28,406 
Cadillac... 1456 2,225 868 2611 6614 2611 
thevrolet. ...... 31,800 25,697 29,358 92,671 69,998 92,671 
" 7,071 6,586 «4,829 12,853 19,451 —«*12,853 
Tiles ccs... 8,000 7,489 8856 25,727 21,889 25,727 
WHERICAN MOTORS 2,495 5,033 2,486 += 8,280 15,599 «8,280 
icc cs ie ae 1319 4,422 1,319 
i aS 2,000 3,984 2,486 «6,961 11,177 «6,961 
tt) gAISER MOTORS ....... 20 2,938 17 54 «6,054 54 
seid aie las ee se te ee 
NU cccatitnocs 20 1,567 17 543,711 54 
rs 2,689 1181 2311 7,930 2,811 
nt STUDEBAKER. .......... 2,784 1,877 2,748 7,918 2,958 7,918 





Total Cars, U.S. ........ 116,761 113,852 114,388 349,325 


ooo 


328,386 349,325 





53) *Revised 






































COMMERCIAL CARS 


(U.S. PRODUCTION ONLY) 









































Week Week Jan, 1 Jan. 1 

Ended Same Ended Jan. to 
Jan, 23, Week Jan. 16, 1954, Jan, 24, Jan. 23, 
1954 1953* 1954* To Date 1953* 1954* 
8,200 8,963 7,952 24,234 25,261 24,234 
85 176 86 204 506 204 
Re 80 60 80 240 180 240 
2,000 2,325 1,975 5,829 8,214 5,829 
70 28 69 206 73 206 
8,100 4,462 8,077 24,976 16,465 24,976 
. 2,100 3,049 2,218 6,419 8,853 - 6,419 
2,280 2,704 2,272 6,832 7,600 6,832 
180 223 100 310 681 310 
Di psinos 238 358 238 711 1,087 711 
STUDEBAKER 48 ee cee 48 4,505 48 
WHITE . 250 282 250 47 820 747 
IS RR 1,387 2,605 1,433 4,103 17,876 4,103 
MISCELLANEOUS 215 344 213 656 1,019 656 
Total Trucks, U.S. 25,2383 27,082 24,963 75,515 83,140 75,515 

Total Cars, Trucks 

Se 141,994 140,934 139,351 424,840 411,526 424,340 
Die ai Sinapncsdasitsnes 050 8,618 9,143 27,316 25,091 27,316 
....151,044 149,552 148,494 452,156 436,617 452,156 












Sterling, Nash, etc. 







by, a hardtop with a trans- 
t plastic top, thus moving 
@ notch on the price ladder. 
model was the first of its 
to be mass-produced. 
tiac brought out a new series, 
r models of which are 11 
longer than other Pontiacs. 
ble in the Star Chief group 
‘the Custom Catalina, Custom 
f0or, deluxe convertible and 
r-door. 

* 
















YROLET added three models 
its line, two of which are 
gned for specific needs — the 
Peitty utility sedan and the Bel 
Signt-passenger station wagon. 
‘hird is the semi-hardtop Two- 
'¢lub coupe, which features 
Istery. 
B new styles were added 
Ford division: The Skyliner, 


Jenninys Seeks Office 

ARION, Va.—Pat Jennings, 
dealer here and sheriff of 
m Couniy, has announced he 
“Seek the Democratic Party’s 
ating Ninth” congressional dis- 
ee ation at its convention 


Fe Tis’ 
4 0 
















ider Choice Is Given 
04 Auto Buyers 


(Continued from Page 2) 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


comparable to Mercury’s Sun 
Valley; the four-door Crestline, 
with more luxurious trim than 
other Ford four-doors, and the 
Customline Ranch Wagon. 


Ford also is making a bid for 
more convertible trade by offering 
as optional equipment a trans- 
parent plastic insert for the top. 

* ® * 


UICK, the first General Motors 

division to unveil its new body, 
added another series, the Century, 
to its line. Featuring a 200-horse- 
power engine on a 122-inch wheel- 
base, Century models fill the gap 
between the Special and Super 
series, 


Next out was Packard, which 
added a Super series of two 
models to its Clipper line. 


Another new model, the Pacific, 
replaced the Mayfair. The Pacific 
is a high-price hardtop which has 
power brakes, power steering, 
Ultramatic, etc., as standard equip- 
ment. 

Oldsmobile added a hardtop to 
its 88 series. 

The most recent line to be un- 
veiled, Cadillac, added no models. 


349,825 Built So Far Despite Layoffs . . . 


Car Production Tops °53 Pace 


(Continued from Page 1) 
nesday after being closed for seven 
work days. Hudson was down to 
“maintain dealer stocks in line with 


seasonal demand.” 
* * oa 









whopping 95.5 percent, from 94.4| Corp. produced 12.7 percent, com- 
percent in the preceding week. | pared with 14.5 percent. 


General Motors made 51.4 percent 
of the total, compared with 45.3 
percent in the week earlier; Ford 


[HE Big Three share of car out-| Motor turned out 31.4 percent, 
put climbed last week to a! against 34.6 percent, while Chrysler 





Atlantic County Installs Officers— 

Paul L. Schaeffer (center), retiring president of the Atlantic County (N. J.) Automo- 
bile Dealers Assn., congratulates his successor, Edmund M. Townsend, at his installa- 
tion in Atlantic City. Other officers are Ralph Bartlett (left), vice-president; William 


Ruffu (second from right), treasurer, and Robert E. Mathis, secretary. 





Nash, Hudson Lay Plans 


Reassure Dealer Bodies They'll Stay Separate; 
Some Models May Be Sold By Both 


(Continued from Page 1) 


as paint, tires, upholstery, etc., 
there will no great saving 
since both firms already enjoy 
low rates for those commodities. 

However, should a scarcity of any 
goods occur, the new corporation 
should find it easier to obtain such 
materials because of larger orders. 

* * a 


a long-range basis, the con- 
solidation could result in manu- 
facturing economies and formation 
of a combined engineering research 
center that could feed each division 
advanced engineering ideas, styles, 
construction economies and other 





Pontiac Introduces 
GM’s New-Type 


Air Conditioner 


LOCKPORT, N. Y.—A new car 
air-conditioning system, with all 
the working parts in front for 
more efficient operation and 
greater comfort, has been put into 
production by the Harrison radi- 
ator division of General Motors, 
according to D. B. Whitney, gener- 
al manager. 

The new system is available as 
an option on all eight-cylinder 1954 
Pontiacs. It is priced at $594, in- 
cluding Federal tax. 

Main features of the system are: 

1. All components are forward of 
the instrument panel. 

2. Only fresh outside air is cooled 
and delivered to the passenger 
compartment, and there is no re- 
circulation. 

3. The control lever regulates the 
air supply, connects and discon- 
nects the compressor through an 
electrical clutch, and modifies the 
temperature automatically in one 
operation. 

4. The cooled air enters the car 
through three outlets on the panel 
board, which may be positioned to 
suit the convenience of the passen- 
gers. 

By means of a special valve, 
sufficient refrigerant is maintained 
in the evaporator, so that cooling 
is immediately available when 
called for, according to Whitney. 
When the system is working at 
low capacity, a return refrigerant 
line and valve are used to provide 
refrigerant and lubricant to the 
compressor. 

Greater ease of maintenance and 
a substantial saving in truck space 
are among advantages claimed for 
the unit in comparison with earlier 
types. 


basic engineering developments at 
greatly reduced cost. 

The cost of bodies—or a new 
body plant, is small compared 
with designing, engineering and 
bringing out a totally new engine, 
which costs an average of $60 
million, 

And today’s competitive race 
seems to be centering more and 
more around advanced engineering 
design. 

* * * 
ANKING circles last week re- 
vealed that Hudson had bor- 
rowed several million dollars prior 
to the consolidation announcement. 
The New York Stock Exchange 
confirmed the report that $30 mil- 
lion had been borrowed by Hudson. 

The proposed consolidation 
leaves only Packard and Stude- 
baker as so-called independents 
in the auto industry. 

H. S. Vance, board chairman of 
Studebaker, contacted for his 
opinion on the possibility of his 
firm eventually entering the com- 
bination, said he did not want to 
make any comment. 

* - - 

ACKARD President James J. 

Nance, however, issued a state- 
ment saying his firm “has been 
approached by many financial 
interests with reference to mergers 
or combinations” in the past year. 

“These informal discussions 
have been related to practically 
every type of independent inter- 
est in the automotive industry,” 
Nance said. 

“There is no basic change in the 
situation, as previously outlined, 
that Packard will continue to con- 
centrate on its long-range develop- 

ment program.” 

However, Nance did not close the 
door on the possibility of a future 
merger that would work in with 
the company’s objectives. 

Reports also have it that parts 
firms will be brought into the new 
American Motors Corp. later. 


Tide Water to Add Unit 


SAN FRANCISCO. — Tide Water 
Associated Oil Co. plans to build a 
multimillion - dollar oil procesbing 
unit at its Avon (Calif.) refinery to 
increase its capacity to produce 
premium grade motor fuels, it was 
announced by H. Y. Hyde, vice- 
president of manufacturing in the 
western division. 






While worker layoffs have 
caused some worry in auto union 
circles, the presidents of General 
Motors and Ford Motor last week 
said they were optimistic for 1954. 

GM President Harlow H, Curtice, 
in disclosing that GM plans to 
spend a billion dollars on plant ex- 
pansion by the fall of 1955, said the 
domestic market should absorb 6.3 
million cars and trucks this year, a 
10 percent decrease from 1953. 

+ * + 


URTICE said he anticipates 

little change in the high level of 
employment through 1954, but 
added that there won’t be as much 
overtime as during 1953. 


Henry Ford II said he expects 
the industry to produce between 
4.8 million cars and 5.5 million 
cars. Output in 1953 amounted to 
6,134,823 cars. 

Ford said the expected decline 
doesn’t have to mean layoffs. Like 
Curtice, Ford said overtime work 

will be less. 

Ford said “unemployment in De- 
troit doesn’t amount to a hill of 
beans.” He added that the layoffs 
“are only temporary.” 

* + * 
ERE’S a rundown on the pro- 
duction and employment pic- 
ture of the various car makers: 

Chrysler division, the only Chrys- 
ler Corp. division on two shifts, is 
down to 13,000 employes from its 
peak of 19,000 in June; DeSoto, 
which dropped its second shift in 
December, is down to 8,400 em- 
ployes from its peak of 11,700 in 
June; Dodge, whose second shift 
was canceled in July, has fallen to 
16,600 from its March high of 36,000, 
while Plymouth now has 9,000 
workers, compared with 13,200 in 
July. Plymouth ended its second 
shift two weeks ago. 

Ford division and Lincoln-Mer- 
cury are rolling along with the 
same payrolls as last year, Ford 

division has 53,000 employes and 
L-M 17,000. Ford works two shifts 
in two of its 16 plants, while L-M 
has two shifts in three of its four 
plants. ? 

Buick’s two shifts use 24,300 em-- 
ployes, compared with 26,300 at 
mid-year; Oldsmobile, on one shift, 
has 14,000, against 13,500 at its 1953 
peak, while Pontiac, working two 
shifts, has 18,000, the same as dur- 
ing the high point of last year. 

* * e 

OTH Chevrolet and Cadillac de- 

clined to give figures, but their 
employment is believed to be about 
the same as last year. Chevrolet 
recently added a second shift to its 
sixth plant. Cadillac works one 
shift with approximately 9,000 em- 
ployes. 

All of the independent makers 
have lower payrolls. Nash, with one 
shift, has 10,700, against 19,500 in 
April, while Hudson has 7,600, com- 
pared with 16,000 in March. Hudson 
dropped its second shift in April. 

The 10,000 employes of Kaiser- 
Willys includes a small amount of 
aircraft personnel. Just before the 

merger last spring, Kaiser had 
7,500 car workers and Willys had 
12,500. 

Packard, which works only one 
shift, is down to 15,000 from 20,000 
in May. 

Studebaker is down from 20,000 
to 11,000 and is on a two-shift, four- 
day, 32-hour week, Two weeks ago 
the firm decided to lay off an addi- 
tional 3,000 workers and revert to 
a single shift, five-day, 40-hour 
week. The union objected, however, 
so Studebaker canceled its plan. 


Thus the only firms with some 
two-shift work are Chrysler divi- 
sion, Ford division, Lincoln-Mer- 
cury, Buick, Pontiac, Chevrolet and 
Studebaker. 


* * * 


OTES: Studebaker last week 

returned to truck production, 
after a virtual shutdown of its 
truck line for three months .. . 
GM’s new B-O-P plant at Arling- 
ton, Tex., has turned out its first 
car—a 1954 Pontiac. The car sig- 
naled the opening of the $30-million 
plant which took 18 months to 
build. 
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Nash Cited for NADA Open House— 


When Nash selected the native Nassau ‘‘Junkanoo Festival” theme for its open | 
house during the NADA convention in Miami Beach, Pan American Airways and the 
Nassau Development Board helped provide authentic atmosphere. Porter Norris (left), 
PAA district sales manager, presents the Clipper Club certificate to H. C. Doss, sales 
vice-president of Nash, in honor of the successful undertaking, while Evelyn Ay, 
Miss America of 1954, and H. Kurtz Henley, Nassau Development Board sales man- 


ae a 


Industry Leaders Dispute 


UAW Job Pessimism | 


(Continued from Page 6) 


conciliation board report to which 
Chrysler had agreed. 

They are members of the AFL 
Operating Engineers. 


gine plant in Warren Township, | 
Mich., voted overwhelmingly for | 
the CIO Auto Workers Union. 
The new and used-car salesmen 
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Reaching an estimated 150,000 readers engaged in all branches of the automotive industry from Mo 
to California. RATES: TWENTY CENTS (20c) PER WORD FOR EACH INSERTION. POSITION WANTED ar 
10c PER WORD. PAYMENT IN ADVANCE OF INSERTION REQUIRED. Ads may be signed with full no 


and address at regular rates. Add One Dollar 


($1) per 


insertion for 


use of a box number, in 


SMR ihe ee ee ee ee eh eee) a) 


day received. Display ads: $11.20 per column inch, per 


OF PUBLICATION DATE 


insertion. 


CLOSING: 


SIX DAYS IN ADVAN 


WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 











HELP WANTED 


HELP WANTED 


POSITION WANTED 





SALES MANAGER FOR Chrysler product 
dealer. 750 car contract in Buffalo, New 
York. Must have proven ability to train 
and organize a new and used car sales 
force that can sell. Must be aggressive, 
energetic, reliable, excellent closer and 
pleasant to get along with. The man 
selected has an excellent opportunity to 
earn some real money in this modern 
dealership, as earning plan is open. 
Piease do not reply unless you are abso- 
lutely qualified and have a _ proven 
record as a top grade sales manager. 
Replies confidential. Write full particu- 
lars, references. Send photo if possible 
to Box 3404, c/o Automotive News, De- 
troit 26. 


WANTED SALES MANAGER 


| 

| Thoroughly experienced automobile sales 
Manager wanted for modern progressive 
|"*Big Three’ dealership, located within 25 
| miles of Boston. Excellent opportunity for 
right man. Man selected must be capable of 
training and supervising entire sales force. 
Submit resume and salary requirements to 
Box 3372, c/o Automotive News, Detroit 26 


WANTED SERVICE MANAGER. Chevro- 
let dealer in city of 10,000, located in 
central Ohio. Must be thoroughly familiar 
with Chevrolet cars and trucks and able 
to take complete charge of men and 
shop management. With proven ability, 
opportunity to buy stock in corporation. 


STATE 
AGENTS 
NEEDED 


We are expanding our busi- 
ness and plans for 1954 will 
make available several territo- 
ries in the United States. 


We want ex-factory representa- 
tives — regional or zone man- 
agers — auto dealers or sales- 
men — men formerly engaged 
in the finance or insurance busi- 
ness, or men presently em- 
ployed in these capacities. 

Our State Agents earn between 
$10,000 to $50,000 annually. 
Must have a car, and acquaint- 
ance with auto dealers or 
finance companies helpful but 


GENERAL MANAGER, B 
perienced in new and used car 
general management. Specialist 
praising, reconditioning and me 
ing used cars. Able, vigorous, 
individual accustomed to handling } 
responsibility without friction, Wij Con. 
sider eventual investment in sound ¢ 
ization, Salary $12,000 plus either 
wise or percentage of net arrang 
Will locate anywhere. Preference 
York state or New England. Box 
c/o Automotive News, Detroit 26, 


in a. 


EXPORT TRUCK SALES MANAGER 
able basic marketing technician 
linguist; long specialized gas and Digs 
trucks, their fuels, lubricants and tires: 
seeking better opportunity and remune. 
ation; wishes communicate with offic 
director sales of manufacturer nee 
export manager or export truck 
fleet sales manager. Write Box 3409 «¢ 
Automotive News, Detroit 26. ‘ 


SERVICE MANAGER POSITION desi 
in Detroit area by young man with § 
years’ experience in automotive field witt 
GM and Chrysler in New York. G.M. 
graduate. Familiar with all phases ¢ 
dealer operation. Married with children— 
30 years of age. Box 3410, c/o Auton 
tive News, Detroit 26. 


FACTORY REPRESENTATIVE — 
five years’ experience in automotive 
Eight years’ factory representative, D 
sires position as manufacturers agent o 
west coast. Can handle sales or 


in oct ts ek oa tee 


nh>er kB aoe ee eel 


a i a at “a 


CLASSIFIED WANT AD DEPARTMENT | 


atta. 


Write Box 3421, c/o Automotive News, 
Detroit 26. 


EXPERIENCED GMC TRUCK and heavy 
| equipment salesman wanted; our present 


of Central Pontiac, Kansas City, 
unanimously rejected the CIO Re- | 
tail and Wholesale Employes 


Last June, the firm and Local 
195, UAW-CIO, representing the 
main body of the firm’s employes, 


on any related industry. Financially 
sponsible and bondable, Box 3412, ¢/ 
Automotive News, Detroit 26, 


not essential. 
Give sales experience, age and 


! 


negotiated a wage agreement 

providing increases of six cents 
per hour. 

According to the company, the 
same offer was made to the AFL 
union and rejected. The union de- 
manded 20 cents per hour increase, 
two additional paid holidays per 
year, overtime for work on Satur- 
day and Sunday and other benefits. 

The conciliation board recom- 
mended an increase of six cents 
and time-and-a-half pay for Sun- 
day only. 

+ 

ERE are some of the latest 

union election results as re- 
- ported by the National Labor Re- 
lations Board: 

The shop personnel of Semo 
Motors Co., Sikeston, Mo., voted 
for representation by the AFL 
Machinists Union, while the pro- 
duction and maintenance em- 
ployes of Chrysler Corp.’s jet en- 


* Bd 





Many Executives 


Expect Sales to 
Gain This Year 


WASHINGTON.—Business this 


Union, while a majority of shop | 


employes of Black Motors, Spokane, | 


refused to join the Machinists. 
eS 8s 


Senate Committee Starts 


Hearings on T-H Changes 
WASHINGTON. 


ginning today (Jan. 25). 


The Senate 
Labor Committee has agreed to 
hold at least two weeks of hearings 
on Taft-Hartley Act changes be- 


Government witnesses are due 


the first week, and labor and man- 


agement witnesses the second. 


DeSoto Fills 


Syracuse Posts 


DETROIT.—Appointment of Wil- 
liam J. Moran as Syracuse regional 
manager of DeSoto and G. A. 

Jardine as Syra- 
cuse district man- 
ager was 


| 


| 
| 
| 


an- | 


nounced last! 
week by J. B.| 
Wagstaff, sales' 


vice-president. 
Moran succeeds 

T. L. McManus, 

who will assume 


a new position to | 


salesmen are averaging $10,000 to $12,- 
000 yearly, at one of the largest GMC 
agencies in the south. Write or call, Don 
Grace, General Truck & Equipment Co., 
Orlando, Fla. 


GENERAL SALES MANAGER. Large 
Baltimore Ford dealer offers a lifetime 
opportunity for a volume minded man 
capable of training and stimulating large 
sales force. Must be willing and able to 
accept responsibility and possess the 
‘“*know how’’ to get things done. Com- 
pensation plan ‘‘keyed to results.’’ All 
replies held in strictest confidence. Box 
3389, c/o Automotive News, Detroit 26. 
JSED CAR SALES MANAGER for mid- 
western Chevrolet dealer in city of 200,- 
000, retailing approximately fifteen 
hundred new passenger cars and trucks 
in 1954. Must have extensive experience 
and proven ability backed by references. 
Ability to supervise, advertise, recon- 
dition, price, appraise, selling and di- 
rection of large sales force. Salary plus 
commission to earn in excess of $10,000 
per year for the right man. Box 3422, 
c/o Automotive News, Detroit 26. 


BUSINESS MANAGER 


with FORD or CHEVROLET 
FACTORY EXPERIENCE 


Staff position with Management Corpo- 
ration (Berry-Fick national operations) 
Kansas City. 

Exclusively Ford and Lincoln - Mercury 


marital status in first letter to 
Home Office. 


Resolute Insurance 
Company 


-83 Chapel Street 
Hartford, Connecticut 
Attention: J. E. Baldwin, Vice-president 


SALESMEN — SOUTHERN manufacturer 
making complete line auto seat covers. 
Excellent opportunity. Write, giving full 
information — strictly confidential. Box 
3420, c/o Automotive News, Detroit 26. 


DISTRIBUTOR WANTED 

National expansion program creates im- 
mediate openings over entire United States. 
Well known Petroleum products. Automotive 
field. Sold nationally. Desires experienced 
salesman capable of establishing distributor- 
ship and training salesmen. Unlimited po- 
tential. Protected territory franchise agree- 
ment. Minimum investment $4,009. Sales Mgr., 
Bell Lab., Inc., Box 2507, Orlando, Pla. 


PARTS MANAGER, thoroughly familiar 
civilian and military truck parts, inter- 
change, pricing. Good detail man. Must 
reside New York area. Send all details 
also salary required to Box 3388, c/o 
Automotive News, Detroit 26. 


POSITION WANTED 


SERVICE AND PARTS EXPERT, % 
years’ experience. Interested only 
permanent position, Prefer southwest or 
west. References exchanged. Box 3390, 
c/o Automotive News, Detroit 26, 


SALESMANAGER N OW EMPLOYED 
METROPOLITAN Atlanta, Ga, Unusual 
ly excellent backgrcund includes N. 
agency public relations experience 
pre-war and post-war management 
GM and Chrysler. Thoroughly cap 
supervising and training salesmen. Know 
used car values and merchandising 
Married. Sober, industrious, ambitious. 
Want real opportunity with future 
Prefer Atlanta or southeast. Will re 
locate if position promises future. Repli 
confidential. Box 3413, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER, now operating 
small agency, making change, Age 38 
family, good record. Willing to ) 
accounting or parts assignment. 
York state preferred. Box 3393, 
Automotive News, Detroit 26. 


SALES MANAGER—NEW AND USED. 
Young, aggressive family man, ten years’ 
automobile experience all phases, 5% 
years with Chrysler Corp. dealer (100 ¢ 
deal). Presently employed as ner 
manager, ve1y good record. Desire to 
in larger deal—200-500 car “Big 
deal in south east preferred—others ¢ 
sidered. Box 3414, c/o Automotive News, 
Detroit 26. 

FORD DEALERS ATTENTION, Wit 
buyer’s market here you need additional 
sales experience. I offer you as 
or sales manager twenty years’ of & 
perience including new and used ¢ 
management with a large Ford dealer 
ship during depression years; nine years 
as zone, sales promotion and sales train- 
ing management with Ford factory and 


ef 


be announced | 
later, Wagstaff | 
said. Jardine suc- 


vear will equal or exceed the all- 
time peak reached in 1953, the U. S. 
Chamber of Commerce reported 
last week on the basis of a survev 
among the nation’s top retail, 
wholesale, advertising, marketing 
research and service industry ex- 
ecutives. 


six years of profitable operation of OW? 
Ford dealership—1946 to 1952. I am # 
years of age, 6’4’’ in height, best 

references. Available to go anywhere that 
presents a good opportunity. Write Box 
3415, c/o Automotive News, Detroit % 
34 1s, DOO a 


AVAILABLE — HIGHLY experienced ust 
car sales manager for the past 15 year 
for one of the largest Buick dealers ® 
the midwest. Handled 1,800 used cam 


Excellent opportunity to progress! 
Replies treated in strict confidence 


Give full details 
CENTRAL SERVICES, INC. 


201 Midiand Bidg. Kansas City, Mo. 


Wm. J. Moran 
ceeds Moran. 

Moran first joined Chrysler Corp. 
in 1942 with Dodge in Chicago. He | 
beeame DeSoto district manager in | 
Rochester, N. Y., in 1946 and was | 
named Syracuse city manager in | 


SERVICE MANAGER IN A FLORIDA GM 
dealership. 39 years old, married, one 
child, Ten years’ experience with Chev- 
rolet, Oldsmobile and Pontiac. Capable 
of taking complete charge of any phase 


The chamber’s tabulation of 
opinion indicates that 46 percent 
of several hundred distribution 
executives in 38 states expect in- 
creased sales this vear, while 24 
percent plan on little or no 
change. 

Onlv 1 vercent anticipate a sub- 
stantial decline in sales volume, 
the report emphasized. 

The chamber noted that this op- 


1949, 

Jardine joined DeSoto in 1948 as 
district manager in Albany. In his 
new post, he will serve as city 
manager for both Rochester and 


Buffalo. 
Classified Want Ads 


| WE NEED FOUR hard hitting, live wire 


auto salesmen. Experience with inde- 
pendents preferred. Drawing account and 
commission. Write Distributor, P.O. 
Box 630, Miami, Fla. 





| SERVICE MANAGER—Chicago area—400 


car potential. Ford experience preferred. 
Salary and commission. Excellent op- 
portunity for top-notch man to take 
complete charge of service and body de- 
partment. Give complete particulars, 
picture and salary desired. Box 3403, 
c/o Automotive News, Detroit 26. 





of the service department including 
power operated service department and 
body shop. Attended the General Motors 
school of Technology in service manage- 
ment. Excellent factory and personal 
references, Sober and reliable. Box 3428, 
c/o Automotive News, Detroit 26. 





MR. SMALL TOWN DEALER, Man de- 


sires connection as general manager with 
dealer who wishes to retire. Capable of 
taking complete charge and producing a 
high gross. Must be Ford or Chevrolet in 
Ohio, Indiana or southern Michigan town 


wholesale and retail in 1953. Age # 
3391, c/o Automotive News, Detrelt 


TRUCK SALES MANAGER—capable af 
handling complete truck department. 4 
years of age and 20 years 
perience. If you have a real need for & 
reliable truck man, let me hear 4 
you. Box 3342, c/o Automotive News 
Detroit 26. 


GENERAL MANAGER, sales mam 
business manager. Fourteen years &! 
perience with Flagler Chevrolet : 
Southland Chevrolet in Miami, Fla. Com 


of 10,000-12,000 population. Draw against 
percentage of profit plus option of buy- 
ing acceptable. Box 3425, co/ Automotive 
News, Detroit 26. 


MECHANIC DESIRES POSITION, in 
southeastern U. S., in service manage- 
ment. 17 years’ experience in fiield of 
mechanics, automotive and aircraft. Past 
4 years to date in GM dealership. Box 
3427, c/o Automotive News, Detroit 26. 


timism contrasts sharply with opin- 
ions of economists and marketing 
experts who in recent surveys have 
been represented as expecting busi- 
ness to decline in 1954. 

The report pointed out that there 
was, however, wide agreement 
among wholesalers and retailers 
that harder selling lies ahead. 

Eighty-six percent reported 
they are maintaining or increas- 
ing their selling, advertising and 
promotion budgets. 

The survev represents a new pro- 
cedure by the chamber’s domestic 
distribution department to measure 
trends and developments in the field 
of distribution ahead of normal sta- 
tistical studies, which, it says, are 
often several months old by the 
time they are published. 


nections with both companies lost onl 
after death of dealer and sale of 

ship. Desire connection with GM dealer 
in Florida. C. I. (Chet) Edwards, 68 
McRorie, Lakeland, Fia.  Teleph 
64-911 or 67-741. 


ATTENTION—ALL CHRYS™ER CORPO 
RATION dealers! Service manager PO) 
sition desired by man with 12 vem 
experience in Chrysler products. 
references—Detroit area preferred. Boe 
3423. c/o Automotive News, Detrolt 


GENERAL MANAGER — SALES MANY 
AGER position desired with new 
dealer, 30 years’ experienc» in the ne 
motive industry. Over.20 years’ of 
cessful management experience. Exce 
character and ability references. 
education; widower with tree chit 
Living in Michigan—will ~elocate. 
3424, c/o Automotive News Detroit 

IDAHO DEALER WANTS ©ONNE 
with new car dealers in “hicage 
for customer driveouts on ~\ and? 
lines. Will make personal on 
able reply about February §:':. Box 
c/o Automotive News, Detroit 26. 


SALESMEN TO CALL ON new car dealers 
with exclusive accessory. Must handle 
our line only. Openings in all sections 

. of the country. Write full particulars 
unt Ad Section ar nicec tail tes mal including type of auto owned, age, ex- 
perience, territory preferred, etc. Box 

3373, c/o Automotive News, Detroit 26. 


Kindly Acknowledge 





Advertisers ava 


Wc 





dealership—Texas town 25,000. Wonder- 
ful opportunity for hard worker with 
proven ability, ambition and integrity. 
Owner has other business to run. Write 
Box 3405, c/o Automotive News, Detroit 
26. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS' READERS 


Automotive News will not divulge the 
name of any classified advertiser using a 
box number. For our readers who wish to 
protect their identity when answering box 
number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be de- 
stroyed if the advertiser is one you have 
mentioned; otherwise it will be forwarded 
immediately to the advertiser. 


AUTOMOTIVE NEWS 
HELP WANTED 


EXCELLENT OPPORTUNITY for man- 
aging Chrysler Division agency in one 
of the larger county seat towns in 
southern Oklahoma. Applicant must be 
experienced with record of successful 
operation as manager of an automobile 
agency. References required. Salary and 
liberal portion of profits. 2516 First 
National Bldg., Oklahoma City, Okla. 


EXCESS SHOP EQUIPMENT ? 


Why not sell that extra equipment now 
standing idle in your shop? 

An advertisement in this section 
answerl 


AUTOMOTIVE NEWS 


is the 


> nz eaeweaezsaer es 
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PosiiiION WANTED 

Aon MANAGER, All phases of the 
ysee etceins, reconditioning, etc. 16 

> with jiarge metropolitan Ford 

, Last two with biggest Nash 

“gs used car manager and ap- 

Prefer Ford or GM — Detroit 

Box 3406, c/o Automotive News, 


26. 
AUINTANT-OFFICE MANAGER with 
iy 9p years’ Chrysler Corporation account- 
S ence. Age 35, married with 
uy. desires change. Preferably wes- 
states, Willing to invest in business. 
3407, c/o Automotive News, Detroit 


MANAGER—Twenty years’ ex- 
Familiar with all phases of 


IC! 


; p operation, parts, service, sales. 
manage dealership and invest ten 

aw nd. Pacific states preferred. Box 
, 41. ¢/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


BALE OK TRADE near Atlanta, Ga. 
payroll, nice place. Rent $2UU a 
Potential 75 or 1UU units a year, 
or $15,00U @ year net. Origina: 
} ants $15,000—take $3,5uu. No cars. 
48 retiring. Pay $2,500 down — balance 
monthly. Need $7,500 operating capita: 
(® and you are in business. ‘rade for reai 
nea Handling Studebaker, one ol 
Il con-§ america's prettiest and best cars. E. i. 
Hosch, 124 Mediock Rd,, Decatur, Ga. 

r Unit. 6852. 
: WANTED VO INVEST 15 to 
g established metro- 
Los Angeles agency, handling 
Midebaker, and to receive Ss the 
ts plus excellent salary, Net profit 
AGER, er owner's salary and income tax 
hand ince May 1st, 1953 over $34,000. Present 
, net worth well over $100,000. Owner 
| tires:§ wants to semi-retire and eventually turn 
mune} over entire business to the associate. 
. Address Box 3429, c/o Automotive News, 


k Detroit 26. 
9, iD RS 
d 


ee 


S AVAILABLE HANDLING 
BUICK—Alabama, Located on two main 
highways. Good lease and building, com- 
plete shop, parts stock and oltice equip- 
ment. Extra nice display room and uscu 
im car lot. Trade area included thirty 
G.M.IB towns. Box 3386, c/o Automotive News, 
off vetroit 26. 
dren—JciFORNIA DEALERSHIP—GM. Live in 
the sun, Located in great centrai valley. 
4 growing, rich agricuiturai area. 
enti ota Sox L. Davis, o3u K. Main St., 
Cau, 


—aey 


th 


IN BUYING or SELLING 


: an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 

LEO J. KLEM 


42 Fisher Bidg. Detroit 2, Mich. 


TIRING AFTER 46 Years—wWill sell 
o@ lease our automobile establishment 
located on the most popular street in 
business section of: a wealthy thriving 
city in western Massachusetts. Buick 
dealership for 18 years (factory approval 
necessary). 150-200 car potential. Trad- 
ing area approximately 100,000. Interest- 
ed only in applicants who will continue 
this business as an aggressive and popu- 
lar dealership. Several hundred service 
customers patronize us regularly. Buick 
parts, accessories and equipment must 
be purchased by the purchaser or lessee. 
If you can qualify, get in touch with 
us quickly, Address Box 3418, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIPS AVAILABLE handling 
Kaiser and Willys in Mi , Fla, and 
area, Also southern east coast and 


including Key 
West, Write Distributor, P. O. Box 630, 
Fla. 


WANT TO GET IN the automobile 

business easy? Then contact me, I have 
complete dealership equipment 
some cash for my share of invest- 
25 years’ experience. Will consider 
proposition. Cliff Jordan, Phone 
2675, Box 746, Palatka, Fla, 


HANDLING’ LINCOLN- 
in Colorado, east of Rocky 
tains. Town of 8,000 with 40,000 in 
area. 100 to 150 car deal. Gross- 
over half million annually. No used 
real estate or accounts to buy. 
and equipment after depreciation 
$21,000. Write Box 3419, c/o 
tive News, Detroit 26. 
PROFITABLS DBALERSHIP 

Ford in prosperous town of six 

Milles from city of 3560,0uU. 

adjoining paved lot. At- 
lease. $25,UUU oOUys adeyuate 
ee, No biue sky. Larger 

tan, 


J 
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AUTO AGENCIES 


medium and smali "Big Three" auto 
located throughout the United 
for brochure. 


iin. Wri ; 
DAVID JARET CO. 


Established Over 29 Years 
(i Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 
eS 
+ HANDLING Chevrolet-Buick dual, 


three hundred units yearly; selling 


feason—retirement, Box 3417, c/o Auto- 
—Rotive News, Detroit 26. 


DEALERSHIP AVA 
Bulck-GMc. ILABLE handling 


Well A 
south central Missouri, county seat town. 
fixtures 


uventory of parts, nen, 
equipment or 000. Contact 
Ralph Archer, Mountain Grove, Mo. 


ee 


Dealership Handling Ford 


WMO net before taxes. Small town—2,500 

unty seat. Midwest county trade 

oe $20,000 parts and equipment. 

le Cash. Factory approval. Confidential. 

pa sky. Nic accounts receivables. No 

Sars. Exccilent money maker. Lease 

: low rent, rigid control on overhead. 

le ng cigger deal; must move fast. 

m 26, c/o *.tomotive News, Detroit 26. 
ee 


wBehe 3. 
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DEALERSHIPS AVAILABLE 
DEALERSHIP HANDLING Chrysler prod- 
ucts in most stable community in western 
Michigan of 13,500 people. 125 car con- 
tract with or without real estate. $16,500 
will buy everything except building, ac- 
counts receivable, used cars, The above 
figure is below depreciated book value. 
Am willing to sacrifice for quick sale as I 
am interested in larger deal which is 
available March 15th. Box 3416, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED 


WANTED — CHEVROLET DEALERSHIP 
by former dealer, located in Kansas, 
Nebraska, Iowa —in city of 10,000 or 
more population, factory approval as- 
~ ~o strictly confidential, all replies 
will answered. Box 3380, c/o Auto- 
motive News, 


Detroit 26. 
WANTED CHEVROLET OR FORD 
dealership in small community, preferably 
in Virginia or Florida. Can meet factory 
approval, All replies strictly confidential. 
Box 3359, c/o Automotive News, Detroit 
26. 


CHEVROLET - FORD. Approximately 250 
units. West — southwest — northwest. 
Strictly confidential. No brokers. Box 
3360, c/o Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 





EXCELLENT FLORIDA INVESTMENT 
Very valuable property on Dixie Highway, 
Route No. |, West Palm Beach, Fla. Modern 
store building with large corner lot now un- 
der six year lease also a two apartment, 
furnished bungalow—one side vacant provides 
a Florida residence. $20,000 cash with rent 
from existing lease and reasonable monthly 
payments acquires the $85,000 property. 

Box No. 9 Wheeling, West Virginia 


DAYTONA BEACH, FLORIDA. Luxurious 
ocean front cottage colony in perfect lo- 
cation, excellent construction. 1953 gross 
almost $28,000. Full price—just over 4 
times gross with $55,000 down. Write or 
wire Warren L. Greenwood, Realtor, 
9 S. Ocean Ave., Daytona Beach, Fla. 


NATIONAL COMPANY 


Will purchase your leasing com- 
pany or assets for cash. 


Inquiries handled in confidence 
Box 3394, c/o Automotive News, Detroit 26. 





DEALER SERVICES 





INVENTORY SERVICE 
BUYING OR SELLING A 
DEALERSHIP ? 


@ Buy Right @ Sell Right 


Parts — Accessories — Equipment 
@ @ A disinterested certified physical 
inventory will save you money @ @ 


DON'T GUESS — BE SURE 


Call or write for service details. 


AUTOMOTIVE INVENTORY 


SERVICE CO. 
10040 Freeland, Detroit 27 Mich., WE 3-6445 


INVENTORY SERVICE 
Parts Accessories 
large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. 
do all the work. Accurate, 
confidential. Inventories accepted by all ac- 
countants and by the government. 
ALLIED INVENTORY CO., INC. 
1916 E. 79th St. Chicago 49, Ill. 
ESsex 5-8300 


INVENTORY SERVICE, Parts and acces- 
sories. Top type personnel, 
procedures, up-to-date records. 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 


NEW! MODERN! FAST! 
MACHINE RECORDED INVENTORIES 
Eliminates possible error. Cuts time in half. 
Original recordings left with dealer for 
saf i of fire. Perpetual in- 

cote or present system revised. Ac- 
curate, confidential. LOW COST. 
INVENTORY PARTS SERVICE CO. 
5050 Joy Road Detroit, Michigan 
Texas 4-7450 


CARS FOR SALE 


TOLEDO AUTO 
AUCTION COMPANY 


5902 Telegraph Road Toledo, Ohio 
by the National Airport 


SALE EVERY TUESDAY, 1 P.M. 
Checks Guaranteed 
Harold Strait, Jim Vance 
Auctioneers 
Gale Neiswender, 
Manager 
— Open daily 9 to 5 — 
Phone Klondike 4631 


AUTO AUCTION 


TIM ANSPACH 
“Midway,” Stop 20 
Albai ady Road 
ALBANY, N. Y. 
(For Deaiers Onty) 


EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


Atlanta, Ga. 


OARS FOR SALE 


PARTS FOR SALE 





CADILLAC ELDORADO, 1953. Continental 
Kit, off white color, white top, red and 
white leather, 12, miles, like new— 
$6,495. Marvin Jackson, Box 456, Grand 
Junction, Colo. 


SOMETHING NEW 
USED CARS DELIVERED 


We have for sale a nice selection of 
fleet leased 1952 Chevrolets, Fords and 
Plymouths in all body styles. These cars 
can be delivered to your door regardless 
of location. Phone or write for informa- 
tion: 


Robinson Auto Rental, Inc. 
229 S$. Hanson St. Philadelphia, Pa. 


1. &. Spatig, Used Car Manager 
Sherwood 8-1500 


ATTENTION DEALERS !! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 


1950-1951 


Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


S4th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 SHERWOOD 7-1700 


Heaters 


ATTENTION DEALERS!!! 


200 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 
sale—Tow Bar Service— Storage 


Phone us for motel reservations 


N. Northwest Chevroiet Co. 
Woodward at 13 Mile Royal Oak, Mich. 
Lincoln 5-1100 
“Home of Michigan's Finest Automobiles" 


1923 CHEVROLET “SUPERIOR” 
TOURING CAR 
In Excellent Condition 
New tires, original top, runs good. Really 
a show-piece. Price—$400. 
WOODWARD & AUSTIN CO. 
279 Main Street South Portiand, Maine 


CARS WANTED 
WANTED—1953 PLYMOUTHS — Must be 
$150-$200 less than invoice. Kirkwood 
Motors, Kirkwood, Mo. YOrktown 5-1204. 


PARTS FOR SALE 


Genuine Oldsmobile Parts 


Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


GREBE OLDS 


3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 


WILL TRADE 


WILL TRADE BOAT for cars, Will trade 
forty-two foot double cabin cruiser— 
postwar built, twin screw, excellent con- 
dition, fully sound, for new Ford trucks 
or new and used cars. New England 
area. Box 3430, c/o Automotive News, 
Detroit 26. 


SHOP EQUIPMENT FOR SALE 


DYNAMOMETER, CLAYTON ANALYZER, 
model C-41-FFA, flush-floor type, com- 
pletely equipped with inertia fiywheel, 
cabinet and standard instruments. Cost 
new $2,578.59. Sacrifice price $1,375, 
crated and ready for shipment, f.o.b. 
Cambridge, Mass. Also, Perma - fuse 
brake oven unit, original price $375. A 
bargain at $95 plus freight. Both units 
guaranteed to be in first class operating 
condition, subject to rigid inspection. 
Hughes Motor Mart, Inc., 2067 Mass. 
Ave,, Cambridge 40, Mass. 

ANTIQUE CARS FOR SALE 


FOR SALE—1917 MODEL T Ford roadster. 
Completely restored. Runs very good. 
Contact Boch Sales and Service, Inc., 859 
Providence Highway, Norwood, Mass. 
Phone: Norwood 7-1096. 


MISCELLANEOUS 


FLORIDA HOLIDAY. Available now. 
Beautiful, furnished apartments in 
tropical setting of palms, hibiscus and 
poinsettas. Choice of ore or two bedroom 
apartments with living room, tiled 
electric kitchen and bathroom, Every- 
thing supplied, linen, china, silverware, 
ready to move in. Available for week, 
month or year. Phone or write Chas. R. 
Prout, Grace Apartments, 501 North E. 
ma’ Fort Lauderdale, Fla. Phone 


Our New Model 


TOW BARS 


Cannot Be Matched 
At Any Price 
Write Today For 
Illustrated Catalog 
FACTORY SALES DIVISION 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone WO 2-5257 All Dept's. 
“Leaders In The Industry” 
Since 1939 


39 


| MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing, John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 


I.C.C. DEMANDS 


Controlled Steering 
On All Hook-Ups 


- «. also Safety Chains 
BE SAFE — BUY 


Automatic BraKiné 


The ORIGINAL "YELLOW" 
Tow Bar. 


The ONLY Unit 
That Gives You A Full Floating 
WRIST ACTION Ride and Tow 
on all type roads at all times. 


COMPLETE with $6] 45 


Guide Cables and 
BRAKE HOOK-UP .......... 

Meets ALL 1.C.C. Requirements! 
o * ° 


WITH BRAKE HOOK-UP 


ONLY . . . $51 cus 


GUIDE 
CABLES 
Meets 


1.C.C. Strength Requirements 


STEEL (T. CARRYING 
CASE itn Wheels & Handles $1 3.95 


(Add 55c for Padlock with 2 keys) 
WE STOCK PARTS FOR ALL TYPE BARS 


—SPECIAL— 
Protecto Covers (Tailor Made) ....$6.95 


SAFETY CHAINS, set of 2, only ....$2.50 


QUICK-TOW, Bumper- 

to-Bumper Tow Bar. . . $19.50 

CASE-LOT 6 UNITS, only . . . $17.50 
° * * 

TRI-KING 3-Point Hook- 

Up Intra-State Tow Bar $42.50 

(Folding “V" Type) 


PAK-JAK . .. . . Trans. & Diff. 
Jack . for Autos and Trucks 
Including Adaptors 


All Prices Include 8% Fed. Excise Tax 


TOW BAR SALES CO. 
Exclusive Factory Distributors 
AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 BU 8-7466 
40 So. Clinton St., Chicago 6, Ill. 


For Quick Results 
Use Automotive News 
WANT ADS 





FOR SALE. STUDEBAKER parts and shop 
equipment, Oldest Studebaker dealer St. 
Louis and St. Louis county retiring from 
business. All stock to be sold at great 
sacrifice. Must be seen to be appreciated. 
Osage Sales Co., 3905, S. Grand Blvd., 
St. Louis, Mo. 


yor FREE 


GM ILLUSTRATED 


PARTS 
CATALOG! 


Largest Wholesale Stocks 
of GM Parts For 

© Buick 

® Cadillac 

© Oldsmobile 

® Pontiac 

© Chevrolet 
One day service. Special cash allow- 
ance on Phone Orders. All Shipments 
C.0.D. 


GORDON BUICK 


(formerly Robertson Buick) 
1000 S$. WABASH AVENUE 
Chicago 5, Illinois WaAbash 2-1030 
aSeag#4#»n 


MOTORS 


FORD 6, newly reconditioned and dyna- 
mometer tested by U. S. Government, 
ready to run. In lots of 10 to 100—$100 


each F.O.B. Atlanta including all accesso- 
ries. No trade-ins required. Will fit 1941 
thru 1951 models. Bank references. 


HUGGINS MOTORS 
370 West Peachtree St., N. W. 
MA, 8697 


WE ARE BUYING 


1953 USED CARS 


Would Also Be Interested in Other Years at Fair Price. 


CONTACT: 
R. S. HENRY 


614 - 5th Ave. 


New Brighton, Pa. 


Phone 6230 


New Subscription Order 


Send Automotive News to Address Below 


for-One Year $8 [_] 


or Two Years $14 [_] 


for which check is attached [_] or send bill [1] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Truck Dealer [] 


Jobber (J insurance [] 


Make of Car 


Manufacturer (1) 


Financial [) Supplier 1) 
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is the largest manufacturer of 


SEALING RINGS 


for automatic transmissions 
and power steering 


Sealed Power has made over 70,000,000 transmission sealing rings 
since the advent of automatic transmissions. Starting before World 
War II, Sealed Power made millions of such rings for tanks and now 
makes them for passenger cars, trucks, buses, and tanks. Of the 19 
makes of cars now using automatic transmissions, 16 use Sealed 
Power Sealing Rings. 

The function of a sealing ring is to seal oil pressure. It must be 
efficient in its job. It must be easy to assemble. Through 16 years of 
research and testing, Sealed Power has been outstandingly successful 
on both counts. Sealed Power manufactures sealing rings from one 
inch to 14 inches in diameter, and can make them in any size to meet 
any requirements. Let us use our experience and our facilities to help 
you make your good products even better. 


Sealed Power Corporation 


MUSKEGON, MICHIGAN 


Sealed Power Chrome Piston Rings are used by 25 leading engine builder 
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